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NADA statistics show the average 


of business property rentals 
to be 1.04 percent of gross volume. 
* * * 
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land G. Batcheller, president of 

Allegheny-Ludlum Steel, has re- 

siamed as WPB chief of operations. 
+ * * 


San Antonio policemen may be 
pmed back to walking their beats 
eir bad luck continues. In one 
day, six radio patrol cars were put 
of commission in traffic acci- 
dents, while a seventh car was 


stglen. 
an * * = 


Little Methanol 


cept for the limited quantities 

of off-grade methanol that have 
algeady been authorized for the 
Huction of anti-freeze, it is ex- 
pected that none will be available 
fom anti-freeze production for the 
r-cuming winter season, WPB re- 
ported last week. 
* * 
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Salesmen’s Show? 

Detroit Automobile Salesmen’s 
. is laying plans for an auto 
show as soon as new cars are avail- 
_ athe, Harry Vearil, president of the 

~“HesOciation, announced last week. 
Present plans call for holding the 
in the main Masonic Temple 

Detroit. 


ae 


at Stamp Again! 

Rumors that the auto use stamp 
ld be repealed were spiked Fri- 
day when Joseph D. Nunan, com- 
nissioner of internal revenue, an- 
nced that the $5 stamp will go 

on sale Saturday, June 9. 
e stamps will be sold in all 
Pp offices and internal revenue 
offices. Owners are required to dis- 
the stamp on their vehicles be- 
gimming July 1. 
” 


* x 


tain Gases Up 
Approximately 250,000 civilian cars 
e back on British highways last 
week as the government lifted the 
5%-year ban on pleasure driving. 
ach motorist is entitled t@ gas 
ravions sufficient to drive 120 miles 
a_month. The use tax of $5 per 
MMsepower, compulsory insurance 
and the high price of gas is ex- 
nected, however, to delay the return 
many prewar cars. 
* + = 


's 95,000 


WILMINGTON, Del.—General 

ors’ quota for new car produc- 

Pn this year is 95,000, about 47 

percent of the 200,000 autos author- 

ized for 1945, Al- 

fred P. Sloan jr., 

chairman, told 

GM’s annual 

Bis stockholders 

meeting here last 
week. 

In response to 
questions from 
stockholders, 
Sloan also re- 
vealed: 

1.GM expects 
no great difficulty 
in obtaining ma- 

als for this production, except 
in regard to upholstery and tires. 
: No new types of GM cars will 
be turned out for about two years. 
. The 1945 GM cars will be face- 
maf 1942 models, with perhaps 
light metals employed in doors. 
The public cannot expect a 
- D postwar GM car, but “prices of 
the new Chevrolet will be kept as 
as possible.” 


In This Issu 


ceeadbs cseaneepaee ae 


A. P. Sloan jr. 


New-Car Plans 
Impeded by 
Red Tape 


Industry Asks Relief 
From Complex Maze 


Of Restrictions 


DETROIT. — The auto in- 
dustry called last week for 
speedy action to cut through 
the red tape of complex war- 


time restrictive rules that 
are no longer needed and which are 
impeding partial reconversion to 
new-car output. 

WPB, said George Romney, man- 
aging director of the Automotive 
Council for War Production, recog- 
nizes its inability to manage the re- 
conversion job from Washington, 
and other government agencies 
must follow this example to avoid 
unnecessary reconversion unem- 
ployment, which could easily inter- 
fere with the main job of whipping 
the Japs. 

He said that probably the worst 
bottlenecks are the complex regu- 
latory procedures that have been 
developed in various government 
agencies during the period of strict 
wartime controls over manpower, 
materials, production equipment, 
prices and other phases of the na- 
tional economy. 

“The various government agen- 
cies actually are so enmeshed in 
piecemeal relaxation of rules and 
regulations that the effectiveness 
of broad policy changes involved 
in resumption of production of 
automobiles, refrigerators and 
other civilian goods can be held 
up for weeks,” he stated. 

“Some materials these industries 
will require are controlled by many 
different orders and no one in the 
agencies or in industry knows all 
the controls that must be loosened 
to make reconversion possible. The 
specific program authorized by the 
War Production Board is throwing 
the spotlight on such governmental 
and other hindrances to reconver- 
sion. 

“Manpower controls designed to 
promote stability of employment on 
war jobs should be discarded now 
to permit an immediate redistribu- 
tion of the national working force. 
Many war industries whose produc- 
tion and employment soared with 
the war, now face cutbacks and un- 
employment. Other industries, spe- 
cifically textiles, rubber, sheet steel, 
lead, lumber, etc. must quickly ex- 
pand output to meet continuing, 
and in some cases, expanding mil- 
itary requirements and partial re- 
conversion needs, if our total pro- 
ductive effort is to quickly utilize 
available manpower.” 

Romney pointed out that failure 

(Continued on Page 6, Col. 4) 


Lt. Gen. W. S. Knudsen 
“... saved dollars and lives” 


Gen. Knudsen 
Retires with 


High Honors 


WASHINGTON.—Concluding five 
years in government war service, 
Lieut. Gen. William S. Knudsen re- 
signed Friday as production direc- 
tor for the Army. 

The former president of General 
Motors, now 66, made no announce- 
ment of his future plans but it is 
understood that he will retire to 
his Grosse Ile (Mich.) home. There 
have been numerous rumors that 
he would accept executive positions 
with General Motors, the Fisher 
Brothers and others, but friends in- 
sist Gen. Knudsen has completed 
his business career. 


Before Gen. Knudsen leaves 
Washington, he will be honored 
June 6 at a dinner in Hotel May- 
flower, given by the Business Ad- 
visory Council of the U. S. De- 
partment of Commerce. 

It was disclosed last week that 
Knudsen has been awarded an Oak 
Leaf Cluster to the Distinguished 
Service Medal which was presented 
to him a year ago in recognition of 
the exceptional service he has ren- 
dered the nation. This is the War 
Department’s highest award for 
non-combat service. 

His resignation became effective 
June 1, five years to the day after 
he left his job as president of Gen- 
eral Motors Corp., at the request of 
President Roosevelt, to undertake 

(Continued on Page 27, Col. 1) 


Job of Rationing New Models 
Held Too Much for OPA 


WASHINGTON. — In announcing 
a June rationing quota of 1,500 new 
1942 cars, OPA also asserted that 
eligibility for the new cars to be 
produced this year will be based on 
the number manufacturers are able 
to build each quarter and will be 
extended as rapidly as production 
permits. (This was predicted last 
January by Automotive News.) 

It was also reported that OPA 
planned to give veterans priority 
right under the highest essential 
needs. 

Meanwhile, the Federal Reserve 
Board indicated that restrictions 
on consumer credit ought not to 
be removed when automobiles 


and other durable goods begin to 
hit the market. The board said 
that when the first trickle of dur- 
able goods appears, patriotic re- 
straint on spending may diminish 
and there will be a strong de- 
mand for goods. 

It is ppssible that a great deal 
of confusion may surround the ra- 
tioning of the first new models, and 
that confusion, combined with ex- 
panding production, may quickly 
force OPA out of the rationing pic- 
ture, leaving it up to the industry. 

The individual dealer would be in 
a much better position to handle 
rationing in his community, it is 

(Continued on Page 28, Col. 4) 
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Dealer Protests Put Off 
Time Ceiling on Repairs 


30-Day Delay Set; Special Committee Being Formed 
to Confer with OPA on SSR 49; Groups 
Urge Continuance of Fight 


WASHINGTON.—SSR 49 to RMPR-165, which sets top 
labor hours for 56 repair jobs, was deferred 30 days last 
week by OPA following a flood of protests from NADA, 
dealers and congressmen. The regulation, which was to have 
taken effect on June 14, was adopted by OPA without con- 


sultation with the automo- 
tive industry. 

A special dealer committee 
is being formed to confer with OPA 
to further analyze the probable ef- 
fects of the regulation. Dealers 
throughout the nation are being 
urged to furnish NADA and OPA 
with factual data on possible effects 
of the regulation in the hope of 
convincing OPA that SSR 49 should 
be abandoned. 

Protests thus far made cite the 
fact that the regulation changes 
customary procedure in service 
shops, causing a loss of profit and 
in many cases resulting in a loss. 

Furthermore, the regulation will 
require additional clerical help in 
dealerships and is not in keeping 
with the purpose of OPA in hold- 
ing down prices, dealers declare, 
since the 1942 service rates, now in 
use, cannot be the cause of any in- 
flation. 

In addition, as pointed out in the 
May 28 issue of AuTomoTive News, 
the regulation will work further 
hardship on owners of older cars 
which need repairs more acutely. 
OPA’s schedule on the 56 repair 
jobs is based on factory manuals— 
for new cars. In old cars, nuts are 
rusted on and it takes much longer 
to perform repairs. 

Thus mechanics can’t perform 
the job in the time required, so 
it is likely that older cars will be 
denied service or face long de- 
lays. 

Dealers are being urged to write 
Clark D. Moody, head, General Re- 
pairs Service section, Machinery 
division, OPA, Federal Office Build- 
ing No. 1, Washington, D. C., to 
enter protests on SSR 49. A copy of 
the letter should be sent to NADA, 
1026 Seventeenth St., N. W., Wash- 
ington 6, D. C. 


New Car Signal 
Brings Drop 


In Service 


DETROIT.—Dealer service busi- 
ness is being adversely affected by 
daily newspaper and radio publicity 
given the new-car production go- 
signal, a cross-check of the nation 
revealed last week. 


The public has the erroneous 
idea that WPB’s approval of pro- 
duction for 200,000 new autos in 
1945 will mean a new car for 
everyone in a few months, the sur- 
vey shows, with the result that 
many motorists are neglecting 
their present cars. 


(Need for concerted action by 
factories and dealers to correct 
these erroneous impressions, is 
pointed out in an editorial on page 
four today.) 

Some dealers report that they al- 
ready have had hundreds of post- 
dated overhaul jobs canceled by 
customers who “anticipate trading 
their old cars on new ones in the 
next few months,” and have decided 
not to spend any more money on 
the old jalopy. 

Other dealers declare that, as in- 
dicated by the dropoff in total serv- 
ice volume, many motorists are even 
neglecting small items that need re- 
pairs. 


It must be driven home to car 
owners, say factory and dealer offi- 
cials, that production of a few hun- 
dred thousand new autos will not 
mean the lifting of all restrictions 
on sales, and that it will probably 
take another year before the aver- 

(See SERVICE, Page 6. Col. 5) 


First of the ‘46 Crop 


THIS IS A HEADON VIEW of the first HANDMADE model of the 1946 Ford auto- 


mobile, released Saturday. The grill features are new. 


The car also embodies many 


mechanical improvements designed to improve all-around performance. Production is ex- 
pected to begin in 60 to 90 days, depending upon the availability of new materials. The 
car shown here is the first made by the Ford company since war production was started. 
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No Relief for ‘A’ Drivers Until Winter... 
Passenger Tire Quota 


Two Million for June 


WASHINGTON.—June passenger 
car tire quotas were set at two mil- 
lion last week by the Office of Price 
Administration. This is the top 1945 
figure. May’s allotment was 1.5 mil- 
lion, including a bonus following 
V-E Day. 

Most of the extra 500,000 tires 
have been allocated to the Eastern 
Seaboard, to balance increased B- 
card gasoline rations due in June. 
The new maximum of 650 miles for 
B-card drivers represents a 100 per- 
cent boost on the East Coast, 62 


GM Wins 2nd Suit 
Resulting from 


Antitrust Case 


FORT WAYNE, Ind.—In a jury 
trial in Federal Court here last 
week, General Motors and General 
Motors Acceptance Corp. won the 
second of five suits based on the 
South Bend anti-trust case. 


The plaintiffs sought treble dam- 
ages on the claim that their fran- 
chises were canceled because they 
refused to use the acceptance cor- 
poration. 


The fact that a jury refused to 
return a verdict for the plaintiff in 
the present case is expected to dis- 
couraze further suits along this 
line. General Motors has won two 
out of two tricd and has three to 
go. 
Grant 'T. Munson, operator of an 
auto parts establishment and a 
former dealer at Marion. Ind, 
brou~ht the present su‘t, which was 
for $225,090, charging his business 
was injured through practices of 
the acceptance corporat’on. 

The trial lasted five weel:s and 50 
w:tncsses were called. 


. Canada Removes 
Rulcs on Hours 


For Gas Stations 


OTTAWA.—Canadian gasoline 
stations which have been closed 
since July 21, 1941, all day Sunday 
and between 7 p.m. and 7 a.m., can 
now stay open as many hours as 
they want to or according to pro- 
vincial or municipal by-laws. All 
restrictions on hours of sale of gas- 
oline and oil have now been lifted 
by the federal government as of 
June 1. 

Whether Canadian gasoline sta- 
tion operators will take advantage 
of the litting of the restrictions is 
a controversial question in the 
trade. In Toronto, for instance, 
many operators wanted the restric- 
tions to stay in force, and have 
started voluntary plans to keep the 
restrictions in operation. Church 
bodies also some months ago asked 
Ottawa not to lift the Sunday sale 
ban. 

Most operators have found that 
they now enjoy some leisure hours, 
whereas formerly they were open 
most of the day and night. With 
labor still scarce, most do not look 
forward to a revival of these long 
hours. It is likely that some in- 
dustry-wide moves will be made by 
the operators to limit the hours of 
sale, or cooperatively take turns in 
keeping open late hours in each 
section of the city. 


From Now On 


With this issue, Automotive News “reconverts,” too. From now on 


percent in the Far West and only 
30 percent in the Midwest. 

All of the June quota will be ra- 
tioned to essential drivers, as usual. 
A-card motorists will have to wait 
at least until winter for new tires, 
if the two million schedule is main- 
tained, OPA officials stated. There 
is a current backlog of about 600,000 
applications, while inventories at the 
end of March were only 2.2 million— 
about 20 percent of prewar stock- 
piles. 

June truck tire quotas were also 
stepped up, but will be “entirely in- 
adequate to meet essential needs,” 
OPA revealed. The allotments will 
be 360,000 of the smaller sizes, 
against 314,000 in May; 164,000 of 
the jumbos, against 156,000. 

In urging motorists to take ex- 
traordinary care of their tires, and 
to observe strictly the thirty-five- 
mile-an-hour speed limit, Max Mc- 
Cullough, deputy administrator for 
rationing, said: 

“Reports of increased tire produc- 
tion have been widely construed as 
meaning that an ample supply will 
soon be available. Unfortunately, 
this is not true. The quota for June, 
when tire failures are bound to in- 
crease because of hot weather, is 
the same as that for last December.” 

Meanwhile the rubber bureau re- 
ported that requirements for truck 
and bus tires are still substantially 
hi~her than estimated production 
for the third quarter. 

It was pointed out that in spite 
of V-E. millions of service men are 
in the European and Mediterranean 
theaters and must be supplied with 
food. clothing and other essentials 
reaui-iny road transnort. Hundreds 
of thousands of trucks, trailers, ar- 
tillerv pieces and other classes of 
vwhreled equipment must be rede- 
rlovred, and much of this equipment 
vill require partial or complete re- 
‘ivine. 

A 5,009 to 100°0 mile pipeline of 
ti-es must be filled for Pacific oper- 
“tions, and must grow in size as the 
number of vehicles in use increases, 
the rubber bureau reported. 

The rubber bureau also announced 
that it had restored the carbon- 
black content of passenger tires to 
™Teb. 10 levels. The bureau had 
made a 25 percent cut to help alle- 
viate a shortage of carbon black 
The new order is effective June 15. 


O’Madigan Named 


To Pontiac Zone 


DETROIT.—Appointment of Dan 
O’Madigan jr., until recently an Air 
Corps major in the China-Burma- 
India theater, as manager of Pon- 
tiac Motor’s Memphis zone was an- 
nounced last week by D. U. Bath- 
rick, general sales manager. 

H. Gordon Hersh, Memphis man- 
ager, will take over the leadership 
of Pontiac’s St. Louis zone. Donald 
B. Whitfield, St. Louis manager, is 
transferred to the Pontiac zone 
with headquarters at Pontiac. He 
replaces C. C. Currie who has re- 
signed to become a Pontiac dealer 
in Detroit. 


Westbank Motors (Studebaker), 
Westwego, La., has moved into a 
new building at 900 Monroe St., ac- 
cording to C. Ben Snell, owner. The 
new structure has 17,000 square feet 
of floor space and adjoins a big 
used-car lot. 


each weekly edition will be a complete issue, with photos, regular de- 


partments and advertising. 


When production of civilian automobiles was halted in February, 
1942, Automotive News adopted a policy of Digest Editions, alter- 


nating every other week with the regular complete issues, in order 
to provide its readers with 52 issues a year. With limited car produc- 


tion in sight, Automotive News believes regular complete editions 


every week will better serve its readers. 


ONE OF THE SCIENTIFIC world’s highest honors—the Gold Medal of the 
American Institute of Chemists—was presented to John W. Thomas, chairman 


of Firestone, durin 
Thomas is picture 
Gustav Egloff of Chicago, 
Thomas was honored for 


ceremonies in the Deshler-Wallick Hotel at Columbus, O. 
(right) holding the medal as he is congratulated by Dr. 
— of the Institute, who made the presentation. 
is leadership in rubber research for nearly 40 years, 


and achievements made under his direction in the development and production 


of synthetic rubber. Dr. E. L. 
chapter of the Institute, is seen 


Crawford Now 


Luaces of Dayton, chairman of the Miami Valley 
in the background. 


McCuen Aide; 


Chevrolet Ups Wood 


DETROIT. — John G. Wood has 
been appointed chief engineer of 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announced 


Chevrolet, it was announced last|Friday that J. M. Crawford, who 


week by M. E. Coyle, Chevrolet gen- 
eral manager and vice-president of | 
General Motors.' 
Coyle disclosed at 
the same _ time, 
that Edward H.! 
Kelley has been 
named assistant 
chief engineer. 
Both appoint-| 
ments were made) 
to fill vacancies. 
created when J. M. 
Crawford, who 
had been head of 
the Chevrolet en- 
gineering organi- 


J. G. Wood 


zation for more than 16 years, left, 
jlater. In 1913 he joined the Chal- 


to become assistant to C. L. Mc- 


has been chief en- 
gineer of Chev- 
rolet since 1929, 
has been trans- 
ferred to the cen- 
tral office engi- 
neering staff as 
assistant to C. L. 
McCuen, vice- 
president. 
Crawford, who 
is president of the 
Society of Auto- 
J. M. Crawford motive Engineers, 
started as a 
draftsman with American Motor 
Car Co. in 1906, advancing to assis- 
tant chief engineer a few years 


Cuen, vice-president in charge of,mers Motor Car Co. of Detroit, be- 
the engineering staff of General ing successively mechanic, designer, 


Motors. 

Wood had been assistant chief 
engineer of Chevrolet for 12 years. 
A native of Indianapolis, he at- 
tended Indianapolis Academy, Le- 
land Stanford and Purdue univer- 
sities, receiving two engineering de- 
grees at Purdue. 

He began his 
career as a drafts- 
man for the Na- 
tional Motor Ve- 
hicle Co. of In- 
dianapolis. From 
1908 to 1913, he 
was employed as 
engineer for the 
Empire Motor.Co. 
and the Indiana 
Die Casting Co. in 
the Hoosier cap- 
ital. 

In 1913, Wood 
joined the Remy Electric Co., An- 
derson, Ind., now the Delco-Remy 
division of General Motors. From 
1926 to 1930, he was with the Olds- 
mobile division in Lansing, and 
from 1930 to 1932 with Muncie Prod- 
ucts division, Muncie. From 1932 
to 1933, he served again with Olds- 
mobile, joining Chevrolet in Detroit 
in the latter year. 


Edward H. Kelley was formerly 
chief engineer of Chevrolet’s avia- 
tion division. Born at Lowell, Mass., 
he was graduated from the Me- 
chanics Arts high school of Boston, 
and took courses in mechanical en- 
gineering and building construction 
at Lowell Institute. His career in 
engineering began in 1915, in Bos- 
ton, where he worked in various 
plants for nine years. In 1924, he 
moved to the Studebaker Corp., and 
remained there until joining Chev- 
rolet in Detroit in 1928, as a de- 
signer. 


E. H. Kelley 


Canadian Gas Increase 


Also Benefits Tourists 


BUFFALO. — American tourists 
entering Canada now are permitted 
to buy 16 imperial gallons of gaso- 
line instead of 12 as heretofore, be- 
cause the value of Canadian gas 
coupons has been increased from 
three to four gallons for residents 
and tourists. Tourists receive four 
coupons, the same as before. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 


chief draftsman and assistant chief 
engineer. 

His appointment as chief engi- 
neer of Chevrolet was made two 
years after he became assistant 
chief in 1927. He has been a mem- 
ber of SAE since 1913. 


Graham Redeems 
7 Pet. Preferred 


DETROIT. — Joseph W. Frazer, 
chairman of Graham-Paige Motors 
Corp., announced last week that all 
of the outstanding 7 percent cumu- 
lative preferred stock of the cor- 
poration will be called for redemp- 
tion on June 30, at $197.75 per share. 


The redemption price represents 
the par value of $100 per share plus 
accrued dividends and a premium of 
$5 a share. 


Frazer also stated that the bal- 
ance of $166,000 of an original RFC 
loan of $2,000,000, which the com- 
pany obtained in 1940, had been paid 
on May 15. 


“PINUP GIRL” in West Virginia is 
Miriam H. Wilson, who has been gen- 
eral manager of Wilson Motor Co. 
(Ford), Clarksburg, W. Va.. since her 
brother, Lt. William M. B. Wilson, was 
inducted into the armed forces. Lt. 
Wilson had been operating the dealer- 
ship since the death of his father, D. F. 
Wilson, in 1941. Miss Wilson is also 
secretary-treasurer of the Harrison 
County Dealers Assn. 
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Ford Quota Set 
At 45,000 New Cait 


For Output in-”4 


DEARBORN.—Ford’s share g 
the 200,000 new cars authorized @pr«) 
the rest of 1945 will be 45,000 units, | 
Henry Ford II, executive 
president, said . 
Friday in an in- 
terview on his 
first anniversary 
as the top execu- 
tive at Ford Mo- 
tor Co. 

“We expect to 
start production 
in 60 to 90 days,” 
Ford told Dave 
Wilkie, Asso- 
ciated Press auto- 
motive editor. 

Ford pointed out 
that the 45,000-car quota is equiva- | 
lent to a normal 10-day productigge™ 
for the company in peacetime. 

did not reveal a breakdown of how 
rd 
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Henry Fo U 


the quota would be split up a 
Ford, Mercury and Lincoln, 
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though it was expected that em-_#% 


phasis would be on productior oa 

Fords at first. 
He predicted that by Jan. 1, 

the industry will be turning ‘ 


a 


a 


cars at a rate of 6,000,000 annually, 3 


which he expects to continue fo 
least three years. 


GM of Canada 


al 


- 


Ups McLaughlin ecg 


And Wecker a 


OSHAWA, Ont.—General Motors 
of Canada, Ltd., Friday announced 
that R. S. McLaughlin has ~ 
appointed chairman of the board 
after serving as president con 
ously for 26 years. 

William A. Wecker becomes pres- 
ident and general manager. He ae 
ceeds to the presidency after o 
years as vice-president and general 
manager. He is an engineer _ 
has been connected with the auto 
motive field since 1917. He joined 
the McKinnon Industries, Ltd., = 
Catharines, and was elected vice- 
president in 1936. 

Wecker became president 8 
general manager in 1941 and in 1942 
left to become vice-president 
general manager of General Mo 
of Canada, Ltd. Recently he has 
directed the varied and all-out GF, 
production in four Canadian Ger 
eral Motors plants. 


McLaughlin’s appointment 
chairman rounds out Canada’s long- 
est and most distinguished autogags™ 
bile career. He worked as cram 
man and designer in his’ father’s 
carriage factory, which he ente 
in 1887. Twenty years later he De 
came president of the newly organ- 
ized®° McLaughlin Motor Car @ 
General Motors of Canada, as 
was organized in 1918 to take over 
the McLaughlin Motor Car Co, =_ 
Chevrolet Motor Co. of Canade 
Ltd., interests which had grown gut 
of the McLaughlin factory est, 
lished originally in 1867. At the out- 
set McLaughlin became presic 
of General Motors of Canada, 
and remained in that post whtil the 
present. \ 


Shull Joins 
U. S. Rubber 
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NEW YORK.—Ira S. Shull pest We 


president of the National Agsn._o! 
Independent Tire Dealers 
National Institute of padin 
Standards, and one of the be 

known tire dealers of the Paé 

Coast, has joined the tire division 
of United States Rubber Go,, 
cording to Howard Hawkes, 2a 
ant general manager. 


Shull will continue to make @& 
home in Inglewood, Calif. His 
cial work for the truck tire deps 
ment will center at the Los Ang 
United States Rubber Co. plant, 
Detroit plant and the home office 
1230 Sixth Ave., and will embracé 
factory brands. 
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Obituaries 


Edward N. Vanderhoof 


WEST ORANGE, N. J.—Edward N. Van- 
derhoof, 47, president of E. Vanderhoof &” 
Sons, bus operators here, died May @. 
Mr. Vanderhoof became president of ™; 
company 13 years ago following the death 
of his father, James E. Vanderhoof....tt¢ 
founder. Ps 


a 





Dealers’ of salesmen’s 


addressed to John 0. 
and the writer’ 
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Dealers tell me 


By John 0. Munn 


comments, questions reqnasts 
Mann Ie care of ret Saeene 


Astomotive News, Detroit, 
8 Game will be kept in confidence if requested, 


OW that new cars are in the 


offing, many dealers are waxing 
husiastic over the prospect of 
sales with full profits, until the 
t-up demand has been satisfied. 
One cannot blame the members of 
the trade for their enthusiasm over 
e return of new-car business after 
faving been without cars so long. 
is important, some dealers think, 
review our present and consider 
our future condition with a view to 
aking the fullest advantage of the 
ation as it develops. It is all 
right to plan about new cars, but 
a number of months we can’t 

wo anything about it. We can’t even 
expand our service facilities, revise 
r salesrooms, because priorities 
building materials are not yet 
available. For some months to 
me, we'll have to continue to live 
on service income, and we need to 
ontinue to keep our eyes directed 

that part of the business. 

This war experience has not 
been without its advantages. It 
taught many members of the 
trade that there are profits to be 
ed from service. It has built 
eener appreciation on the part 
of the public as to the importance 
f the automobile dealer. His pub- 

© acceptance has expanded by 
leaps and bounds. This is not 
because he himself has strug- 

gled so hard to keep cars in his 
prritory running, but because 
ost automobile manufacturers 
have used their advertising ap- 
propriations, which ran into many 
nhillions of dollars, to promote 
the dealer's importance and the 
ue of the services he renders. 

* ok * 


Dealer Stature 


as Grown 
HE - utility value of an automo- 
bile in the public mind has also 
mscended. More and more people 
appreciate it, not as a toy, but as 
e most important factor in the 
national transportation system. The 
public realizes more than ever be- 
re the importance of the automo- 
bile dealer and what his investment 
n mechanical equipment, buildings 
d payroll, has meant during these 
wartimes in making available for 
auman use the wonderful advan- 
Ages of the automobile. During 
these times of shortages people have 
anted automobile dealers among 
eir friends—that’s a good condi- 
tion. 
Automobile dealers not only 
need to be friends, but they want 
friends. We want to make friends 


S | Model U. C. Ad 


—lots of them, not ignorant or | 
passive friends, but intelligent | 
and aggressive friends—friends 
who know the importance of a 
good automobile dealer, and 
friends who are familiar enough 
with the situation to draw a dif- 
ferential between the outstanding, . 
sincere and conscientious opera- 
tor, as against the few dealers 
who during wartime have used a 
shortage of everything in this 
field as an excuse to gouge the 
public and look only after their 
own selfish interests. 
* : 


Make More 


Friends Now 

E DON’T have to wait until 

new cars are ready, nor the 
time when our postwar expansion 
plans can be carried out, to make 
more friends. This is the ideal time. 
We can’t, however, just sit back: 
and wait for our good works and 
our good deeds to speak for them- 
selves. Life is too short for that, 
and competition is too keen. We, 
as dealers, must be more audible. 
We don’t have friends to argue in 
our behalf unless we have taken’ 
the pains to constantly make known 
our accomplishments, the import- 
ance of our investment in equip- 
ment to serve them, as well as the 
high standards under which we do 
business. Most automobile dealers 
have been altogether too modest 
about their contribution to the wel- 
fare of this industry and the welfare 
of the owners. 

It is true the factory has said a 
lot about the value of automobile ! 
dealers in general, but now what 
we have to think about particu- 
larly is our own individual dealer- 
ship. We must no longer fail to 
point out to the public the more 
important aspects of our business 
and the contribution it makes lo- 
cally in footing a payroll and in- 
vesting in equipment to serve au- 
tomobile owners. Until this war, 
manufacturers’ publicity was ex- 
clusively on the car. It tended to 
relegate the dealer’s operation into 
the background. Since the war, 
however, with the emphasis on 
the dealer, and not on the car, 
the dealer is in a more independ- 
ent position than ever before. If 
he is going to retain this public 
acceptance for himself, after new- 
car advertising starts, he must 
continue to repeat constantly the 
essential facts regarding the im- 
portance of a good automobile 
dealer, so that the public will un- 
derstand it. 


How Many Votes 


Will You Get? 
T IS well to remember that the 


* 


* * 


Story Behind the Push . 


International 


UAW Now Backing 


Drive to Organize Mechanics 


Campaign Meets 


Closed Mouths Help Spread |\suft Resistance 
Gangster Tactics 


Unionism is like a business—carrying a club. 
Dealer establishments offer a great source of potential profit to that 


business of unionism. 


There are different views on how to meet the problem. 

Some believe unionism must be fought. 

Others believe that as long as that source of profit exists, unions 
will be grabbing at it. So, they say, why not sign up now and get 


it over with? 
* 


Which course is best? 


* * 


Frankly, we don’t know. We believe that Automotive News has no 


right to make a recommendation 
cided by each dealer. 


in this respect. That must be de- 


But we do believe that Automotive News does have a right—a duty, 
as we see it—to urge dealers to do something about that club. 
We believe that terrorism must be fought wherever and when- 


ever it appears. 
* 


Byterrorism we mean clubbing 


* * 


workers into unions, threatening 


them, or worse, their families. We mean the threatening of dealers, 
or the smashing of windows of their dealerships, or the throwing of 


stench bombs into their homes. 


Auto dealers are powerful in their communities; as a group they 


are powerful in the nation: 
Whether or not unions are succe 


ssful in organizing dealer establish- 


ments, dealers will always live under a threat until gangster tactics 


are stamped out. 
And the only way they can be 
bring them out in the open and 


stamped out is for the dealers to 
fight them wherever they occur. 


Too often dealers refuse to reveal instances of terrorism. They 
settle their own dispute—and let the other guy worry about the ter- 


rorism they have helped to Spread. 


Remember Germany? 


It happened there. It was inspired by a guy named Hitler. Business 
men there closed their eyes to it. It didn’t hurt them—at first. 


Where are those business men now? 
” * 


* 


Automotive News is a newspaper. It fights with the printed 
word. And it will fight every sign of gangsterism. 
But it can only fight if dealers will speak out. 


You must do your part! 


Repair Rule Attacked 


PATA Members Pessimis 


tic About Regulation 49; 


See Legitimate Service Shops Crippled 


PHILADELPHIA. — Dealers are 
pessimistic about how Repair Ser- 


vice Regulation 49 will affect them : 


and the car-owning public. The 
weekly bulletin issued by the Phil- 
adelphia Automobile Trade Assn. 


speculates as follows on the prob-! 


able results of the regulation, which 
becomes effective June 14: 

“True, its purpose is to protect 
the public from unscrupulous re- 
pair shops but, as is usually the 
case with such regulations, it is 
being done at the expense of oper- 


| reluctant to take in for repair cars 
not usually handled by them and 
with which they are not familiar. 
‘This will be particularly true of 
:older models and those of above 
, the average mileage. 


| “Evidence of this is already ap- 
: parent,” the bulletin said. “Several 
; Shops have refused to accept cars 
‘ brought in for repairs because to do 
‘the jobs requested would obviously 
; result in a loss. At the same time 
!it would deprive the dealer of the 
use of mechanics for repairs for 


ators of honest and legitimate ser-! cars on which he can show a profit. 


vice departments.” 
The bulletin said it is going to 


“The result will be not only in the 
waste of time and gas by owners 


By Robert M. Finlay 
Managing Editor 

DETROIT.—With financial assist- 
ance of $7,500 from the international 
UAW-CIO and the possibility of 
$50,000, Local 415 is putting pressure 
on dealerships here to sign up me- 
chanics. 


The immediate objectives are 
dealerships in Detroit, then inde- 
pendent shops and service sta- 
tions. In the future, Ray Dooe, 
business agent of Local 415, looks 
to a national organization. 


Dooe sought financial assistance 
from the international on the be- 
lief that the AFL is planning a rival 
organizational drive. In its report, 
the international committee author- 
ized an immediate appropriation of 
$7,500 and recommended that at its 
next quarterly meeting, the inter- 
national executive board instruct 
the president to designate an inter- 
national executive board member as 
national director of garage work- 
ers, with authorization to spend up 
to $50,000 on a national program to 
organize garage workers. 


To date, the organizational drive 
here is meeting a good deal of re- 
sistance. 


Dooe reports that the union now 
has 3,000 members, mainly dealer 
employes. 


Five-and-Dime 

Up to the present, the interna- 
tional union has shown little inter- 
est in garage workers, since it 
gained its power in plants employ- 
ing thousands. It looked on the 
mechanics as representing a five- 
and-dime proposition, scattered in 
thousands of shops and difficult to 
organize without cooperation of the 
dealers. 


Dooe grants that it is a five- 
and-dime proposition but points 
out that Woolworth and Kresge 
made money in that business. He 
looks on the field as one of the few 
great union potentials left. 


Since it is more expeditious to 
organize through the dealer than 
the mechanics, Dooe says he is op- 
posed to hoodlum tactics in his or- 
ganizational drive and adds that his 
union is helping many dealers who 
do not know the service business 
too well to stay in business by pro- 
viding manpower through the hir- 
ing-hall clause and through sys- 
tematizing employment. 

The union requires’ accurate 
checking of a worker's time to make 
sure that he gets his overtime. 
This, Dooe says, helps the employer 
keep a better check on his workers. 

The Other Side 


7 Issued by OPA 


— For Dealers 


cost the average dealer in more 
ways than one. Aside from the ac- 
tual time loss because of the re- 


On the other hand, some dealers 
point out that since the organiza- 
(Continued on Page 13, Col. 1) 


going from shop to shop but a gen- 
eral breakdown in essential civilian 
transportation.” 


public is concerned-in you as an 
automobile dealer; it is concerned 


-_WASHINGTON. — A suggested 
ayout for local dealer used-car ad- 
vertising has been released by the 

ade relations branch of the OPA 
fepartment of information. 

The copy is pitched to promote 

ade goodwill, as well as public 
confidence in the dealers or dealers 
sponsoring the ad. Use of the ad 

local dealer groups has been 

recommended by trade associations 
and the Used Car Industry Compli- 
nce committees. 

The main attraction of the ad is 

list of nine explanations and steps 
or used-car purchasing under OPA 
ceilings. The list briefly explains 
he machinery revolving around the 
ling of certificates of transfer with 
the OPA and sketches the ruling 
nm charges and cash payment. 

The ad also contains a boxed 
space for any special advertising 
r price list which the advertiser 
wishes to insert. Space is provided 
at the bottom for the signature of 
he sponsoring dealers. 

Along the left-hand column are 
ommentaries on the used-car ceil- 

gs by the local trade group and 
the OPA executive, and a “fill ’er 
p” plea for the car-sharing pro-, 
pram. 

The layout is available at OPA 
headquarters in Washington. 


as to how your operation affects 
their own lives. Each day now, and 
in the future, people in your terri- 
tory are voting “yes” and “no” on 
your business; what they know 
about it will determine how many 
“yes” votes you get. Your chances 
for success after the war do not 
rest entirely on what may happen 
at the factories, or at Washington, 
or the state capitols—it rests in the 
hearts and homes of the people of 
your community. That is the rea- 
son that we have emphasized so 
many times in this column that the 
only way an automobile dealer can 
permanently protect his investment 
and build assets to be handed down 
from generation to generation, rests 
on the hold a dealer has on the 
people in his territory. This hold 
doesn’t come automatically. It must 
be cultivated and developed. If you 
don’t do it, some of your competi- 
tors will. 


When production catches up 
with demand, there will be more 
competition than ever before, and 
how much money you can make, 
and the permanence of your op- 
eration, will depend upon how 
good a public relations job you 
have done. This public relations 
job is not a postwar job—it’s a 
job we should start right now. 


striction on the amount on which! 
a charge may be made, there is also 
the added cost of record keeping to. 
provide the customer with informa- : 
tion as required. 


Instead of protecting the car; 
owner, it may have an adverse} 
effect. Shops are going to be more! 


Akron Dealers 
Wary on Orders 


For New Cars 


AKRON. — WPB’s announcement 
that 200,000 new automobiles will 
be built late this year will mean 
little to the average Akron owner 
of a salt-crusted jalopy. 

Major dealers in the district made 
this plain last week when they 
denied they were taking orders for 
the new cars. Instead, they said, 
they have adopted a “watchful wait- 
ing” policy. 

At the same time, the dealers 
hailed the partial lifting of federal 
production restrictions on replace- 
ment parts. Some said it may 
prove “the only solution” to keep- 
ing essential automotive transporta- 
tion rolling. 


‘Goodwill’ Tax Case Won 


SEATTLE.— The S. L. Savidge 
“goodwill” case in the U. S. Tax 
court has resulted in a complete 
victory for S. Leigh and Elsie 
Savidge, who contested levying of 
a $24,000 tax against them when S. 
L. Savidge, Inc., was dissolved in 
August, 1941. 

The position of the court is that 
the Savidge dealership had no tax- 
able goodwill on liquidation because 
the new-car and parts franchises 
constituted its principal goodwill 
assets of value, and these were in 
absolute and sole control of the 
factory. 

The court held that the value of 
the assets of a corporate automo- 
bile dealership on liquidation is the 
fair market value of assets distrib- 
uted to the stockholders, which 
value is not necessarily the same as 
the value of the assets to the going 
cerporation. 

In the Savidge case it was ruled 
that the factory franchises consti- 


Owners of Liquidated Dealership Upheld by U. S. 
Court in Fight Against $24,000 Levy 


tuted the foundation of the busi- 
ness, and since the franchises were 
non-transferable and _ terminated 
ordinarily on liquidation, they could 
not be distributed to the stock- 
holders. 


Dealer Jailed on Charge 


Of Slugging OPA Aide 

DENVER. — Roy Mead, Pueblo 
(Colo.) used-car dealer, was sen- 
tenced to 10 days in jail by U. S. 
District Judge J. Foster Symes here 
last week after he pleaded no con- 
test on a charge of striking a mem- 
ber of the Pueblo OPA. 

Mead was accused of hitting E. 
R. Ellas, Pueblo board member, in 
an argument over gasoline allotted 
Mead for demonstrating cars. 


Fire Hits S. C. Dealer 


CHESTER. 8S. C.—Fire recently damaged 
the C. C. Young building on Hudson and 
Irwin streets, housing the South State 
Chevrolet Co. Loss was estimated at $10,- 
000, partially insured. 
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AUTOMOTIVE 

o a OUR FIELD DEFINED 
0 aD M  avromorve: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 


national Dictionary. 


Well Done, Bill! 


ONE of the automotive industry’s most competent and ad- 
mired production geniuses, Signius Wilhelm Paul Knud- 
sen, has received the well-merited War department highest 
award for non-combat service, the Distinguished Service 
Medal with Oak Leaf Cluster. 

Retiring from service two years past the Army retirement 
age, Lt. Gen. William S. Knudsen as he was know to the na- 
tion, “Papa Bill” as he was known to his dearly beloved in- 
dustry, has been paid tribute by Undersecretary of War Rob- 
ert P. Patterson as one of “the foremost leaders of the nation 
in this war.” ; 

“By his foresight and ability, he has not only saved this 
country millions of dollars, but by expediting production of 
critical weapons he has saved countless American lives,” 
Secretary Patterson points out in his citation at the presen- 
tation of the Oak Leaf Cluster. ; 

Knudsen left a top executive position in the automotive 
industry, as president of General Motors, early in 1940 to 
patriotically give his production experience and ability to 
the nation he loves and which gave him, as a poor Danish 
immigrant boy of 20, an opportunity to make his mark in 
the world. 

First as head of the Office of Production Management and 
later as a lieutenant general and director of production in 
the office of the Undersecretary of War, Knudsen utilized 
that genius for solving knotty production problems for the 
benefit of all industries that were building weapons for our 
fighting men. 

The automotive industry takes pride in that from what 
was termed “the whipping boy” industry of the Administra- 
tion in the early days of war, one of its most beloved and 
accomplished men has been selected to receive one of the 
highest awards a grateful nation can give for “acts above 
and beyond the call of duty.” 


Erroneous Ideas 
IX VIEW of all the good news in the daily press on new cars, 
trucks and repair parts, dealers already are noting a dis- 
tinct dropoff in service business. What else can we expect? 
Americans are an optimistic lot, and only too few of them 
ever read below a headline. 

What can the trade do to help correct the erroneous ideas 
the average motorist now has? 

First of all, dealers should impress on their customers the 
probability that it will be another year before Mr. Average 
Motorist will be able to buy a new car, or a new tire. Ration- 
ing will continue for many months, with only the most essen- 
tial motorists getting assistance. Assembly lines will prob- 
ably not start until October, although a few hand-built cars 
may be announced as early as July. 

Secondly, dealers would do well to play up these facts in 
their regular advertising. 

Thirdly, the factories could likewise. 

If something isn’t done—and quickly—to warn motorisis, 
the results will be serious for car owners, dealers, factories 
and national transportation as a whole. 


With this issue of AvtTomoTive 
News, we return to full and com- 
plete weekly service to our readers. 
In February, 1942, when, by gov- 
ernment edict, the manufacture of 

motor vehicles for 

NOTES FROM civilian use was 

MY forbidden, we were 

NOTEBOOK forced to adopt a 

policy of a digest 

issue alternating with the complete 

issue while maintaining our weekly 
status as a publication. 

Perhaps we should mention here 
that in all intervening 28 months 
we have never had a single com- 
plaint from a subscriber. On the 
contrary, many sincere bouquets 
were tossed our way because we 
kept our “chins-up,” just as we 
were preaching to our dealer read- 
ers. 

We might mention, too, that in 
those dark months immediately fol- 
lowing Pearl Harbor, we were ad- 
vised by some of our best friends 
that rather than face the probabil- 
ity of heavy losses, we might better 
fold up for the duration! 

Jne advertising trade paper dow,. 
east actually wired asking if we in- 
tended to continue publication in 
the face of complete stoppage of 
the industry we served. No one in 
this organization, however, ever 
seriously considered giving up in 
the face of what looked like insur- 
mountable difficulties. 

The results are apparent. Not 
only is our net paid ABC circula- 
tion today double what it was at 
the low point after Pearl Harbor 
but in 1944, we carried more adver- 
tising space than ever before in our 
history and limitations on paper 
consumption alone have forced us 
to limit our solicitation of subscrip- 
tions and reluctantly refuse almost 
as much advertising space as we 
are carrying. 

* * 

With the limited production of 
cars and trucks for civilian use 
announced last week by WPB, our 
industry has been given a direct 
shot in the arm. 

Just what manufacturer will have 
the first new cars off the line and 
what dealer in America will make 
the first delivery to a civilian cus- 
tomer will be a matter of national 
interest in the immediate weeks or 
months to follow. It is just about 
as unpredictable as when the Jap 
war will end. 

The industry is already divided 
into two camps, the “optimist” and 
the “pessimist,” and both have 
equally sound facts to support their 
arguments. Personally, I think 
when the green light was given 
which placed the manufacturers 
back on a competitive basis, it 
started a race which is going on 
at this very minute. 

The difference, of course, in get- 
ting back to civilian car production 
as against converting to war pro- 
duction is that the very agencies 
which cut red tape and helped to 
get military equipment rolling off 
the lines, by using every devious 
means and arbitrary regulation to 
that end, are now the very ones, 
whether intentionally or not, who 
will hamper reconversion. 

I am optimistic enough, however, 
to believe that from President Tru- 
man down, there is the knowledge 
in Washington that the return to 
motor vehicle production will have 
more to do with solving the im- 
pending employment crisis than 
any two other factors in the 
country. 

It is no secret that already 67,814 
persons in the Detroit area are 
scheduled to lose their jobs before 
July 1. The closing of Willow Run 
alone will immediately affect 12,500 
people in the main plant, and union 
officials here estimate that the sub- 
contractors for Willow Run will lay 
off upwards of 50,000. Only last 
week, the discontinuance of the 
production of M-4 General Sher- 
man tanks laid-off 3,500 workers at 
the Chrysler tank arsenal in 
Detroit. 

a + = 

Thousands of former employes 
are already taking advantage of 
the twenty-week unemployment in- 
surance provided in Michigan. The 
majority of the women who plan to 
go back to their homes and farms 
are simply taking advantage of this 
llong rest period and are not inter- 


a 


Ah 4 


(HE Awt saw 
NUTHIN’ YET BUT” 


y KNOW I 
ONE 


——In This Corner 


‘Time to Free "Em. .. . 


in this column are those 
Anonymous contributions will not be accepted but confidence will be 


The views expressed 
observed upon request. 


’42 Used Cars 


As the time draws nearer to the 
production of new cars again, I, 
and most car dealers, wish that OPA 
would remove 1942 used cars (espe- 
cially those sold new in ’42 and 43) 
from the rationing plan. 

Many 1942 models have 50,000 
miles, and the few ration holders 
won’t buy them; whereas the regu- 
lar used car buyer wants to buy 
them after they are properly re- 
paired. Removing these cars from 
rationing would relieve the car 
shortage to some extent.—Bos Hat- 
LaM (Bob Hallam Used Cars), 
Omaha. 


We Did 

OPA’s amendment to RMPR-165, 
the one which establishes ceiling 
hours for 56 repair jobs, ought to 
be vigorously protested by every 
dealer who values his shop (and 
name me one who doesn’t at the 
present time.) What is more, AuTo- 
MOTIVE News owes it to the dealers 
to lift its voice in protest against 
this asinine order. 

I would rather face prosecution 
by the almighty OPA than have my 
mechanics rush like hell to “get in 
under the wire” on repairing an old 
car. Eventually, we all would be 
compelled to turn away repair jobs 
on the older models, thereby losing 
a major source of income. 

The OPA bureaucrats and college 
economists have gone just a little 
too far with this new decree. If 
they’re trying to force dealers out 
of business, why don’t they lay 
their cards on the table now and 


* * 


ested in taking up household and 
other duties until they have ex- 
hausted what they have coming. 

Not exactly the result which the 
sponsors intended—or was it?— 
G.MSS.. 


‘<-KOGGIE LOOKS at 
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WE RESERVE The SPACE 


3 


of our readers. 


show themselves up for what they 
are. 

It’s up to you to continue tite 
fight against such silly controls and 
orders as this amendment on reps 
charges.—Springfield dealer, 

Eprtor’s Note: See AvuTomMoTivg. 
News (May 28), Page 4. 
« * * 


Raw Deal ’ 

I have become deeply perturbée 
by the raw deal returning war vet- 
erans are receiving at the hands 
the unions. It seems that both *the 
AFL and CIO would rather respe 
their hidebound tradition of senic 
ity than accord even a disabled 
veteran preference in industrig! 
employment. 

Dealers and employers both seem 
to be eager to give to our valiapé 
fighters what they deserve, but th 
unions are selling out the veterans 
by their stuffy dictates—H. H. G 
Des Moines. 


..- Years Ago 


One Year Ago . 
June 5, 1944—-GM dealers get twd 
year contracts ... J. R. Da 


ry 


named Ford sales and ad diré . 


- - « WPB eases curbs on service 
equipment. 


15 Years Ago 

June 4-11, 1930—U. S. produces § 
percent of world’s cars, U. S. figu 
show ... Coker F. Clarkson, general 
manager of SAE, dies .. . Alvs 
Macauley and Robert Graha® 
named SAE chiefs ... May auto 
output hits 133,000. 


19 Years Ago‘ 

June 4-11, 1926—GM plans $5,000 
000 plant to build Pontiac cars . @& 
Fisher Body stock taken over by 
GM ... Yellow Truck & Coa 
joins GM ... Tire shortage seen By 
William O’Neil, General Tire presi- 
dent. 
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BCHEVROLET "772053: 
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IN 
REGISTRATIONS 
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1 out of every 4 cars— 

1 out of every 3 trucks— 

in use today is a 
CHEVROLET. 


AUTOMOTIVE 
SERVICE 


All signs indicate that Chevrolet 
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dealers are servicing more cars 


\, 


F 


and trucks than is any other 


dealer organization. 


—among all low-priced cars, 
according to impartial national 
surveys conducted by independ- 


ent research engineers. 
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CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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Building Limit New-Car Plans Impeded .. . 


Pte ia Industry Seeks Relief 
From Bottleneck Rules 


WASHINGTON.—Dealers can go 
(Continued from Page 1) 


ahead with expansion work on their 
offices, showrooms and garages, as 

long as the total cost of the con- 

struction does not exceed $5,000 for to immediately eliminate present certifications of the essentiality 
one year. manpower controls would continue | workers. 

Relaxing the restrictions on con- maldistribution of workers for the} “Local draft boards already ¢ 
struction activities, WPB last week double job ahead. disregarding such certifications 7 
jacked up the cost ceiling for retail Among manpower obstacles to |the case of tool and die workers 
and wholesale places of business reconversion, he pointed to a reg- |for reconversion and there is 

ulation of the Office of War Mo- |similar threat to machfne tod 
bilization and Reconversion | builders’ employes and to anyone 
which compels any manufacturer | assigned to a reconversion job,” 


from $200 to $5,000. The order af- 

fects such establishments as offices, 

stores and garages, but warehouses — tee a 

were placed under a separate $1,000/ peoposep CONSTRUCTION by the Ford Motor Co. of bly plant| % Set approval o wWwM ‘ore | Said. ; 

yearly limit. | and parts depot to serve the Jacksonville and Atlanta aren, has been announced | increasing production above the Relief from this situation pro} 
WPB, however, announced a lim-' by Robert J. Burke, manager of the Atlanta Ford branch. The plant would be| level prevailing in the fourth |ably will have to come from 

itation on the amount of mainte- located on an 82-acre plot, seven miles from Atlanta, and would be designed to quarter of 1944. The statistical in- M. Vinson, of the Office of War 


nance and repair work that retail- ae et eeneat ioe lnoeeeieh an hak aeht, I ak whew, Atisets formation needed to back up such | Mobilization and Reconversion, J ~~ 


ers can do. Previously, there was no| Chamber of Commerce; G. E. Strickland, Concord, Ga.; J. C. Northrup and J. J.| a request is virtually impossible | believes. 
such control. Williamson of Williamson Inman Co.; Burke; Henry Troutman, Ford attorney;| to compile, he said. Other Bottlenecks a 


Under the new order small indus- Harrell Perkins, of Central Georgia railroad. The net effect of this regulation Other bottlenecks mentioned we 


trial and commercial structures and now is to retard increases in output |Romney are the lack of inform? 

certain other types of projects im-| retail or wholesale service estab-, the owner may use up part or all|of essential and other replacement|tion received by many war con- a 

portant to the civilian economy] lishments that may be done with-| of his $5,000 exemption for repairs,|parts and to prolong unnecessarily |ttactors from the various milita@jiag 

may be undertaken without WPB/ out authorization. but the allowance for new construc-|the unemployment of laid-off war|SeTvices concerning contract cut- 

authorization. In any year, the amount spent on|tion must be reduced accordingly. | workers, he explained. backs and terminations, delay unt 7" 
The exemption for maintenance | repairs on such structures may not] Repair and maintenance work] Another hindrance to reconver-|2OW Of various government age 

and repair work has been changed|exceed 20 cents for each square | costing above the permitted amount | sion, Romney said, is Selective Ser- | cies in setting up procedurés under 


to limit the amount of work on|foot of gross floor area. In addition, | requires WPB authorization. vice’s refusal to recognize WPB|Which private industry can bias 
government-owned equipment, 


ure of the Surplus Property Board 
to establish rules under which me 
ufacturers can purchase gove 
ment-owned equipment not In their 
own plants, and difficulties be - 
encountered by manufacturers 
getting their own machine tools re- 
leased from war work when go 
ernment-owned equipment ig avaii- 
able for substitution. 

He also pointed to the poten 
danger to prompt clearancesof war 
machinery from automotive fe 
tories inherent in the current d 
pute between AFL and UAW-CIO 
unions over which union’s membe 
are to do the work. 

“There is ample work for every- 
one on this emergency job and s 
a trivial dispute should not DE 
mitted to interfere with pro re- 
conversion,” he said. 


Service 


(Continued from Page 1) ™ 
age motorist is able to buy a ne 
car or a new tire. “ 

Concurrent with announcements, 
on new-car production, a definit@™ 
softening of the used car market 
is also noted in various parts o 
the country. Part of this is du 
to the decline in war jobs and the 
end of overtime wages, but a k 
of it is caused by the public’s wal 
ing for a new car. , 

Lifting of restrictions on pamie® 


Louisvillians Are Warn em 
of ‘False Prospects’ ® 
Of Buying New Cars 


Louisvitane were warned yesterday by 
Ben Long, chairman of the O.D.T. Advisory 
Maintenance Committe? here, not to be 
“jubilant” over “false prospects” of buying 
new.cars and to preserve their present auto- 
mobiles with care. 

Long's warning come at the seme tune ag 
2 “break-even” formuls to protect autome- 
bile makers against operation losses was put 
forth by the industry in Detroit ar 9 lever 
which may win increased paetsenger-car 
output when production starts July 1 

However, 
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edvanced. Already. it was indicated im 


. . * . . » 
By using Mayari R* instead of carbon steel, for such ance to impact, even at sub-zero temperatures, and sERE © BOW the Tgulerte 


parts of buses as underframe, body posts, purlins, is highly ductile and readily fabricated and welded ere elsewhere ryt, * co- 
operation from newspapers an ide. 
and longitudinal members, designers are saving up under regular shop practices. — 


to 40 per cent of deadweight. Such a reduction in Have you a copy of our illustrated booklet on —— eae ‘a fe 


weight, made possible by this low-alloy, high-tensile Mayari R? If not, write for it today. Address Gaus 06 eooetane ee Scotto 


Bethlehem steel, means a sizable reduction in both Bethlehem Steel Company, Bethlehem, Pa. ae ar eae py 


initial cost and operating expense. 4 pote a for some'tim®, 


In addition to its minimum yield point of 50,000 Oldsmobile Shifts @ 


p.s.i.—nearly twice that of mild carbon steel— * gETHLEHEWy * McIntyre, Folsom 


Mayari R brings many other advantages to designers iste DETROIT.—D. A. McIntype, for- 
mer zone manager for Oldsmobile 
in Detroit and more recently head 


ae : ‘ . uartered in Buffalo, ed 
to six times the resistance to atmospheric corrosion of here as zone oamnane ee Oldamg 


; q * : rah, “fey * ;Ri distri bile succeeding James Berry, w 
— that of co r- Pronounced to rhyme with “fiery,” Mayari R is named for the district > ’ 

mild carbo eel, two to four times PPe of Cuba where the mines are located that yielded the original Mayari eee to Se ame “ 

bearing steel. Mayari R also shows excellent resist- natural-alloy ores. The ““R’’ stands for ‘Rust Resisting.” cauisek Gikes thamnent. : toy 

J. H. Folsom ,assistant zone man- 

ager in Cincinnati, succeeds M 


e Intyre in Buffalo. Folsom joine™ 
ay ee re ee Oldsmobile on June 19, 1926, as a... 
district representative. 


of all types of movable equipment. It has from five 
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My connection with Goodyear 
dates back some fifteen years. With 
the coming of the tire shortage, I saw 
special new opportunities in recap- 
ping, vulcanizing and tire repair. 
Materials were scarce, but with Good- 
year’s help we were able to operate 
successfully and have been busy 
through the war years. 


44 Just recently, my brother and I 
took on Goodyear’s Complete Busi- 
ness Franchise with ‘the idea of devel- 
oping the most attractive tire business 
in the state. We used Goodyear de- 
luxe fixtures, arranged according to 
plan, and had our Grand Opening in 
September. 


44 Our stock was so complete that 
there were few calls we were unable 
to fill. Our sales were double what we 
expected, about equal in dollars to 
the total number of cars registered 
here. We look forward to increasing 
successes, as and when supplies be- 
ilable. 
come ava “ 


MUN Fhavedece 


FLANDERS BROS. AUTO STORES, Swainsboro, Georgia 


1”...SALES WERE DOUBLE 


| WHAT WE EXPECTED...” 
# 


oe 


Thee 


ICA Le 


PTE pe IS Cap 2 ee . 
ii ee Pt 


eit? Piatt er 


SEES Raa 


Nor the least of the important basic ad- 
vantages to dealers in The Goodyear Busi- 
ness Franchise is the completeness of the 
Goodyear line — unparalleled in the tire 
industry. 


Goodyear makes tires for every type of 
travel, on the road and off the road. No 
need to add other brands of specialized tires 
and tubes to fill all customer requests. 


For more than a quarter-century, Good- 
year has been known as THE Dealer Com- 
pany, working with more independent tire 
dealers than any one else in the industry. 
The reasons are in a No. I line of quality 
products backed by No. 1 public acceptance 
and moved by No. 1 selling assistance. 


CO-OPERATING 
FOR PROGRESS 


419 dealers have flown the Goodyear 
flag for 25 years or more... 1269 for 
20 years or more ... 2594 for 15 years 
or more ... 4268 for 10 years or more 
..-a record of long and successful 
association unmatched in the industry. 


Detailed plans for every phase of sales 
and service, based on wide experience and 
active practice, pave the way for steadily 
expanding opportunities for Goodyear 
dealers in the months and years ahead. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 
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MADA Directors 


Convene Today 


In Kansas City 


KANSAS CITY, Mo. (UTPS)—The 
Missouri Automobile Dealers Assn. 
will hold its seventh annual board 
of directors meeting and its elec- 
tion of officers at the Hotel Presi- 
dent here today (June 4). 


For the first time only officers 
and directors will gather to transact 
the annual business of the organi- 
zation. Members of the Missouri 
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association already have elected the oe 


board of directors by ballot. 


N. S. O'Neill, of Greenlease- 
O'Neill Motors, Inc., here, has been 
president for the past year. William 
J. Rasmussen, head of the Big Four 
Chevrolet Co., St. Louis, has served 
as vice-president.. 


O'Neill has been chosen a direc- 
tor for the next two years, along 
with D. E. Fitzgerald and Ralph 
Knight, local dealership heads. 


Host to the meeting this year 
will be the Motor Car Dealers of 
Greater Kansas City. Joseph A. 
Schlecht, of St. Louis, has served 
the organization since its inception 
as secretary-manager. 


ARCHITECT’S DRAWING of new Chevrolet assembl 
Flint, as soon as government regulations permit. The plant will be ca 
r day on an eight-hour shift and wi 


assembling 600 cars and trucks 


Enough M-4. Tanks 


Output Ends June 7 at Chrysler Arsenal; 
3,500 to Be Laid Off 


DETROIT.—Output of M-4 me- 
dium General Sherman tanks will 
be discontinued June 7 at the Chry- 


sler tank arsenal, although the ar- 


plant to be built at 
ble of 
employ 


approximately 1,800 persons. The new plant will consist of five units. The 


ine 
The other units will be 


sarge’, an assembly plant, will cover an area of 1,1 
ude a body-building section that will be operated by Fisher Body division. 
an office buildin 


00,000 square feet, and will 


with two stories and a basement, and 


enclosed loading dock, a customers’ delivery building and a power plant. The 
total floor area will approximate 28 acres, and additional area will be taken up 
by a test track which will be constructed at the same time. 


Huber Sells to Son 
TIFFIN, O. — Chancey E. Huber has sold 
the Huber Motor Transportation Co. and 
its fleet of 246 vehicles to his son Chancey 


ceeding $300,000." He started the trucking 
business 25 years ago with one truck. 


You get the best results in our Classified 


jr., and a Cleveland group for a sum “ex-! Section, inside back cover. 


New-Car Dealers 
In Akron Map Vet 


Training Program 


AKRON, O. — Akron’s new-car 
dealers have set up a program for 
training returning war veterans as 
skilled mechanics, according to E. 
J. Lehman, of the Akron District 
Automobile Dealers Assn. 


Lehman said a contract for the 
training has been signed between 
the association and the Ohio Vet- 
erans bureau. 

The program is expected to cover 
every phase of automobile me- 
chanics. Lehman said interested 
veterans can get further informa- 
tion from association headquarters 
here. 


The valve can be fixed in a few seconds. That’s good news fo men responsible for “keeping "em rolling and fighting” 


Suppose G.I. Joe’s valve was the Schrader Valve 
of 50 odd years ago without today’s removable, 
replaceable parts! He would have to dismount his 
tire and tube and vulcanize an entire new valveon 
his tube to repair it! 

Compare this with the modern Tire Valve Equip- 
ment. In the event of any possible damage of tire 
valve sealing parts, he can make a complete change 
of cap and core in less than a minute. Think of 
what that means to the mobility of our troop move- 
ments which today counts on split second timing! 
One standard size of cap and core is interchange- 
able in the standard valve in any pneumatic tire on 
any vehicle—the smallest, lightest, quickest type of 


service stock—an advantage which supply experts, 
in and out of the Armed Forces in all parts of the 


world, appreciate. 


As time goes on, the parts of any valve wear. 
Abuse, grit and age cause any valve to lose its 100% 
efficiency. The experience of many years, plus bil- 
lion after billion of miles—week after week, of 
actual performance on trucks, cars, cycles, have 
proved this to be true. But due to foresight of the 
tire, automotive and valve industries, the tire valve 
can be restored to its original efficiency by merely 
inserting a new core and applying the standard 
cap. The Schrader Valve Cap is guaranteed airtight 


up to 250 Ibs. pressure. 


A copy of "How to Prevent Roadside Flat Tires,” an explanation of the Comparative Air Loss System, as 


described in the Office of Defense Transportation Bulletin, is available from Schrader upon request. 


Schrader 


CONTROLS THE Al 


_— ‘a 
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senal will continue as “the nati 
No. 1 producer of army tanks.” 

The cutback order, issued Thurs. 
day by Brig. Gen. A. B. Quinton@iq__ 
chief of the Detroit ordriance dis- 
trict, will mean layoffs for 3,50Qqas 
workers, the Army said. 

Production of General Pershing 
and other tanks will be continugdags 

Besides the 3,500, others m ¥ 
parts for the tanks in Chrysler § 
plants and thousands of small gq 
cerns will be affected. 

In announcing the cutback, Gen. 
Quinton paid tribute to Ch “a 
which has built 20,000 tanks at 7% 
arsenal since the first one came 
off the line April 24, 1941. a 

Gen. Quinton said the cutbac 
meant that the present supply_o 
that type of tanks was sufficient 


Faulty Brakes 
Found on ! 


Sixth of Cars 


EVANSTON, Ill—Far too many 
dangerous brakes are in use, gc-_™ 
cording to early returns of the came 
tionwide police brake-check pro- 
gram which show that one-sixth 
all passenger cars checked have 
safe brakes. 

Partial returns for the first th 
weeks of the program from 
states and the District of Columbia 
show that of the 615,324 ¢ 
checked, 99,570, or 16.2 . percent, 
could not meet the one-inch check 
requirement. To pass the check 
brakes must begin to grip before 
the brake pedal is within one iy 
of the floorboard. 

Sixteen states and the District of 
Columbia were below the naticgipes 
average, reports the Internationa! 
Assn. of Chiefs of Police, sponsor 
of the program. Two states, K a 
tucky and Nebraska, have shown 
remarkable improvement, since 
police started checking bray 
dropping from a high of mere than 
30 percent failures to about 13 p 
cent each. 


en 
Graham-Paige’s 


Foreign Sales 


DETROIT. — Appointment % 
Harry D. Dodge as director of 
foreign sales for Graham-Paige 
tors Corp. was announced last wee 
by Raymond J. Hodgson, presidept. 

Dodge is rejoining the compay=s 
after a prewar association of 12 
years, during which he served 
vice-president and export manager 
of Graham-Paige International 
Corp. Since 1940, he has been v 
the Fargo Motors division of Chrys-"™ 
ler Corp., and with the Standard 
Products Co. as assistant 
manager. 


Morse Chain 
Elects Hawley 


ITHACA, N. Y.—Appointment 
Frank M. Hawley as vice-presid® 
and general manager, and his elec- 
tion to the board of directo: 
announced by the directors @ 
Morse Chain Co. division of Borg- 
Warner Corp. . 

Hawley, formerly manager of fie 
Detroit plant, has been associated 
with Morse Chain since 1919. 
continues as a vice-president of the 
company. He succeeds C. J. Kener- 
son, who retires as active head <@@ 
continues as a director and vice- 
president. Stanley B. Waring, foz- 
mer secretary, was elected se 
tary and treasurer. 

Roy C. Ingersoll, vice-president, 
Borg-Warner and president of Mr 
gersoll Steel & Disc division, has 
also been elected to the board of 
rectors. 

Morse officers re-elected were 
David B. Perry, president; Wal 
W. Bertram, vice-president n 
charge of industrial sales. Continy-” 
ing as directors are C. S. Da@ 
Borg-Warner president; G. A. Shall- 
berg, executive vice-president of 
corporation, and Howard E. Blo: 
vice-president of the corporation 
and president of the Norge divisigs. 
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Why not 


A PROFIT PLAN 


DESIGNED TO HELP YOU 


“SS : 
Cach-(a ON YouR WARTIME BSS Cue + fe ay 
ee ae 


SERVICE RECORD 


\ , YITH General Tire’s postwar 
line-up, you will have a double 
opportunity for “whole loaf’ profits. 


. You will have America’s recog- 
nized Top-Quality tires . ..a complete 
line that will appeal to every class of 
buyer because they know Generals 
deliver extra mileage and extra safety. 
And, every sale will be an extra 
profit sale for you. 


. With Generals—and only 
Generals—you will have the one tire 
that will make every new car in your 
showroom a prospect for a complete 


H the Whole Loa ie 


change-over. For 30 years, Generals 
alone have been recognized for the 
premium-quality and premium-per- 
formance that have caused millions 
to pay extra to have them on their 
new car. 


There’s no question about it—tire- 
starved car owners are more ‘quality 
conscious” now than ever before. 
They have depended upon you all 
through the war for the best in service 

. and will look to you for the best 
in tires when they are available. 


The one way you can be sure of 
keeping their fullest patronage. . . 
and cashing in on the ‘whole loaf’ 
of postwar profits . . . is through the 
specialized profit-opportunities of the 
General Tire Plan. 


Watch for further details... 
to be released as quickly as war 
conditions permit. 


THE GENERAL TIRE & RUBBER COMPANY 


RR te 
Fe 


THE FINEST TIRE GENERAL EVER BUILT 


Radically new, different, better...ready for volume 


production the day war restrictions are lifted. 


AKRON, OHIO 
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C. B. Thomas Put 
On Auto Group 


Going to Europe 


DETROIT.—C. B. Thomas, presi- 
dent of Chrysler Export Corp., has 
been appointed a member of Maj. 
Gen. J. S. Hatcher’s committee, 
which will go to Europe shortly to 

study the automo- 
tive situation 
there. 
Thomas wil) 
combine this trip 
with an inspection 
of Chrysler Corp.’s 
properties in Ant- 
werp and London. 
The Chrvsler Ant- 
werp plant was 
destroyed by the 
‘ Germans when 
they retreated, 

C. B. Thoma: and the London 
plant was hit by a V-2 bomb just 
before the end of the war. 

Gen. Hatcher’s committee was ap- 
pointed by Gen. Brehon B. Somer- 
vell to go to Europe “for the purpose 
of re-appraising the automotive sit- 
uation in those theaters,” in order 
to make recommendations as to 
the disposition of automotive ve- 
hicles. 


THE BUS HAS 
HELPED TO PUT 
THE MAN 
IN MANPOWER 


Cine 


ETHYL CORPORATI 
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EARLY BIRD among the many Pontiac dealers constructing new and en- 
larged buildings is Griffith Motor Co., Carthage, Mo., which just completed this 
new setup as planned by Pontiac’s Building Layout Section. Artists have 
sketched in the ‘‘Pontiac” block letters and Indianheads at top of building to 
show how finished structure will look when they are added in the near future. 
An old fashioned house-warming was held by Griffith upon completion of his 
new building. More than 1,500 persons attended. 


Akron Chevrolet Dealer 


Pays $2,382 in 6 Suits 
AKRON, O.—The Dutch Folk 
Chevrolet Co., Inc., here has paid 
$2,382.98 to settle six suits filed by 
Cleveland district OPA officials for 


MAN doesn’t become manpower 
A until he punches in at the fac- 
tory gate. Today it doesn’t matter 
much whether he lives one mile from 
the plant or thirty miles away—as 
long as there is a bus at hand to take 


him to work. 


The nation’s bus industry is bring- 
ing manpower to vital war plants 
from miles around—transporting 
millions of war workers in safety, 
day and night, rain or shine. 

The bus industry can indeed be 


th 


violations of price regulations, OPA 
announced. 

Payments followed treble damage 
actions on used-car sales. One case 
cited an overcharge in the sale of 
a used car, and five charged trade- 
in allowances were too low. 


1945 
FOR FACTORY 


Dealers Seek Answer 
For New Car Quotas 


By A. H. Allen 


REPORTS SAY there has been an influx of dealer groups 
from the hinterlands lately to consult with factory officia® 
on the matter of initial production of passenger cars, now in 
sight within the next three months. Principal topic of ¢ 
cussion has been the method of apportioning limited produc- 


tion to various dealer areas. 
Since the manufacturers’ quo- 


tas are based on their produc- 
tion history in recent years—with 
upward adjustments in the case of 
smaller producers—the only fair 
way to handle dealer allotments 
would seem to be on the same 
basis, a proportion of average sales 
in past years. 

As far as ultimate buyers are 
concerned, it is still the OPA’s in- 
tent to see that the first cars are 
channeled to “necessary” buyers. 
This would doubtless mean a com- 


proud of its wartime record in carry- 
ing tremendously increased numbers 
of passengers in spite of shortages of 
equipment, parts and skilled help. 


The war has brought home how 
important a part gasoline plays in 


the transportation system of this 


nation. 


ON, Chrysler Building, New York 17, N.Y. 


We, of Ethyl, are glad to 


have been able to contribute to 
the improvement of engines and 
fuels and look forward to continu- 
ing cooperation with both manufac- 
turers and operators in the future. 


‘ ‘ 
“0, <0 
“aan agus” 


plete new deter- 
mination of just 
who necessary 
buyers are, but 
conceivably doc- 
tors, nurses, pub- 
lic officials, police 
forces, etc., would 
head the list. 
Many an aver- 
age buyer is say- 
ing these “neces- 
sary” individuals 
are welcome to 
the ‘‘first run” 
models because as is always the 
case and particularly now that py 
duction has been interrupted f 
over three years, the first cars will 
be full of the usual “bugs” that m 
take months to iron out in the as- 
sembly plants. The further possi- 
bility is seen that early quanti 
of the interim models may be ship- 
ped to dealers lacking one or more 
small yet vital components—sé 
batteries, tires, radiator grilles, door 
handles or some item like thg 
which suppliers had been unable 
meet shipping schedules on and 
which could be shipped later 
dealers for installation by them. 


Body Shops 
Believed Equipped 

BODY PRESSES of the Kin 
size, for fabrication of large bod 
stampings, may be critical items 
hear some production men 
but not according to the. press 
builders. Informed sources sg 
practically every body shop has i 
full complement of double-action 
and triple-action giants, uné¢ 
turbed during the war, and reac 
to go as soon as new dies have 
been installed and tried out. 


MOVEMENT of the wing sec- 
tion contract on Curtiss Hell 
divers from DeSoto to the C-W 
plant at Columbus, O., should 
help to free the DeSoto stamp 
ing plant and other facilities for 
resumption of body stamping 
production. Look for practically 
all airframe work to be moved 
out of Detroit without delay. 

* ok 


TELEGRAPHIC releases of in- 


—_ 


itial quantities of production m 
terials and parts were sent out by 
at least one large body producer 
over two weeks ago, and their 
ceipt caused no little consterna- 
tion since some called for first ship 
ments as early as June 19. hé 
the suppliers wanted to know was 
where they were going to get thg, 
necessary steel and plating maté 
rials. Right now it looks as if these 
first shipments would be “delayed ds 
~ a ok 


When Is X-Day? 


That’s the Question 


THESE “releases” applied to or- 
ders placed months earlier and a 
ready entered on the books of mos 
suppliers. They carried shipping ing. 
structions, mainly on the basis d 
30, 60 and 90 days from what was 
termed “X-day”—exact date of. thg 
latter to be announced. The ques 
tion now is whether May 19 was 
X-day, or whether July 1 will hb 
X-day, which is the date of the off 
cial open-ending of the Controlled 
Materials Plan, permitting pra 
ducers of steel, copper and alu- 
minum to accept nonrated orders 
for shipment as long as they do nc@ 
interfere with rated orders. 


Ga. Fuel Tax Drops 

ATLANTA Ga.—According to state Rev- 
enue Commissioner Eugene Cook, Georgig.. 
gasoline and _ kerosene tax collectior 
dropped $162,170 in May from the April 
totals. The gasoline tax produced $1,714,864 
in May and the kerosene tax yieldegs 
$24,660. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it prov 
very satisfactory and our stock of radio# 
is now exhausted.’’—Villa-Pontiac Co. 
(Pontiac), Buffalo, New York. 
ta Want Ad Dept., Inside Back © 
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For Government Agencies eee 


Priority Period Set Up 


On Surplus 


WASHINGTON. — The _ govern- 
ment’s program for the disposal of 
surplus goods assumed new interest 
for states and local governments 
last week by virtue of the issuance 
of Regulation 2 of the Surplus Prop- 
erty Board. Under this regulation, 
a system of priorities is established 
under which federal agencies, state 
and local governments are given 
an opportunity to purchase avail- 
able surpluses before other types of 
purchasers. 


Lists of those categories of items 


Tire Crisis Seen 


As Result of 
Gas Boost 


PHILADELPHIA.—“Unless more 
tires are made available to Amer- 
ican motorists coincident with the 
increase in gasoline rations to A 
and B motorists, civilian motor 
transportation will encounter seri- 
ous difficulties, if not actual break- 
down, this summer.” 


That statement was made by Wil- 
liam Berry, secretary of Keystone 
Automobile Club here in empha- 
sizing the critical need of a speed-up 
in tire production to keep pace with 
increased use of cars invited by the 
government through the substan- 
tial boost in gasoline allowances. 

“At almost the same time as OPA 
and the Petroleum Administration 
for War released the news that A 
gas coupon values would be jumped 
50 per cent on June 22 and B card 
mileage ceilings increased to 650 
miles per month beginning June 11, 
new and dismal warnings on the 
tire situation were sounded by the 
Rubber Manufacturers’ Assn.,” said 
Berry. 

“It would appear obvious,” he 
continued, “that Uncle Sam must 
match the additional supplies of 
gas with additional supplies of tires 
if the avowed purpose of car mile- 
age rationing is to be fulfilled. More 
gas will permit more miles of travel. 
More miles of travel will wear out 
existing tires more quickly. More 
worn-out tires will force more cars 
off the road, and thereby defeat the 
objective of rationing, unless stocks 
of replacement tires are made avail- 
able.” 


Fruehauf Given 


ACWP Post 


DETROIT.—Election of Harvey C. 
Fruehauf, president of the Fruehauf 
Trailer Co., as a director of the 
Automotive Council for War Pro- 
duction was an- 
nounced last week 


ley, president of 
the council. 

Fruehauf is a 
pioneer in the de- 
velopment of mo- 
tor transportation, 
particularly in the 
trailer field. Since 
1915 he has been 
one of the leaders 
in the trailer in- 
dustry. 


Snap-On is 25 
Workers, Officers Stage 


Birthday Banquet 


KENOSHA, Wis.—Snap-on Tools 
Corp. here has celebrated its 25th 
anniversary. 

Employes of the main plant joined 
with the officers at a banquet in 
Milwaukee, where the company 
was founded. An oil painting of 
Founder—President Joseph John- 
son—a gift of the assembled work- 
ers—was presented to Snap-on’s 
board of directors as the highlight 
of the program. 

Snap-on started with capital of 
$25,000 and five employes, and 
manufactured the original set of 
10 sockets and five handles. The 
complete Snap-on line now consists 
of more than 3,000 standard tool 
units, distributed through 38 fac- 
tory branch warehouses in the 
United States and Canada. 





H. C. Fruehautf 


by Alvan Macau-| 


Goods 


in short supply in the inventory of 
the Department of Commerce, Office 
of Surplus Property, are now being 
issued to eligible agencies by the 
department’s regional offices. a 

Department of Commerce is one 
of four disposal agencies designated 
by the Surplus Property Board. It is 
responsible for the disposal of sur- 
plus consumer goods, automotive 
and construction equipment and 
farm machinery. 

Surplus Property Board Regula- 
tion 2 establishes two priority pe- 
riods during which eligible agencies 
may place orders. The Department 
of Commerce has set the eighteen- 
day period from June 1-18 inclu- 
sive as the priority period for fed- 
eral agencies, and the 12-day period 
from June 19-30 as the priority 
period for state and local govern- 
ments. 

Federal agencies must place their 
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New Pricing Method Set 
For Surplus Army Parts 





U.S. Sets 2-Year Limit 


On Guayule Harvesting 

WASHINGTON. — To meet a 
critical shortage, which makes it 
necessary to consider natural 
rubber “in pounds, not tons, from 
now on,” all the guayule crop in 
the continental United States will 
be harvested and processed with- 
in the next two years, according 
to John L. Collyer, special direc- 
tor of rubber programs of WPB. 

This action is expected to yield 
12,000 long tons of natural rub- 
ber, which will be mixed with 
GR-S, the general-purpose syn- 
thetic, for certain uses. 





orders during the 18-day period end- 
ing June 18th. State and local gov- 
ernments may place their orders at 
any time from June 1-30. At the 
end of the 18-day period, orders of 
federal agencies will be filled to 
the extent the available supply 
permits. 


At the close of the 12-day period 
ending June 30, orders of State and 
local governments will be filled to 
the extent the supply permits. In 
filling orders, first consideration will 
be given to those carrying WPB 
preference ratings. 





WASHINGTON. — Specially de- 
signed parts for military vehicles 
that are sold for civilian use were 
placed under specific price regula- 
tion last week by OPA. 


The new ceilings, which took ef- 
fect June 2, cover all sales by manu- 
facturers, wholesalers and retailers 
of specially designed automotive 
parts for military vehicles. Typical 
are engine, body and chassis parts, 


motors, electrical equipment and 
wheels. 
Previously, OPA said, sales of 


these specially designed parts to 
civilians were priced under the gen- 
eral maximum price regulation, 
which freezes prices at March, 1942, 
levels. Because they are now being 
released by the government as sur- 
plus for sale to civilians, a ready 
pricing method for military vehicle 
parts was needed. The new ceiling 
prices are established at levels near- 
est those of equivalent parts for 
non-military vehicles. 

This action also provides that a 
parts manufacturer who was in 
business before January, 1941, will 













base his price on the highest p 
he charged in the six-month peri 
ending March 31, 1942, or, where he _# 
did not make a charge, on a p 
quoted twice during that” perio= 
Previously, a price was not consid- 
ered an established price unless 
was quoted or charged mofe thdu 
twice by a manufacturer during that 
six-month period. rn 

Automotive parts sold by indus- 
trial, commercial and governmen 
users, OPA said, are made.subje* 
to the same price control that ap- 3 
plies to sales of these parts by ge 
eral sellers. 

The definition of a rebuilt part has 
been revised to make it clear that@ 
part made up of new components 
and one or more major rebuilt co 
ponents is considered a rebuilt pa 
For example, a gasoline engine 
considered rebuilt if it contains 
rebuilt crankshaft. On the other 
hand, if this same engine is ma 
up of new parts except for useu 
bolts and nuts or other minor itemg 
it is considered a new engine. 
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AUTO 


ernational UAW Joins 
echanics Campaign 


(Continued from Page 3) 


pnal drive has opened, a stench 
b has been thrown into the 
home of one dealer, the windows of 
dealership have been broken and 
<@ least one employe of a dealer 
has been threatened. 
hile these actions have not been 
Wd definitely to the union, the 
dealers point out that they occurred 
ile pressure was being brought 
5 sign up the shops. What other 
conclusion is there? they ask. 
These dealers represent those 
who believe that the dealer’s shop 
hould not be organized. They 
lieve the union interferes with 
management and they scorn the 
elief that unionization is inevi- 
ble and that it is better to sign 
up now than later. 
They claim that unionization is 
Ot inevitable by any means if deal- 
ers treat their employes fairly and 
aw-enforcement is properly used 
against hoodlum, or racketeering, 
practices. 
Dooe, the man behind the present 
drive, is 40, has three children, was 
born in Canada and served as prin- 


cipal in Canadian schools for seven 
years before coming to the United 
States. Here he was in the whole- 
sale grocery business for several 
years and then became an automo- 
bile salesman. He got into union 
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activity through organizing sales-|: 


men. Then came the war and there 
were no more auto salesmen. 


Turns to Backshop 

To keep his hand in, he turned 
to the backshop, planning to use 
his backshop organization to bring 
pressure to sign up salesmen when 
they returned to the industry. 

Meanwhile, the AFL teamsters 
in Detroit got a charter to or- 
ganize auto salesmen, and so the 
prospects are that Dooe will stick 
to the backshop. 

In addition, it also appears to be 
in the cards that Dooe will stick to 
Detroit, where he has protection of 
the hundreds of thousands of UAW 
plant workers, until, and if, his or- 
ganization becomes strong enough 
to venture afield. 


gar Want Ad Dept., Inside Back Cover 


“1 don’t see why he had to hit our 
favorite post.” 


Moscow (Ida.) Dealers 


Form County Assn. 


MOSCOW, Ida. —-Eight Latah 
county automobile dealers have 
formed a county association. They 
elected J. O. Thompson president; 
Oscar Nelson, vice-president, and 
W. C.. Torpey, secretary. All are 
from Moscow. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 


ome? 


‘i depends on what is behind the name. Behind the name of 
United States Rubber Company is over one hundred years of 
serving through science. And for more than thirty years, 
America’s leading automobiles have rolled off the assembly 
line on tires that carried the “U.S.” Seal of Quality. 
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Postwar Accidents 
Increased Speeds Seen Boosting Traffic Toll; 


NEW YORK.—A prediction that 
the accident toll of pedestrians on 
the highways will establish a new 
record in the postwar period due 
to increased vehicle speeds was 
made last week by Massachusetts 
Public Works Commissioner Her- 
man A. MacDonald at a traffic con- 
ference sponsored here by the Eno 
Foundation. 


In a paper read in his absence 
by Edwin Copell, a Massachusetts 
traffic engineer, MacDonald said: 
“Were it possible to accelerate the 
thinking and movements of pedes- 
trians, the increased speed of ve- 
hicles might be offset. Unfortu- 
nately, being the more vulnerable 
of the two, pedestrians will con- 
tinue in increasing measure to fall 
victim to the automobile.” 

Pedestrian coddling was de- 
plored by C. B. McCullough, as- 
sistant chief engineer of the 
Oregon State Highway Depart- 
ment, who declared that foot pas- 
sengers now expected the motor- 
ists to get out of their way. He 


Billions of tire miles through those years—backed by con- 
sistent advertising—have built for “U.S.” products an instant 


acceptance with American car owners. In American homes, 
from one end of this country to the other, the name and seal of 
“U.S.” on thousands of products for the farm, for industry and 
for the home have come to symbolize quality proved by 
performance. 


mee 


Serving Through Science 


Listen to“‘Science Looks Forward” —new series of talks by the great scientists of America—on 
the Philharmonic-Symphony Program. CBS network, Sunday afternoon, 3:00 to 4:30 E.W.T. 


» RUBBER COMPANY 


6600 EAST JEFFERSON AVENUE, DETROIT 32, MICHIGAN 
5675 East Anaheim and Telegraph Road, Los Angeles 22, California’ 


Pedestrians Held at Fault 


advocated a system of pedestrian 
control as a remedy for this situ- 
ation. Extension of sidewalks on 
routes in rural areas, he said, 
would reduce the accident toll. 

Director Herbert J. Stack, of the 
Center for Safety, New York Uni- 
versity, urged traffic training 
courses for highway enforcement 
and construction personnel return- 
ing from service in the armed 
forces. When they resumed civilian 
duties, after these “refresher” 
studies, he said, they would be 
much more efficient. 

Leslie Williams, city planning en- 

gineer of the American Transit 
Assn., declared that “everyone 
seems to agree that street traffic 
conditions resulting from accidents 
and congestion have been improved 
by wartime driving restrictions and 
transportation conservation meas- 
ures.” 
Fred A. Eldean, a public relations 
consultant, asserted that a reform 
should be applied to the average 
traffic policeman whom he de- 
scribed as often “more feared than 
respected.” 

William Phelps Eno, founder of 
the Eno Foundation, declared 
that the nation faces a wholesale 
nervous breakdown unless traffic 
noises by land, sea and air are 
abated. He warned of the effect 
of an increasing uproar on “10,- 
000,000 young men who will soon 
rejoin our civilian life and whose 
nervous systems have been sorely 
shaken indeed.” 

In a message read by Mary 
Briody, a representative of the 
foundation, Eno urged that the 25 
traffic experts attending the con- 
ference launch a campaign as soon 
as possible to eliminate unneces- 
sary highway noises. 

“Through experiments in brain 
pressure carried on at Bellevue 
Hospital, he said, “it was dis- 
covered the sounds resulting from 
the bursting of a blown-up paper 
bag raised the pressure within the 
human brain higher than morphine 
or nitroglycerine, the two most 
powerful drugs for increasing such 
pressure. With the result of this 
experiment as an example, my ex- 
perience with noise control con- 
vinces me that remedies can be 
obtained through study and cooper- 
ation of traffic, municipal and en- 
forcement officials.” 

Sounds of low-flying planes too 
close to buildings in which people 
work or try to rest or sleep, Eno 
asserted, “are showing the harmful 
extreme of the new industry which 
experience and attention have not 
had time to regulate sufficiently. It 
is surely possible for professional 
students of transportation, traffic 
and enforcement to devise a plan 
of control which will minimize the 
pathological effect of aviation’s 
noise and the damage to property 
value. 

“Automobile manufacturers have 
recognized these social and physical 
needs. They have responded with 
resultful genius of American indus- 
try. The managers of civilian air- 
fields and the designers of modern 
planes can, with assistance and 
stimulation from traffic and en- 
forcement officials, do likewise to 
transportation, this motor vehicle 
of the air.” 


Former Aide Sues 
Reo for $2,000,000 


DETROIT.—Reo Motors, Inc., was 
sued for $2,000,000 in Federal Court 
here last week by Edward F. 
Thomas, of Santa Monica, Calif., a 
former vice-president of the com- 
pany. 

Thomas alleges that the amount 
is due him in commissions. In 
March, 1941, his petition states, 
Thomas signed a contract with 
Reo to act as its sales manager. 

The petition says Thomas was 
sent to Washington to obtain war 
contracts for the firm. Thomas 
charges that his contract was can- 
celed in November and he was dis- 
missed a month later. 


Fremont Rubber Rebuilt 

FREMONT, O.—The Fremont Rubber Co., 
destroyed by fire last January, will re- 
gume production shortly, Paul Clark, man- 
ager, has announced. The plant was re- 
built at a cost of $400,000 and will employ 
65 men, Clark said. 
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Fla. Legislature 
Passes ‘Bigger 


Truck’ Measure 


TALLAHASSEE, Fla.—Florida 
legislature has passed and sent to 
Gov. Millard Caldwell a bill to per- 
mit longer and heavier trucks to 
operate over Florida highways. 

By a vote of 75-5, the House 
passen da Senate bill permitting 
tractors and semi-trailers to have a 
50-foot length instead of the pres- 
ent 45-foot limit. 

As noted, maximum load permit- 
ted for each axle on the vehicle 
would be increased from 17,600 to 
18,000 pounds. The maximum load 
for three axles on a single truck 
would be boosted from 24,000. to 
40,000 pounds. Tractors and semi- 
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SMILING ‘VINEGAR JOE’. Gen. Joseph W. Stilwell, now chief of Army 


In the Hopper 


Ala. Senate OK’s Refund 
On Farm Gas After Fight 


Over the protests of opponents 
that it would result in an eventual 
increase in the state’s gasoline tax 
rate, Alabama’s senate has passed 
and sent to the house a bill to re- 
fund five cents of the six-cent state 
gasoline tax on gasoline used in 
farm operations. 

During the two-hour debate which 
preceded senate approval by a vote 
of 20 to 6, Senator Gerald Bradford 
predicted the farm tax refund would 
be only the forerunner to other 
exemptions and an ultimate increase 
in the gasoline levy. Other states 
which have a refund law, he said, 
have “had to increase their taxes to 


were appointed for four-year term 
expiring May 1, 1949. 

Gov. Cherry set the salary of the 
new chairman at $10,000 a yes 
Heretofore, the chairman Teceiv6m™ 
$7,500 a year, but a 1945 law per- 
mitted the increase, with the 
proval of the state Advisory Budge 


commission. 
* * * 


Rigid Responsibility Law 
Passes Wis. Legislature 
A bill described as “the next thing - 
to compulsory automobile insur- 
ance” has passed both houses of 
Wisconsin legislature and fs likely 
to become law soon with Gov. Goog 


land’s signature. 
A financial responsibility bill for 


motor vehicle owners and operator al 
it passed the legislature with litt 
difficulty in spite of the controversy 3 
that has been provoked in pagaa™ 


pay refund claims.” 
* . * 


tractors with four or more axles|Ground Forces, smiles a aperesiatively, as he inspects an M-24 tank on Cadillac’s 
could carry loads of 60,000 pounds assembly line as guest of Cadillac’s General Manager N. Dreystadt. 


instead of the present 40,000. 


Maximum length of single trucks|ing periods of overcrowding has| mission to study and revamp the A. H. Graham Named Head 


and the height and width of trac- 
tors and semi-trailers would not be 
changed. 


* * * 


Jimcrow Bus Bill Killed 
A bill which would have required 


been rejected by the motor vehicles 
and carriers committee of the Flor- 
ida house. 
* > 
Tax Study Board in O. 
Ohio’s senate has passed and sent 
to the house a bill providing for the 


entire state tax structure. 
+ + * 


Accident Penalty Hiked 
Wisconsin legislature has passed 
a bill to increase from $10 to $100 
the penalty for failure to stop and 
report an accident on the highways, 


of N. C. Highway Board 
Former Lt. Gov. A. H. Graham, 
of Hillsboro, has been named chair- 
man of the North Carolina Highway 
commission, to which Gov. Cherry 
reappointed half of the 10 members. 


bus companies to operate separate 
buses for Negroes and whites dur- 


creation of a twelve-member com- 


if the failure is a first offense. 


Clr ites ts tie his leans 


That's right, youngster—reach for it! Whatever it may 
be, to you it’s something new and brightly shining — 
and so worth looking into. 


And that’s the spirit this old world needs — 
tomorrow and always. 


today, 


* * * 


Resching out for new things is an old American 
habit. It’s a good thing we still have it. 


For looking beyond the war clouds, we know we 
will want more and better things than we have 
ever had before. 


We will want more jobs than we’ve ever known. 
We will want good wages for those ready to earn 
them. We will want living stand- 

ards higher than any we have 

enjoyed in the past. 


And General Motors men are 
convinced, by their own experi- 
ence, that the way to attain them 
is to reach for them and work 
for them. 


Not many years ago, for example, the science of 
food protection was in its infancy. General Motors 
men reached for new and better ways to improve 
domestic refrigeration — to bring it within the 
means of the average family, to make it conserve 
health and lighten work. 


It took consistent effort and long-pull planning to 
produce the kind of household refrigeration we 
now know. But those trim, efficient machines in 
America’s kitchens revolutionized housework, and 
brought down the cost of food protection. 


And General Motors men—busy now at meeting 

the needs of war — see great progress yet to be 

made in peacetime in household refrigeration and 

in the field of home freezers, and the protection of 
frozen foods in quantity. 


S. we find that today, as always, 

many future benefits rest in the 

hands of those who reach for the 
bright and shining prom- 
ise, as this youngster is. 


And as long as each generation 
is free to go forward with con- 
fidence in its future, the march 
toward “more and better things 
for more people” will continue 
steadily and without halt. 
That has always been General 
Motors’ goal. 


GENERAL Motors 


+ 
“VICTORY IS OUR BUSINESS” 


CHEVROLET « PONTIAC « OLDSMOBILE 

BUICK « CADILLAC ¢« BODY BY FISHER 

FRIGIDAIRE « GMC TRUCK AND COACH 
GM DIESEL 


Every Sunday Afternoon 
GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 


Buy Bigger Bonds for the 


| Syke 


War Loan Drive 


The chairman and the 10 members 


years over proposals for outrigt 
compulsory insurance. 

Motorists involved in accider 
involving damage of $50 or more, 
or in which someone was injure¢ 
must file a report to the Mo’ 
Vehicle department and within 60 
days file proof that they are ir 
sured, are financially capable 
meeting damage claims, that they 
have paid, or that they are covere 
by a surety bond. 


* * * 


Truck Representative 


To Sit on Wis. PSC 

The motor transport indus 
in the future will have a repre- 
sentative on the Wisconsin reg- 
ulatory commission who is aec- 
quainted with its special needs 
and problems. 

The legislature and the gov- 
ernor has approved a bill ‘that 
requires the Public Service com- 
mission to be composed of one 
commissioner who knows motor 
carrier regulation, one who 
knows railroad regulation, and a 
third acquainted with — 
utility regulation. 


Wis. Grants Service Men 
Unlicensed Car Privilege 


A bill permitting service men o; 
furlough to operate vehicles for 
days without complying with: reg- 
istration provisions has been passe 
by the Wisconsin legislature and 
signed by the governor. However, 
a permit must be obtained. 

« e * 


Conn. Tax Boost Delayed 


A House-approved bill to inc 
Connecticut’s gasoline tax from 3 
to 4 cents has been recommitted 
the legislative motor vehicles com- 
mittee by the State Senate. e bil 
provided that the additional reven 
would be used solely for expansion 
of the state highway system. 

an a ¥ 


Antidiversion Bill 


Dies in New Jersey 


TRENTON, N. J.—Inability o 
the Republican majority to get to- 
gether on the program has resulted 
in the abandonment by the 1945 
New Jersey legislature of a num- 
ber of proposed state constitutions 
amendments, including one to re- 
strict the use of automotive tax 
revenues to highway constructio 
and maintenance. 


Had the proposed amendments 
been approved this year, they alsd 
would have required passage by the 
1946 legislature and then would 
have gone to the electorate at the 
1946 general election. 


Arkansas Signing 
Reciprocity Pacts 


LITTLE ROCK, Ark. — Arkansas 
will enter reciprocal agreements on 
bus and truck licenses with eight 
Southern and Southwestern states; 
within the next 90 days, according 
to State Revenue Commissioner 
Otho A. Cook, who has just re- 
turned from a conference at Jack- 
son, Miss. 

Agreements were tentatively 
drawn at the meeting with repre-— 
sentatives of Alabama, Georgia, 
Mississippi, Texas, Oklahoma, Ten- 
nessee, Florida and Louisiana. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 
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d the volume sales you will need at once when you reconvert 
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Use this PLUS VALUE 


in your first year’s selli 


© Get set solidly with dealers and consumers when competition intensifies 


avid volume quickly with your first year’s factory production 
| ... get set for a buyer's market 


ao 


a 


a 


-_ 


a 


Saree can get double duty out of your first year’s factory 
output in the $4,496,734,000 Chicago market. Here is 
Ho tremendous pent-up demand for autos, washing ma- 
es, refrigerators, “big unit” products generally, in an 
easily accessible market fortified by diversified income 
send by billions in savings . . . famous for its record-break- 


volume buying. 


A powerhouse in selling 


The Chicago market assures enough business to absorb 
or the major part of the output of many individual 


ufacturers. Get the quick distribution and consumer 


at buying you want. Dig in now in preparation for a 


ier's market. Do it at one low cost through a single 
advertising medium—the Chicago Tribune. 


ce 


Bought, read and bought from as is no other medium 
pughout the important Chicago market, the Tribune 


is G great powerhouse among dealers and consumers. 


Practically every other family 


One out of every three families in 756 cities and towns of 
1,000 or more population in this market reads the Tribune 
daily—on Sundays, almost every other family. Only the 
Tribune gives you a choice of monoroto, coloroto, comi- 
color, newsprint color, or black and white—at one of the 
lowest milline rates in the country. 


No matter whether your production is large or small, 
big unit products or packaged goods, the rich Chicago 
market will reward your attention. It is far too important 
to leave wide open to competitors. It offers quick sales, 
continued dealer and consumer preference when the first 
easy selling conditions pass and the going gets tough. 

For marketing facts and merchandising ideas, call a 
Tribune representative. 


The Chicago Area: Located at 
the very heart of America; big 
enough to absorb all that many 
a factory can make; compact; 
f famous for its wealth and huge 
ie wit buying activity. 
Available for your study and use is a specific sales 
program based on the findings of an auto and house- 
hold appliance investigation among consumers and 
dealers. To get these pertinent facts, address C. S. 
Benham, Manager, National Advertising, Chicago 
Tribune, Tribune Tower, Chicago 11, lilinois. 


Chicago Gribune 


THE WORLD’S GREATEST NEWSPAPER 


April average net paid total circulation: Daily, over 985,000; 
Sunday, over 1,300,000. 








! 44 4a 
She’s got four “B’s __ 
in her bonnets! 





She comes of a long line of battle- 
tested veterans with a gallant record 
over Europe, Africa and the lands 
and waters of the Far Pacific. 


Thousands have gone before her — 
to strike their mighty blows for 
freedom, and to make that name 
‘‘Liberator” famed and feared the 


world around. 


As you may have guessed from the 
headline — Buick powers the Liberator. 


As of June first, Buick factories and 
Buick people have sent forth approxi- 
mately 75,000 Pratt & Whitney air- 
craft engines, destined with few ex- 
ceptions to find their places in the 


four nacelles of these far-ranging B-24 
bombers. 


















Buick will be glad to furnish, 

without cost, a full-color re- 

print of this advertisement to 

those interested in this air- 

plane. Write to 

BUICK MOTOR DIVISION, 
FLINT 2, MICHIGAN 


Vc 


The Army-Navy “’E’’ proudly 















flies over all Buick plants. 
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WHEN BETTER AUTOMOBILES ARE BUILT BUICK WILL BUILD THEM 


Every Sunday Afternoon — GENERAL MOTORS SYMPHONY OF THE AIR—NBC Network 


a ‘ 


It has been a proud assignment, and 


a solemn one. 


For our pride has been tempered by 
the constant knowledge that men’s 
lives sometimes would depend on the 
way we here at home did our share 


of the job. 


So our pride isn’t in the numbers — 
important though volume may be to 
victory. It’s in the way letters have 
been coming back from men who fly 
these B-24 bombers — men who take 
time off from the grim chore of fight- 
ing to tell us that those “B’s” in the 
Liberators’ bonnets are making good. 


There’s something pretty wonderful 


about having such a great gang for 
friends. 


BUICK powers 


THE LIBERATOR 


" 
\ 


\ 









Nn 


r 


‘a 
en eo 


 aneeeeth eseemath eemeemeh wane wemeneth veneers) sues 


- 





<4 
x a 4 











ae 


Pd 
till ial 


“we = P - r 
€eae.a 


Pe e 
i] j = 


\ 


he 


\ 


A] 


ae 















) 


i) 






i) 





sy 






A) 







j= = = |= =| 


‘J 
AARABAD SE 2S 46 
. i , . : 
] 


baa 






\ 


\ 





Pay 


AUTOMOTIVE NEWS, JUNE 4, 1945 


Other Jobs on BUICK’S Work-Sheet 


In addition to supplying all the en- 
gines for the Liberator, Buick is 
now producing the Pratt & Whitney 


engines shown at left. At the top is 


a heavy-duty power plant developed 
for use in the cargo-carrying twin- 
engine Douglas C-47. The engine 
at the bottom goes into the big 
g-engine Douglas Skymaster — the 
C-54 military transport that doubles 
as troop carrier and ambulance plane. 
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New Auto Engine 
Revolutionary Model Has Only 
Three Moving Parts 

ST. LOUIS.—A possible revolu- 
tion in the automotive industry 
through the application of a rotary 
internal combustion engine with 
only three moving parts is seen in 
the patent obtained by John B. 
Stewart, an employe of RFC. 


While the new engine now exists 


1,819 Car Titles Issued 


During April in Canton 

Cc ‘ON, O. — The automobile 
title division of the clerk of courts 
here issued 1,819 certificates during 
the month of April, it has been re- 
ported. Of this number 14 were 
for new cars and 235 were for used 
cars sold by dealers and the bal- 
ance, 1,520, represented used units 
involved in individual transfers. 
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only as a set of complicated draw- 
ings and mathematical formulas, 
Stewart predicts it will be in pro- 
duction within a year. Advan- 
tages claimed for the new engine 
include more efficient utilization of 
fuel and longer life because of its 
moving parts and simplicity of 
manufacture. 

A shaft and two rotors are the 
only moving parts. An ignited and 
expanding fuel charge delivers a 
driving impulse to a piston, ac- 
celerating movement of piston, 
rotor and shaft. 

When this impulse has been ab- 
sorbed, insulation segments inter- 
rupt a flow of electric current to 
magnets, de-energizing them and 
leaving the shaft and rotor to ro- 
‘ate independently of each other. 
The collector segments then con- 
‘act brushes, energizing magnets 
.nd attracting the rotor to the shaft. 
The rotor closes a circuit for a 
spark plug, igniting the charge and 


This 240 MM Howitzer, largest mobile gun of the 
U. S. Armed Forces, paves the way for fighting 
infantry and is speeding the day of final victory. 
lt speaks to the enemy on all battlefronts with a 
convincing voice of authority that demands 
unconditional surrender. 


Twenty-four Timken Bearings in the two six- 
wheeled sections which transport these guns pro- 
vide necessary strength and maneuverability to 


speed them over the 


toughest terrain into the 


é 


Art Series Describes 


Transportation Corps 
WAS GTON. — A series of 
paintings by Sgt. David Lax de- 
picting the history and opera- 
tional procedures of the trans- 
portation corps of the U. S. Army 
in Europe will soon be available 
ee throughout the 


Information concerning the 
paintings may be obtained by 
writing Lt. Col. Russell F. Oakes, 
chief, Office of Technical Infor- 
mation, Office of the Chief of 
Transportation, Pentagon Bldg., 
Washington 25, D.C. 


subjecting piston and rotor to a 
driving impulse. The rotor and 
piston exhaust the gas from the 
previous explosion, compress the 
fuel charge for the next and draw 
in the fuel for the explosion. 


Willow Run Cut Short. . 


Bomber Plant Contracts Terminate June 30; 
12,000 More Lose Jobs 


unemployment as a result of clos ig 


DETROIT.—Willow Run bomber 
plant will officially close its doors 
June 30, with termination of all con- 
tracts 30 days ahead of schedule. 
The cancellation order, announced 
last week, halted production on all 
planes not already on the final as- 
sembly lines. 

Meanwhile, in Washington, Army 
Air Forces and WPB officials could 
see no prospect of further contracts 
to put the plant back into opera- 
tion. 

More than 12,000 workers were 
slated to lose their jobs by the end 
of last week, while another 7,000 in 
other Ford plants face immediate 


fighting zones where they're urgently needed. 
Twelve more Timken Bearings in the gun itself, ' 
including the large table bearing which meas- 
ures 50” bore and 60” outside diameter, facili- 
tate handling and aiming the big fellows and 
absorb the terrific shock loads caused by the 
recoil of rapid-fire barrages. Practically ‘every 
field piece used by the Allies depends for its 
unusual efficiency on Timken Bearings. The 
Timken Roller Bearing Company, Canton 6, Ohio. 


Willow Run. 

Ford management, to reduce the 
effect of the layoff, will taper p 
duction from eight to six and late 
on to four planes per day. 

Announcement of the closing 
the plant was made by Col. Nelson 
F. Talbot, commander of the cey 
tral district, Army Technical Se 
ice Command, at a joint meeting of 
the Ford management and labg 
Army Air Forces, WPB, and V 5 
officials. 

Curtailment in production com: 
at a time when Willow Run was 
beating its own bomber-an-hou 
record. On a one-shift operatio 
the plant turned out one bomber 
every 55 minutes. A total of 8,500 
planes has been accepted by th 
Army from this plant to date. 

It is reported that Ford has bee 
able to build the bombers at les 
cost to the government and with less 
man hours per pound of aircra 
than any other manufacturer. build 
ing planes for the Army Air Forces. 

Employment peak at the si 
seven-acre factory was reached in 
June, 1943, when more than 42,000 
workers were on the payroll. 

Meanwhile, the UAW is attemnt- 
ing to interest Henrv J. Kaise 
West Coast industrialist, in build 
ing automobiles at Willow Run. 


Willys Production 
Hits $600 Million 
Since 1941 . 


TOLEDO.—More than $600,000.000 
in war materials, including Jeep 
shells, bullet cores and Corsair cen- 
ter sections, have been produced by 
Willys-Overland Motors. it was an 


- 
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nounced last week by Ward MyCan- ; 


aday, chairman, in a review of the 
company’s armament proeram fron 
early in 1941 to the end of the Euro- 
pean war. 

Leading the line of weapons the 
have rolled from Willvs assembly 
lines since before Pearl Harbor arg 
more than 300.000 Jeeps. ; 

Other ficures cited by Canaday 
include the manufacture of mo 
than 4,000 000 155mm. shells; 1,000,- 
000.000 bullet cores for 30 and 50 
calibre ammunition and more ths 
3.000 center sections for the Navy’s 

' Corsair fichter plane. In additio 
Willvs workers turned out 3.000 06 
aluminum forgings. totaline ‘about 
7,500.000 nounds: 100,000,000 fuse: 
and 85.090 000 primers. 

The Willys chairman emvh&sized 
that the company’s war effort has 
gone forward during this perioé 
without a work stoppage as the 
result of a dispute between manage 
ment and labor. 


Cosart to Join 


Fisher in Ore. 


PORTLAND, Ore.—Lee D. Cosart, 
who has been with Dodge and 
Plymouth for nearly 20 years, has 
joined Joe Fisher as a partner in 
the Dodge dealership at Portland 


Lee Cosart Joe Fisher 


Ore. He will assume his Portland 
responsibilities July 1. 

Cosart joined Dodge in the Chi- 
cago regional office in 1926. In4932 
he was named St. Louis regiona 
manager at the age of 31, the young- 
est man in the organization ever 
appointed to this position. 

Cosart’s association with Fisher 


goes back to 1936, when Cosart.@ 


then the Dodge regional manager 
in Chicago, selected Fisher to be- 
come the dealer in Peoria. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa-Pontiac Co. 
(Pontiac), Buffalo, New York. 


aa Want Ad Dent., Inside Back Cover 
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TeA DANCE for 1/5 Tingle... 


T/5 Tingle and his buddy came charging 
into the USO, and stopped dumbfounded at 
the sight of the post’s first Sunday Tea Dance. 

“Do you insist on pretty girls?’ asked the 
hostess, with conventional coyness. 

T/5 Tingle snatched off his half-portion 
cap, gulped, blushed, and stammered. 

“Yes, ma’am. No, ma’am. Well, notexactly. 
Y’see—we didn’t come for the dance... . We 
heard this place has the Sunday papers, and 
we came up to see the funnies.” 

The stunned hostess could only indicate 
the reading room. 


Tue predilection of the servicemen for 
comics has occasioned some raised eyebrows. 
The critics fail to realize that Sunday comics 
are not a new service-induced habit—but one 


of the few old habits the serviceman can keep. 
In a new and often frightening existence of 
strange duties, strange environments, strange 
faces, the Sunday comics is reassuringly 
familiar, a link with the earlier life, an old 
attraction that outweighs the few new ones. 
The serviceman was a regular reader of 
Sunday comics before he went into service. 
Three out of four adult Sunday paper readers 
are—regardless of age, education, social status. 
The Sunday comics section is the most 
universal attraction and the widest habit in 
this country . . . a part of most people’s 
experience and a part of most families’ 
Sunday—week after week, year after 
year. And as an advertising medium, 
thecomicssection offers morecertainty 
of observation, attention and reception 


* 


by more people—than any other medium. 
Metropolitan Group has made the Sunday 
comics a national medium by merging forty- 
three major Sunday newspapers into a single 
unit—of more than 15,000,000 circulation. 


Mierropourran Group Sunday comics 
carry advertising into half the better-buying 
homes of the nation . . . cover more of the 
major markets with more concentration than 
any other single medium—including the 
highest-rated broadcast programs! 

With the big space unit goes four colors, 
low cost; one piece of copy, one order, 
one bill—and one of the greatest 
advertising opportunities of our times. 
A call to the nearest office will give you 
all the details... 


The first national newspaper network... Metropolita ii Grou p 


Comics Section Advertising in: Baltimore Sun « Boston Globe * Chicago Tribune « Cleveland Plain Dealer » Detroit News « New York News 
Philadelphia Inquirer « Pittsburgh Press « St. Louis Globe-Democrat * Washington Star ¢ Des Moines Register ¢ Milwaukee Journal « Minneapolis Tribune 
St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald « Detroit Free Press « New York Herald Tribune « St. Louis Post-Dispatch « Washington Post 


opTIONAL: Atlanta Journal ¢ Buffalo Courier-Express «¢ Cincinnati Enquirer 


Columbus Dispatch e 


Dallas News ¢ Houston Chronicle 


New Orleans Times-Picayune-States « Omaha World-Herald « Providence Journal « Rochester Democrat & Chronicle *« San Antonio Express 
Springfield Union & Republican e Syracuse Post-Standard » METRO PACIFIC : FresnoBee « Long Beach Press-Telegram » LosAngeles Times ¢ Oakland Tribune 


Oregon Journal « Sacramento Bee « San Diego Union « San Francisco Chronicle « Seattle Times « Spokane Spokesman-Review * Tacoma News Tribune 
220 E. 42d St., New York 17 « Tribune Tower, Cutcaco 11 * New Center Bldg., DeTrorr 2 « 155 Montgomery St., San FRANCISCO 4 





Dealer 


Nash Lists 5 New Dealers 
In Washington, Oregon 

Among the new Nash dealers in 
Oregon and Southwest Washington, 
appointed by Wentworth & Irwin, 
distributors, are K. Smith and Otto 
Buff, incorporated as Marion Mo- 
tors, Salem, Ore.; Ted Plummer and 
Charles Sigholm, who operate as 
Plummer-Sigholm Co., Eugene, 
Ore.; Jack B. Elie Nash Co., Kla- 
math Falls, Ore.; R. E. Arbour, Van- 
couver, Wash. Larry D. Feitz, Long- 
view, Wash. 

* + + 
Streator-Smith Expands 
In Salt Lake City 

Purchase from the B. F. Bower 
estate of L-shaped property at 465 
S. Main St., Salt Lake City, has been 
made as a personal investment by 
Frank B. Streator, general manager 
and owner of Streator-Smith Chev- 
rolet Co. 

This property has a Main street 
frontage of 82% feet and a 5th South 
frontage of 105 feet and has been 
occupied by the firm since 1929. The 
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Doings 


purchase price was in excess of 
$75,000. 


* * * 


Pixley Acquires Trailmobile 


Dealership in Omaha 

L. Pixley, Omaha distributor of 
Diamond T Trucks, has revealed 
active preparations for postwar ex- 
pansion in the transportation field. 


Pixley announced that, in addi- 
tion to a complete showing of Dia- 
mond T Trucks, parts and repairs, 
he has acquired the local distribu- 
tion for Trailmobile Trailers. His 
first sale has been made to Petersen 
Bakery Co., who obtained a truck 
and 28-foot trailer. 

* + * 


Hudson Appoints Johnson 


Hartford Area Distributor 


The Johnson Auto Co., Hartford, 
Conn., has been appointed Hudson 
distributor for Hartford, Tolland, 
Windham, Middlesex and New Lon- 
don counties. 


James R. Johnson, owner of the 
company, came to Hartford in 1926 
as service manager of one of the 
largest dealerships in this area. In 


1930 he started a business of his 
own. 


As distributors of Hudson cars 
and parts exclusively, the company 
will act as a warehouse for Hudson 
parts for dealers throughout this 
area. Vincent Johnson, brother of 
James, is service manager of the 
company, while William J. Delaney 


is sales manager. 
* . * 


Michael Motors ‘Named 

Packard Motor Co. has appointed 
Michael Motors as Packard dealer 
in Springfield, Ill. George L. Michael, 
proprietor, has been serving with 
the U. S. Army since 1942, and will 
resume his civilian post as head of 
the company upon his discharge 


from the service. 
+ * * 


Dingeman Heads Drive 
A. J. Dingeman, Ford dealer, and 
NADA director, has been named 
chairman of the seventh war loan 
drive in Oxnard, Calif. 
* + * 


Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by the D. A. Boswell, 
Inc., South Bend, formed to deal 
in automobiles and gasoline motors. 
The corporation has 1,000 shares of 
capital stock valued at $100 a share 
and the incorporators are D. A. Bos- 


well, James F. Thornburg and Wil- 
liam T. Oare. 
* * * 

Edisto Motor Sales Co., Orange- 
burg, S. C., has been chartered with 
authorized capital of $20,000. A. W. 
Knight is president; G. M. Truluck, 
vice-president, and R. G. Gramling, 
secretary-treasurer,. 

+ * * 

Royal Equipment Co. in Spring- 
field, Ill., was given incorporation 
papers last week. The company will 
deal in automotive vehicles. The 
incorporators are: K. Fitzgerald, P. 
Fitzgerald and R. Monson. 


The opening of a new Baltimore 
dealership—Nathan Motor Co.—has 
been announced by Nathan War- 
shawsky, formerly of the Park Cir- 
cle Motor Co. A complete line of 
cars and trucks will be handled. 

+ * * 


R. E. Foil, for many years one of 
the leading automobile dealers of 
Spartanburg, S. C., is president of 
the newly incorporated Morgan 
Hotel Co. in Spartanburg. 

* * * 

Officials of the North Side Chev- 
rolet, Inc., Indianapolis, have filed 
papers with the Indiana secretary 
of state showing the capital stock 
to have been increased to 1,500 


SMART SERVICE MEN ARE USING 
GENUINE FORD PARTS 


Still driving your ’39 Ford? 


You bet! It’s a swell car and my service man is certainly holding up his end. 


Does he use Genuine Ford Parts? 


Sure—I wouldn’t be going to him if he didn’t. He says that now he can get 
more Genuine Ford Parts without difficulty. 


Get the point? Keep your customers happy by using Genuine Ford Parts. 


“THE FORD SHOW.” Brilliant singing stars, orchestra and chorus. Every Sunday, NBC 
network. 2:00 P.M., E.W.T.; 1:00 P.M., C.W.T.; 12:00 M., M.W.T.; 11:00 A.M., P.W.T, 


shares having a par value of 
a share. 
* * + 
Maple Leaf Motors has est 
lished a garage business at 109 
98th St., Edmonton, Alb. 
* * v 
Morris Motors, Inc., Iverness, F 
has been chartered with autho 


capital of 200 shares, $50 par value, 3 


by O. P. McLeod, D. L. Savary 4 
Frank Morris. 
s td + 

M. Rosmer and Co., Vancouw 
B. C., has purchased the business 
of Magee Motors, Palmer St. 
Alexander Ave., Salmon Arm, B: ‘ 
The company will operate a fully 
equipped machine shop and w 
handle work for other garages, 
mills and farmers. 

a * * 

V. V. Cooke, Cooke-Chevrolet C&., 
Louisville, delivered the commence- 
ment address at Georgetown a 
lege, Georgetown, Ky., on June 5. 

+ * * 

R. C. Shaffner has been ne 
manager of the truck and special 
truck equipment department 
Southwestern Motor Sales, In. 
(Ford) in Detroit. Shaffner was 
formerly with Knorr-Maynard, 

* * * 


Additional property has been p 
chased by Stebbins Auto Co. (Ch 
ler) in Helena, Mont., for expan- 
sion of the service shop. 

* ¥* & 

Lester Motors, former Studeba- 
ker dealer, has been appointed 
Ford dealer in Sacramento, Calif., 
according to Edward R. Lester ang 
Del N. White, agency owners. Th 
said there will be a place in their 
organization for all of the 42 Lestg 
employes now in the armed fo 

# x cm 

Swarts Buick Corp. has been 
corporated in Buffalo with a capit® 
of $75,000. Incorporators are Bertha 
Ellenberger, Mary Minneci 
Clair W. Swarts. | 


A. B. Heston will open offices 
Chrysler Motors Co. about June 1 
in the Woodman of The Wo 
Building, in Omaha. P 


et 


Andrew Murphy and Sons 
(Chrysler-Plymouth) announces & 
postwar building at 15th and Jack- 


son Sts., Omaha. 


* e 

B. & N. Dodge-Plymouth Co. 
Gresham, Ore., headed by P. 
Brockway and J. E. Nelson, an- 
nounces the 20th anniversary gq 
their partnership. 


Croft Motors (Bert Croft and Soy 
Jack) Portland, Ore., have opené 
at 3345 SE Hawthorne as a new car 
dealership. 


Idaho Dealers 
Rename Garber, 


Other Officers 


BOISE, Ida. (UTPS)—The Ide 
Automobile Dealers’ Assn, confining 
its 1945 activities to a meeting o 
the board of directors, has 
elected all officers. 


A. C. Garber, of Caldwell is presjgy 
dent; Kemmeth Curtiss of Buk 
vice-president; R. M. Logsdon of 
Boise, treasurer, and Leon Weeks 
Boise, secretary. 

Ben Wright and Jack Beatty were 
speakers. Wright is membersh 
chairman of NADA, and Beatty is 
secretary and regional director. 


Directors attending were D. G@ 
Taylor, of Rexburg, H. F. Van Atta; 
of Blackfoot; R. D. Gallifent, 
Pocatello; Theo Rytterborg, of Pres= 
ton; Emmett Kelly, of Gooding; 
Harry Baisch, of Twin Falls, 
Solomon, of Burley; Roy C. David- 
son, of Boise; R. M. Logsdon, o 
Boise; N. C. Lodge, of Caldwel 
Howard Eaton, of Emmett; S. H. 
Manser, of Fayette; James M 
Monigle, of Lewiston; E. R. Elliot 
of Coeur d’Alene, and J. O. Thomp- 
son, of Moscow. 


Canadian Car Output 


Due Before Winter 

WIN DSOR, Ont.—Hon. C. D. 
Howe, minister of reconstructio 
intimated last week that automo- 
biles will be moving from Windso 
assembly lines before next winte 

“There is no reason why the first 
Canadian car cannot be on the pro. 
duction line the same day the firs 
car goes on the line in the United 
States,” he told a meeting here, 
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Information, Please 


aif. Dealer Requires Used Car Buyer to Answer 


19 Questions Before Closing Sale 


ONG BEACH, Calif, —N 
questions are asked of a oe 
gaser of used cars before the deal 
consummated by Ed James 
Studebaker dealer here and in San 
adro, 
ccording to James, in describing 
the questionnaire, before the Auto- 
bile Dealers Cooperating com- 
mtee (OPA), Los Angeles, it has 
been instrumental in ending unsatis- 
ory deals. 
vames referred to his ques- 
tionnaire in a discussion on duaiee 
plaints that many used-car 
ouyers were deliberately going out 
> chisel extras from car dealers, 
ether justified or not, under 
threat of going to OPA with nui- 
ance complaints. 
he purchase agreement contains 
legal description of the automobile 
the face of the paper, together 
h all phases of the financial 
transaction carefully itemized. 
Mbove the signature of the pur- 
cHaser is the following statement: 
“Both purchaser and seller agree 


a 


a 


WO 


a 


with standard equipment at the 
time of its delivery to you? 

18. Did you request additional 
equipment at the time of the de- 
livery of the automobile to you? 

14. Were you required to pur- 
chase insurance as a condition prec- 
edent to the purchase of this auto- 
mobile? 

15. Were any other moneys or 
considerations required of you other 
than as specified in the purchase 
order? 

16. Were any other representa- 
tions or promises made to you other 
than as specified in the purchase 
order? 

17. Are you familiar with OPA 
Maximum Price Regulation 540? 

18. In your opinion have both Ed 
James and yourself complied with 
the provisions of OPA Maximum 
Price Regulation 540? 

19. Have you personally read and 
answered all of these questions?” 


POP AEST TAPER 
BS) . 
BS 
bad 


cant 17 


_ | ASME to Hold 


TRANSITION from war to peace. This message has been selected for early 


posting by more than 1,400 


Ordnance to Halt 
Tests at GM 


DETROIT.—Army Ordnance test- 
work at the General Motors prov- 
ing ground at Milford, Mich., will 
be completed by June 30, it was an- 
nounced last week by Brig. Gen. 
W. P. Boatwright, commanding the 
office, Chief cf Ordnance, Detroit. 


A reduction in test work made 


Dodge dealers, who have been 
nationwide campaign. The campaign is directed by Ross Roy, 


artici se in a 
ne., Detroit. 


| sossible by the shift from a two- 
front to a one-front war will make 
it possible for most of the remaining 
tests to be carried on at the ord- 
nance department’s main proving 
ground at Aberdeen, Md., Gen. Boat- 
wright said. Test work will continue 
at the Chrysler-operated proving 
ground at Utica and at the Stude- 
baker proving ground, South Bend. 


Jack Weed’s Truckin’ will give you some 
interesting views. 


Air Conference 


In L. A. June 11-14 


LOS ANGELES. -- The Aviation 
War Conference of the American 
Society of Mechanical Engineers, 
to be held here June 11-14 at the 
University of California, will bring 
together in the four evening ses- 
sions of the program some of south- 
ern California's outstanding tech- 
nical men in the aircraft industry. 


New aircraft techniques and a 
projection of postwar plans for the 
industry will be discussed in 38 pa- 
pers at 16 separate meetings. The 
conference is under auspices of the 
southern California Section of the 
ASME. Sessions, starting at 7:00 
each evening, are open to the public. 


Clarence A. Dykstra, provost of 
the University of California, will 
address the opening session Monday 
evening, June 11. The society and 
the university are cooperating in a 
conference as a contribution to the 
war effort. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


t there are no understandings, 
agreements, representations or war- 
rg aties, express or implied, not 

ified herein, and that no repre- 
sentations, either express or im- 
plied, as to the mileage of said auto- 
bile has in any way or manner in- 
fluenced the purchase thereof.” 

)n the reverse side appear the 

queries, each requiring an af- 
firmative or negative answer. 

he questions follow: 

1. Have you both driven and 
personally inspected the automo- 

le described in the purchaser’s 
order? 

In your opinion is the auto- 

bile in good working condition 
as to brakes, lights, steering, en- 
gine, bearings, etc.? 

B. Did you offer to pay cash for 
this automobile? 

Did you apply for time pay- 

ent and finance arrangements for 
the purchase of the automobile? 

5. Were you required to finance 
fhe automobile with any specific 
agency? 

Were you charged a higher 
rate of interest than you would have 
bad to pay elsewhere? 

, Did you agree to and consent 
to the rate of interest provided in 

p finance plan? 

Were you required to turn in 
any automobile as a condition to 

pe purchase of this one? 

9. In your opinion were you 
paid a reasonable price for your 

tomobile? 

10. Did you agree to and consent 
to the price paid for your automo- 
ie? 
11. Are you familiar with the 
ndard equipment on the auto- 
bbile which you are purchasing? 
12. Was this automobile equipped 


WPC Adopts 
Vew Policies 


or Loans 


WASHINGTON. — Hundreds of 
all manufacturers will now be 
able to obtain loans from the 
aller War Plants Corp. under 
bw policies just adopted, Chairman 
Maury Maverick announced last 
6 ek. 
hey also will be able to obtain 
loans more easily and quickly un- 
pr the two-fold liberalized pro- 
Pram, Maverick said. 
By unanimous vote of its board 
directors, SWPC has provided: 
1. Regional loan agents may make 
sans for war or “essential civilian 
Production” up to $50,000 without 
awaiting Washington approval, and 
ay make loans up to $100,000 where 
Pranks participate for 20 percent. 
2. All products on the Relative 
ssentiality List of the Office of 
Civilian Requirements of WPB will 
be considered as “essential civilian 
oduction,” and manufacturers of 
these products will be eligible for 
WPC loans. Products not under 
he jurisdiction of the Office of 
Civilian Requirements but on 
PB’s National Production Ur- 
[_@eency List also will be considered 
essential, and SWPC loans may be 
ade for their production. 
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Powered byP &W Engines = 
Built by BUICK and CHEVROLET 


CRANKSHAFT BEARINGS: HYATT 


Crankshaft performance must be dependable—thus the thousands of P & W 


_ 
a 


_ 


| a 


bs radial engines built by Buick and Chevrolet to power Liberator Bombers 


a 


and Transport Planes are insured by the use of Hyatt Roller Bearings. 
| a 


—_ 


pa Close tolerances, freedom from defects and uniformity month in and 


month out are paramount and the technique developed by Hyatt over the 
past 53 years is the assurance of quality in aircraft bearings. 

| a 
That’s why so many Hyatt Roller Bearings are used in every field of 
os" . . 
industry, throughout agriculture and transportation, as well as in our 


an 


_ 


weapons of war. 


_ 


GENERAL MOTORS CORPORATION 


Oakland, California 


HYATT BEARINGS DIVISION 


Harrison, New Jersey . 


For America’s Future—For Your Future 


BUY WAR BONDS. Chicago . Detroit . Pittsburgh ° 





22 


AUTOMOTIVE NEWS, JUNE 4, 1945 


Will Aid Auto Conversion 


Aircraft Production 
Slashed 30 Percent 


WASHINGTON.—Cutbacks total- 
ing 30 percent of scheduled 1945 air- 
craft production were announced 
last week by the Army Air Forces 
here. It is estimated that the cut- 
backs will result in 17,000 fewer 
planes to be manufactured this 
year. 

As a result of the slash, it is ex- 
pected that many aircraft contracts 
now held by auto manufacturers 
will be shifted to the parent air- 
plane maker. This would add relief 
to the auto industry during the re- 
conversion period. 

The Air Forces pointed out, 
however, that the cutback is not 
for all types of planes, and em- 
phasized that production will cen- 
ter on big bombers and long range 
fighters for the Japanese war. 

The official announcement added 
that revised schedules are being pre- 
pared on engine and propeller pro- 
duction, to be announced at an early 
date. 

Principal revisions are as follows: 


Boeing B-29: Production stepped 
up for several months, but increases 
slated for late this year are elim- 
inated. 

Consolidated B-32: Production at 
San Diego plant ended May 31, and 
at Forth Worth, Tex., output will be 
tapered off and terminate at the 
end of this year. 

Douglas A-26: Plant at Long 
Beach, Calif., to continue at pres- 
ent level, while at Tulsa, Okla., 
production to end by Jan. 1, 1946. 

Bell P-63: Regular fighter type 
production to terminate by Sept. 1, 
and training type output to remain 
unchanged. 

Douglas C-47: Gradual tapering 
off of production throughout the 

year. In 1946, production of only 
half previously scheduled. 

Beach C-45: Production continues 
same until fall with a tapering off 
beginning then. 

Curtis C-46: Louisville plant ends 
production next month. St. Louis 
plant to make only parts after June. 


UNDER WAR-TIME 
CONDITIONS 


#ig& AC’s production of purely 
\ military devices is going for- 
ward, side by side with war produc- 


tion of what were formerly peace-time 
automotive products. Combined, the 
number of articles exceeds 450. 


AC experience and “know how” are 
at work on both kinds of products. 
So, those two intangible factors, — 
which made AC products valuable 
to automotive manufacturers before 


— 


Pearl Harbor,—are being kept alive 
and active while war continues. 


am, 
a, 
i 


RANKING MILITARY ATTACHES of 20 foreign nations 
tour of major Detroit war plants. John S. Bugas, left, and J. 


pore with Ford Motor Co. officials during a twe 
. Davis, director of sales and advertising, wel : 


them at luncheon in the Ford Rotunda following an inspection of the Rouge plant and Willow Run. American army 


San Diego Judge Adds 
To Private Sale Muddle 


officers accompanied the group. 


Buffalo plant will be only plant in 
production of this plane and at only 
two-thirds of original schedule. 

Boeing B-17: Plant in Long Beach 
is cut 50 percent, while at Burbank, 
Calif., production will terminate in 
August. 

Lockheed P-38: Total termina- 
tion by November. 


BUY MORE THAN EVER IN THE 
7TH WAR BOND DRIVE 


SAN DIEGO, Cal. — Automobile 
dealers, baffled by a recent ruling 
by Municipal Judge A. F. Molina 
that person-to-person sales of auto- 
mobiles are not subject to OPA 
regulations as regards ceiling price 
observance, are more confused than 
ever by his latest decision in a case 
involving sales of merchandise in 
another field. 


In giving judgment of $25 in favor 
of a plaintiff for an overcharge in 
the sale of a camera, Judge Molina 
has ruled that OPA regulations ex- 
pressly place a ceiling price on 
person-to-person sales of cameras. 
The court declared, however, that 
his former ruling in a person-to- 
person sale of an automobile, in 
which he denied judgment, still 
stands. 


“There is no specific rule in OPA 
regulations that ceiling prices must 
be recognized when an individual 
sells an auto to another person,” 
Judge Molina insisted. “Any decision 
I may make on similar cases will 
be the same. But OPA rules defi- 
nitely govern camera sales and I 
must decide the present suit in 
plaintiff’s favor.” 

One dealer commented: “Effect of 
Judge Molina’s ruling means that 
private sharpshooters can turn three 
sales a year (the limit permissible 
without a license) and make more 
in over-ceiling profits than honest 
dealers can make on a hundred 


legitimate transactions. Act 
many of these so-called pri¥ate 
sellers are selling more than three 
cars a year, operating thragl® 
friends and relatives and with S€v- 


— 
dl 


eral different private home ad-_# 


dresses. There is evidence ” 
large numbers of cars are being 
driven to San Diego from Nevada 
New Mexico and Arizona for o@jinew 
ceiling sale to defense workers.” 

In San Diego, at least, OPAg 3s 
forcement officers are alert tot 
implications of person-to-person 
sales. While Judge Molina’s ¢ 
sion cannot be appealed—he sit’ 
small claims court where cases may 
not be appealed—the OPA is 
derstood to be preparing a tsi 
case for another higher court to 
establish validity of OPA reg 1 
tions where person-to-person auto 
mobile sales are concerned. 


Ga. to Spend $4,500,000 


On Highway Program 

ALBANY. Gay—An expenditure a 
$4,500,000 for the development _of 
highways in Georgia has been 
nounced by Ryburn G. Clay sr., di- 
rector of the Georgia Highway gde- 
partment. 

According to Clay, the program 
includes doubling the size of 
State Highway building in Atlama 
at a cost of $400,000. The balance 
will be expended in building brid 
and highways throughout the state. 
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Bubbles can’t burst in the HI-spot of oHlo— billio’ 
dollar market influenced by The Columbus Dispatch. 


It’s an area of stabilized growth. Sure, Columbus’ ¢ 
rent $400,000,000 payroll will fall off some in the years 
after the war, but it will be up nearly 80% from 19. 
levels, a C.E.D. survey indicates. Columbus doesn’t 


have all its eggs in a couple of sensitive baskets —40 


of its 465 manufacturing plants hire fewer than 2 
persons. Stay on the Highroad to Hiked sales through 
regular advertising schedule in The Columbus Dispatch, 


the medium that gives you ’round-the-clock coverage. : 


a 


a 


AC SPARK PLUG DIVISION = GENERAL MOTORS CORPORATION 


Informed people rely on the 
daily newspaper for ALL the news. 
AIRCRAFT SPARK PLUGS - AIR CLEANERS - CARBURETOR INTAKE SILENCERS - CARBURETOR 
INTAKE SILENCER AND AIR CLEANERS - DIE CASTINGS ~- DIE CASTING MACHINES - FLAME ARRESTERS 

FLEXIBLE SHAFTS AND CABLES + FUEL OIL FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE 

GAUGES - GASOLINE STRAINERS + ENGINE BEARINGS + IGNITION CABLE TERMINALS + INSTRUMENT \ 

PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS AND CARTRIDGES + AIR GAUGES i 

OlL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER ELEMENTS + AUTOMOTIVE SPARK 

PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS + SPARK PLUG TESTERS - SPEEDOMETERS 

SPEEDOMETER CABLES - TACHOMETERS - THERMO GAUGES - VACUUM PUMPS 


AMMETERS - 
ne.) . — 
Represented Nationally by O'MARA & ORMSBEE, Inc. a 


* 
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Auto Personnel 


ift in Auto Sales Setup 
nnounced by A. O. Smith 


preparation for the resumption 
a automobile manufacture, in 
which the A. O. Smith Corp. will 
a large volume maker of frames 
d other parts, the company an- 
nounces the following automotive 
sion sales setup, to be effective 

at once: 
John C. Dopke now becomes sales 
nager of the division. Urban T. 
Kuechle and Milton E. Morgan will 
De — sales managers under 

" pKe, 

Ernest A. Barlow will assume the 
ly created post of manager of 
‘we order department, which will 
correlate functions between the 
es and manufacturing depart- 


ents. 
John P. Kelley will continue ac- 
ely in the automobile division in 
ne capacity of sales counselor. 
* * 


per, Friedlander Head 


Personal Aircraft Council 
: T. Piper jr. has been 
elécted chairman, and Carl Fried- 
ander vice-chairman, of the Per- 
Aircraft council of the Aero- 
nautical Chamber of Commerce of 
America. Joseph T. Geuting jr., was 

med manager of the council. 
The new chairman is president of 
Piper Aircraft Corp., Lock 
Aven, Pa. Friedlander is vice- 
president of the Aeronca Aircraft 

erp. Middletown, O. 
euting, former vice-president of 
General Aircraft Corp., New York, 
_-_ been acting manager since Jan. 
1. He succeeds John E. P. Morgan, 
recently named executive director 
he chamber. 
s * * 


Dougal Wins Medal 


oj Ohio State U. 
To Taine G. McDougal, head of 
spark plug division of AC Spark 
Plug division of General Motors, 
maes Ohio State University’s 1945 
Amme Medal, it was announced 
last week. Presentation will be made 
the commencement June 8. 
he medal is presented annually 
to an Ohio State alumnus chosen 
r meritorious achievement in en- 
gineering or the technical arts.” It 
is named for its donor, Benjamin 
mme, Ohio State graduate of 
1888. 


— 


a 


a 


_ 


fruman Appoints Climer 
4s Member of WLB 
red W. Climer of the Goodyea. 
Tire & Rubber Co., has been choseu 
President Truman as an alter- 
ste member of the national WLB, 
representing employers. 
ow assistant to the president of 
oodyear, Climer will spend every 
other week in Washington. For the 
st three years he has been active 
on a part-time basis in war service 
or the government. 
“ * * 


Rowland Heads Sales 


National Battery 
Richard H. Rowland, vice-presi- 
dent in charge of the National Bat- 
y Co.’s Gould Industrial division, 
Depew, New York, has assumed the 
psition of general sales manager, 
Acceeding John C. Sykora, re- 
signed, according to an announce- 
ent issued by A. H. Daggett, presi- 
dent. 
Rowland was vice-president of the 
. Paul Engineering & Manufac- 
turing Co. prior to his recent con- 
ection with National Battery. 
ep * * * 


Army Elevates Campbell 


Promotion of Lt. Col. George V. 
Campbell, of Garnerville, N. Y., 
om the rank of major, has been 
_@Sennounced by Maj. Gen. R. B. Mc- 
Clure, commanding general of the 
ninese Combat command. Camp- 
bell, who is serving as a liaison 
supply and ordnance officer, was 
sistant zone manager for Chev- 
rolet at Great Falls, Mont., before 
entering the service. 
* a * 
Fred A. Lang, merchandise man- 
er of the Industrial Products Sales 
eS eivision of B. F. Goodrich Co., has 
completed 20 years of service with 
oodrich. He has been in the divi- 
Psion 14 years. 
se * ® * 
Robert H. Gilmore has joined the 
a Eastern sales staff of Metropolitan 
roup. He was formerly with the 


ae 


ae 


| 


a 


- 
a 


Eastern office of the Cincinnati 
Times Star and Transit Advertisers. 
* oa * 


Chauncey J. Lake, former adver- 
tising and public relations director 
of Waco Aircraft, Troy, O., has 
joined the advertising department 
of Jack & Heintz, Inc. 

* * * 


O. D. Donnell, of Findlay, O., has 
been re-elected president and gen- 
eral manager of the Ohio Oil Co. 

e * + 


Four and a half city lots at Baker 
and Clinton streets, Fort Wayne, 
Ind., have been bought by the 
Grieger Auto Store and Service 
Station, according to C. A. Grieger, 
owner. 

* * * 

Appointment of Clarence A. 
Trump, resident manager of the 
Fisher Memphis Aircraft division, to 
be resident manager of the Fisher 
Kansas City (Mo.) division is an- 
nounced by T. P. Archer, vice-presi- 
dent of General Motors and general 
manager of Fisher Body. 

Archer named William G. Flei- 
schauer, works manager of Fisher 
Memphis since January, 1943, as act- 


ing resident manager of the Mem- 
phis plant, and John P. Lund as 
assistant resident manager. The ap- 
pointments are effective June 1. 

= * . 


Election of Charles L. Sheldon, 
purchasing agent of the Hood Rub- 
ber Co., a division of B. F. Good- 
rich Co., Watertown, Mass., to the 
presidency of the National Assn. of 
Purchasing Agents has been an- 
nounced by the association’s execu- 
tive committee. 

* * * 

F. Lee Farmer, former priority 
specialist of the Decatur office of 
WPB, has taken the position of 
vice-president in charge of sales 
with the John W. Hobbs Corp., auto 
accessories manufacturer in Spring- 
field, Ill. 

+ * * 

Rowe D. Staub has been appointed 
sales manager of the Hood Refining 
Co., Greensburg, Pa., according to 
Walter S. Hood, president. 

* * * 

C. E. Davis, general manager of 
the manufacturing department of 
Shell Oil Co., Inc., has been named 
a vice-president to succeed J. F. M. 
Taylor, vice-president in charge of 
manufacturing. 


Davis has been with Shell since 
1917, when he started as a shipping 


clerk in Cushing, Okla. Taylor, who 
resigned, will return to California to 
devote more time to his personal 
interests there. 

s * . 


Maj. Dale Kramer has been placed 
on inactive service and has rejoined 
the sales personnel service depart- 
ment of B. F. Goodrich Co., it is 
announced by E. A. Seeley, depart- 
ment manager. Kramer went into 
service in September, 1942, as a lieu- 
tenant, after serving as operating 
manager of the field personnel de- 
partment. 

* * * 


Election of Frederick K. Barbour 
as chairman of the board of Bendix 
Helicopter, Inc., has been an- 
nounced. He has been associated 
with the corporation as a director 
and is also a member of its execu- 
tive committee. 

+ * * 

Pack-Rite Machines Co., Milwau- 
kee, manufacturers of heat-sealing 
and packaging machines, announces 
the appointment of Gladys A. Techt- 
mann to succeed E. A. Beyersdorff, 
formerly in charge of national sales. 

ie - 7 


Ralph F. Peo, vice-president of 
the Houdaille-Hershey Corp., has 
been elected to the membership 
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committee of the Army Ordnance 
Assn., Empire post, Buffalo. 


Dale F. Snyder has been ap- 
pointed branch manager of Uni- 
versal C.1.T. Credit Corp.’s new 
office at Kalamazoo, Mich. Located 
at 132 North Burdick St., the new 
branch office will provide financing 
facilities to retail dealers in 10 
southwestern Michigan counties. 

2 : : 


William I. Burt, general manager 
of plants of B. F. Goodrich Chem- 
ical Co., Cleveland, announces the 
appointment of T. U. Blake as chief 
engineer. Blake has been plant en- 
gineer at the synthetic rubber plant 
in Port Neches, Tex. 

. a * * 

Alfred Hurvis, assistant vice- 
president of Universal CIT Credit 
Corp., has been appointed head of 
the company’s new Milwaukee di- 
visional office, it is announced by 
Arthur O. Dietz, president. 

* : * 

C. M. Van Epps, sales manager 
of the Arizona division of Good- 
year Aircraft Corp. at Litchfield 
Park since June, 1944, has been 
appointed assistant sales manager 
of Goodyear-Australia, Goodyear’s 
Export Co. announced last week. 


G.I. Joe makes salt water fresh! 


American ingenuity turns 


the ocean into a well! 


As our forces advance in the Pacific 
they carry with them one of the most 
important tools of war—the now fa- 
mous Cleaver-Brooks sitil!. With it, 
the engineers turn the ocean and 
stagnant pools into wells of pure, 
sparkling drinking water! 

A big problem has always been to 
transport the large amounts of fuel 
needed to distill sufficient quantities 
of water for troops at the front. So 


ENGINEERING 


fuel ecdnomy. 


the remarkable feature of these new 
portable “waterworks” lies in their 


To help accomplish this saving, 
they’re now equipped with a new 
type compressor, specifically de- 
signed for the job by Borg-Warner’s 
B-W Supercharger Division. And 
they’re delivering up to 175 pounds 
of pure water for every pound of 
gasoline they burn . . . compared to 
the old ratio of 37 pounds. 

Normally, this Borg-Warner divi- 


Oy, 


most every American 
benefits every day 
Jrom the products of 


sion works to improve the perform- 
ance of gasoline and diesel engines. 


Its assistance in cutting the cost of 


American. 


water purification is a perfect war- 
time example of Borg-Warner’s quick 
adaptability to new problems cf de- 
sign and engineering. 
Borg-Warner’s basic principle, 
“design it better—make it better,” 
has long guided the production of 
many items of essential equipment 
now in daily use by almost every 


These units form Borg-Warner: BoRG & BECK * BORG-WARNER INTERNATIONAL * BORG WARNER SERVICE PARTS + B-W 
SUPERCHARGERS, INC. * CALUMET STEEL * DETROIT GEAR * DETROIT VAPOR STOVE * INGERSOLL STEEL & DISC * LONG MANU- 
FACTURING « MARBON * MARVEL-SCHEBLER CARBURETER * MECHANICS UNIVERSAL JOINT * MORSE CHAIN * NORGE * NORGE 


La ted a male), | 


MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD CLUTCH * SPRING DIVISION * WARNER AUTOMOTIVE PARTS * WARNER GEAR 
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April Truck Volume 
Drops 7% Below March 


WASHINGTON.—Freight volume 
transported by motor carriers in 
April decreased 6.7 percent below 


ucts, accounting for about 12 percent 
of the total tonnage _ reported, 
showed a decrease of 10.0 below 


March but was 4.0 percent above! March and was 5.6 percent below 


April, 1944, according to statistics 
made public last week by the Amer- 
ican Trucking Assns. 

Comparable reports received by 
ATA from 257 carriers in 41 states 
showed these carriers transported 
an aggregate of 2,117,481 tons in 
April as against 2,270,706 tons in 
March and 2,036,763 in April 1944. 

The ATA index figure, computed 
on the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 183. 

Approximately 81 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 6.6 below March but 
was 4.8 percent above April of 1944. 

Transportation of petroleum prod- 


April of last year. 

Carriers of iron and steel products 
hauled about 4 percent of the total 
tonnage. Their traffic volume was 
3.0 percent above March and 22.5 
percent above April of 1944. 

About 3 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including to- 
bacco, milk, textile products, coke, 
bricks, building materials, cement 
and household goods. Tonnage in 
this class decreased 7.5 percent be- 
low March but was 6.0 percent above 
April of 1944. 


6 Diesel Buses Received 

YOUNGSTOWN, O. — Six new Diesel 
buses, received by Penn-Ohio Coach Lines 
Co., have been placed in service between 
Youngstown and Warren. The company 
has five more on order. 


End of Gas Rationing 


Forecast in Canada 


MONTREAL. — C. D. Howe, 
Minister of Munitions and Re- 
construction, said at Orillia, Ont., 
last week, that gasoline ration 
may be increased to five gal- 
lons per coupon within three 
months and that gasoline ra- 
tioning may be discontinued soon 
after that time. It was an- 
nounced in the Office of the Oil 
Controller of Canada that ef- 
fective last week the value of the 
gasoline coupon was raised from 
three to four gallons. 

Howe said the reason for the 
present boost and the possibility 
for future discontinuance of ra- 
tioning was an improvement in 
shipping. He explained that oil 
tankers being used in Europe 
now were being returned for use 
in the domestic market. 


Obituaries 


Frederick Knabbe 


NEW YORK.—Frederick Knabbe, for 35 
years owner of an automobile sales busi- 
ness in Brooklyn, died May 23 at his home 
in Queens Village. 


YOUR OIL CHANGE BUSINESS 
SHOULD BE INCREASING 


If your volume of motor oil sales hasn’t been increasing, you 
haven’t been getting your share. 


DISPLAY in the showroom of the Ford Motor Co. in Oklahoma City, wh 
has drawn considerable comment as part of the Nationwide Brake Emphasis 
Program. Viewing the display are Lt. Tom M. Simpson, Oklahoma City po 
department; J. M. Reynolds, assistant manager, Ford Motor Co., Oklahom 
City; A. E. Klemmedson, manager, Ford Motor Co., Oklahoma City; Maj. J. M. 
Thaxton, Oklahoma Highway Patrol (Dept. of Public Safety); Capt. Cl 
Green, Oklahoma Highway Patrol; Capt. Tom Webb, Oklahoma City police 
department. 


Ford Lists Improvements 


On Its New Trucks 


DEARBORN. — Improved per-| gear shift cover. This replaces 
formance and better accessibility | finger latch on the gear shift lever. 
for service are features of the com-| The crankshaft pulley on 
mercial cars and trucks now being| models is now made from one pice 
produced at the Ford Rouge plant,|of steel, replacing the two-piece 


according to firm officials. t-welded bly formerl 
Some of these improvements have eal we g a nena 


come from lessons learned in war- 
: : ’ models is facilitated by the use of 
time service on all the world’s fight- removable section of the of 3 


ing fronts. 
Among the outstanding features aa loa a pag 


of the engine are the new long-life a 
tri-alloy connecting rod bearings. — 
Servicing on truck transmis- 


These are said to increase bearing 
life by approximately 250 percent.| sions has been further facilitate 
by the installation of washer 


But there are many other note- 
worthy features in the trucks now| between the large cluster gears 
and transmission housing. 


emerging from the Ford assembly i: 
line. Engine lubrication, for in-| provides for easier servicing. 
At the present time Ford is p 


stance, has been improved by in- 
creasing oil volume and pressure. | ducing a commercial car of 114-in®® 
This was found desirable on 
military models under severe op- 
erational conditions on battle 
fronts, and it has been incorpo- 
rated on the standard line of 
trucks. 


Cooling of valve seats has been 


134 and 150-inch wheel bases 
spectively. One hundred fifty-efgn 
and 194-inch wheel base school bus 
chassis also are in production. 

All are powered by the heavy- 
duty Ford V-8 truck engine. be 


Le. RR RIL 


wheel base, and 1%-ton vehicles of 


Between July, 1941, and July, 1944, car registrations decreased 
more than 314 million. For the first two years of the war, crank- 
case drain jobs likewise decreased. Then — as automobile owners 
began to realize the importance of clean, fresh motor oil to 
prevent engine wear and sludging troubles — the number of oil 
change jobs began to increase. There were 112 million more oil 
changes made in the year ending July 1, 1944, than in the 


year before. 


Changing crankcase oil is a profitable operation. 
way to make friends as well as money. 


It is a good 


Since motorists have become anxious to 
do everything possible to conserve their 
cars, the fine reputation of Veedol 
Motor Oil can help you get a larger 
share of the oil changing business. 


Various service outlets that have 
changed recently from an ordinary 
“well known brand” of oil to world- 
famous 100% Veedol have found them- 
selves enjoying almost immediately a 
surprisingly large increase in oil sales 


volume. 


Made by the World's 


Largest Refiners 


of 


Pennsylvania Oils 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


Detroit ... 


Indianapolis 
Kansas City 


Chicago ... 
Minneapolis .. . 


Atlanta 


improved by increasing the amount 
of coolant at this point. 

Another direct result of wartime 
experience is the great number of 
synthetic rubber parts. Since syn- 
thetic rubber resists grease and 
general deterioration more effec- 
tively than the natural product, the 
company will not resume the use of 
natural rubber for many of these 
parts, it was disclosed. 

Improved oil economy is assured 
by the addition of an improved type 
rear main bearing seal that, it is 
claimed, virtually eliminates possi- 
bility of oil loss at this source. New 
aluminum pistons having four rings 
each instead of three provide 
greater oil economy, while heavier 
wrist pins are believed a guarantee 
of increased strength in the V-8 
power plant. 

All trucks using two-speed axles 
are equipped with vacuum-oper- 
ated shift controls. This replaces 
the manual controls formerly used 
to shift axle gears. 

Ease of handling is improved fur- 
ther by the installation of an im- 


proved reverse gear lockout in theguick results! 


power plant displaces 239 cu 
inches, has a compression ratio of 
6.40 to 1 and develops 100 hors 
power at 3800 r.p.m. 


Spriesch Plans 


Auto Assemblies 


BUFFALO. — Aiming to lift its 
postwar employment back to peg 
wartime levels, the Spriesch Tod 
Co. is planning to manufacture 
automotive assemblies after 
war, President Joseph J. Cheney 
announces. ' 

The company is hopeful of 
quiring contracts for such auto 
work as_ front-end assemblies 
stampings and other parts r \ 
ing machine work, Cheney sai 

Cheney also disclosed the form 
tion of a new corporation, Sman 
Steel Castings, Inc., which {is ex- 
pected to produce for the autom 
tive industry after the war. 


Need a Service Man—Want a Job—try 
want ad in Automotive News. They gé 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES 7. 


, ROUTE OF THE FLAGSHIPS 
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If Your Advertising Can Influence Him 


Industry’s shift from war to peace has started. 


Two days after V-E Day, the lid on manufac- 
turing heavy goods was jarred loose. And under 
it we could see plans forming for the first 
millions of new automobiles, washers, refriger- 
ators. But, as these advertisements have em- 
phasized for the past two years, the ultimate 
problem won’t be in manufacturing goods but 
in manufacturing customers. 

For, prosperity doesn’t just happen to us. 
We’ve got to make it happen. 

To make it happen: We’ve got to see that there 


are jobs enough for all willing to work when 
full-time civilian production is resumed. 


To do that—we have to manufacture—and 
somebody has to buy—50 per cent more than 
we did in our best peacetime year. 


There’s only one man in America big enough, 
rich enough, to buy that amount of goods. 
You see his picture above. 

He’s Wage Earner America. 


Right now, his saved-up billions of dollars are 
four times greater than ALL America had saved 


up back in 1918. The spendable cash of his 
income beyond basic, fixed expenditures has 
advanced 92 per cent—while that of America’s 
white collar group has decreased 31 per cent. 


And he wants the goods. His vast capacity to 
consume can dominate the market places for 
the next generation. 


But it’s up to your advertising to lead him to 
those market places...to make these mil- 
lions of Americans reach out for brand new 
standards of living—better than America has 
ever known. 


And it’s up to your advertising to give these 
Wage Earner millions buying confidence . . . to 
reassure them of the SECURITY OF SPENDING. 


Your advertising will need a special kind of 
authority to accomplish that end. It’s the kind 
of authority these millions accept without 
question in Macfadden Publications. 


For they have come to respect deeply the maga- 
zines that served their hopes, their ambitions, 
their aspirations over the last 25 years. 


To them, the editorial columns and advertising 
columns are indivisible parts of these magazines. 


That is why no other magazines in America 
today have greater power to influence the 
Wage Earner millions. 


Headquarters for Wage Earner Information 


The publishers of Macfadden Publications are in a unique 
position. Half of their revenue comes from Wage Earners in 
cash over the newsstand—half from management for its 
advertisements. And just as the publishers have gathered a 
vast store of information on business, they have also gathered 
it on Wage Earners. 


In pursuit of these facts, Macfadden Publications have be- 
come headquarters for every aspect of information on the 
Wage Earner: how he lives and how he works; what he 
believes and what he doubts; what he buys and what he 
plans to buy; how he thinks, what he hopes, what he fears. 
Here, for example, are a few of the titles Research Director 
Everett R. Smith has released toward fulfillment of our 
pledge —“‘to maintain our service to Industry as the most 
authoritative private source of knowledge and understanding of 
these people—upon whom Industry —and, indeed, our entire 
economic system as we presently know it —must depend.” 


This Changing America «+ What Shall We Do About It 
Pattern for Survival «+ The Workers Look at Management 
What the Workers Want and Expect in Postwar 
Wage Earner Forum, Vol. 2, No. 1, reporting findings on: 
Postwar Purchase Plans of Wage Earner Wives 
How They Will Pay for Postwar Purchases 
Sentiment on Installment Buying 
We have still available a limited supply of the above titles. 

They are free on request. 


MACFADDEN PUBLICATIONS, INC. 


TRUE STORY » THE MACFADDEN WOMEN’S GROUP - THE MACFADDEN MEN’S GROUP 


Reaching One-Half The Wage Earner Magazine Reading Families 
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Surplus Disposal Seen 
Making Little Headway 


WASHINGTON.—The matter of 
disposing of surplus war property 
is actually making little headway, 
in the opinion of federal officials 
concerned with the problem, and it 
may be some time yet before these 
goods are available in quantities, 
they say. 

One of the principal reasons for 
the delay is that V-E Day has not 
meant the release of as much ex- 
cess aS Many persons expected. 

Another, so it is said, is that the 
government’s complicated machin- 
ery is not quite ready to handle a 
big load. 

A basic fact to remember is this: 
If surpluses are not needed by war 
requirements or other urgent needs, 
federal agencies and state and local 
governments have first priorities 
for purchases. Priorities last for 30 
days. 

The list of disposal agencies and 
the property they will handle has 


been revised and now takes this 
form: 

Commerce Department, to dis- 
pose of consumer goods (including 
automotive, construction and agri- 
cultural equipment). 

Reconstruction Finance Corp., to 
dispose of aircraft, plants, raw and 
finished materials, machinery and 
other capital and producer goods. 

Maritime Commission, to dispose 
of merchant ships and maritime 
property. 

War Food Administration, to dis- 
pose of agricultural commodities 
and food. 

National Housing Agency, to dis- 
pose of housing projects and re- 
lated property. 

Agriculture Department, to dis- 
pose of real property SPB lists as 
farm or forest land. 

Interior Department, to dispose 
of real property classified by SPB 
as grazing or mineral land. 


Rubber Importing |Featuring Know-How . . . 


Machinery Ready 


WASHINGTON.—Federal Loan 
Administrator John W. Snyder last 
week announced that the Rubber 
Reserve Co. is gearing its rubber 
procurement machinery to handle 
urgently needed imports of natural 
rubber from occupied areas in the 
Far East as rapidly as they are lib- 
erated. 

The company, an RFC subsidiary, 
has designated the Rubber Trade 
Assn. of New York as its distrib- 
uting agent, effective June 1. In this 
capacity, the association will take 
over from the Rubber Reserve Co. 
the physical handling and distribu- 
tion of crude rubber imports within 
the continental United States, sub- 
ject to the policy and jurisdiction 
of the company. 

“The purpose of this change,” 
Snyder stated, “is to augment pres- 
ent facilities for handling natural 
rubber imports which may be ex- 
pected to increase with reoccupa- 
tion and rehabilitation of Japanese 
held rubber producing areas. It will 
further provide for the reestablish- 
ment of trade channels for han- 
dling natural rubber imports after 
the war.” 


HARRY J. BURKETT, sole owner of Burkett Motors (Pete yee), in 
lans with factory offic — 
e factory staff, and John G. Graham, 


Houston, Tex., discusses futurc 
right, Burkett; E. C. Quinn, of 
regional manager. 
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SALES MAIN SHOP of Burkett Motors, on the second floor, has 24 mechanics’ stalls 
employes’ locker room, paint room, body and trim repair department. Area o 
the second floor is 10,000 square feet. 


Burkett Features 
Service in 


Texas Dealership 


DETROIT.—“I’m featuring me- 
chanical know-how and modern fa- 
cilities in my newest venture,” says 
Harry J. Burkett, sole owner of 
Burkett Motors (Dodge-Plymouth) 
opened in Houston, Tex., last fall 

He was interviewed during his re- 
cent visit to the home office and 
plants in Detroit. 

Burkett had capped many years 
of successful operation in the auto- 
mobile business by 2% years of 
world travel as civilian industrial 
consultant to the chief of Ordnance. 

His work completed late last year, 
he decided to return to his native 
Houston and “enter business for 
myself after 25 years.” 

“I wanted a metropolitan opera- 
tion,” he says, “I acquired one of 
the largest buildings in the city, 
two blocks from the center of the 
business district. I modernized it 
and equipped it with complete serv- 
ice facilities and facilities for the 
sale of trucks and parts.” 

Pointing cut that Houston is the 
eleventh city in truck sales volume 
in the United States, Burkett indi- 
cated that his headquarters with 
two service entrances, provides an 
exclusive truck service setup, with 
17 by 24 foot entrances, which can 
accommodate nine trucks at one 
time, and 12 units in an opposite 
storage area. In addition, a second- 
floor service shop can accommodate 
24 cars, having that number of me- 
chanics’ stalls, as well as employes’ 
locker room, paint room, body and 
trim repair department in its 10,00C 
square feet floor area. 


Portland Dealer Sued 
By Ex-Repair Man 
PORTLAND, Ore.—Clarence O. 
Todd has filed action in Circuit 
Court seeking damages of $15,000 
from the A. B. Smith Chevrolet Co. 
Todd alleges that his health be- 
came impaired when he inhaled 
monoxide gas over a period of two 
years while employed in the com- 
pany’s repair shop. 


AUTOMOBIL 
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Opportunity 
for 


Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 


adios in Homes — 
Refrigeration Equipment 


eating Fuel 
— Stores F Seles 


Wholesale Outlets oe ee sai 
Manufacturing lants 8 


Service Establishments 
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Philadelphia 5. Penna. 


Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 


This is the real McCoy 


lation of each. And this is further broken 
down into class of population—with factors 
to indicate class of buying power and over- 


Make no mistake about it—this is not a os i 


Require 

Mustrated merchandising litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


is a 
complete, up-to-date market data book of 
Philadelphia and the Philadelphia trading 
It shows the entire market divided 
into sales areas and routes—with the popu- 


piece of promotional literature. It 


all potential. 
And that’s not the half of it. The whole 
story’s yours on request. 


Territories Granted 


Dairy Supply Co. 
881 Fourth Ave. 
New York City 


area. 


THE EVENING BULLETIN 
Philadelphia, Pa. 
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| + + Saved Dollars and Lives’ 
i Gen. Knudsen Retires 
With High Honors 


(Continued from Page 1) 
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greatest production job in his- 
tory—the conversion of America’s 
peacetime industry to the needs of 
and the building of hundreds 
of new plants required to destroy 
be Axis, 
sen. Knudsen reached the Army 
retirement age of 64 on March 25, 
but was asked to continue on 
active duty until the defeat of Ger- 
many to help meet the Army’s 
nting production requirements. 


Robert P. Patterson, Undersecre- 

of War, paying tribute to Gen. 

Adsen for the magnificent job 

he has done, described him as one 

‘the foremost leaders of the na- 
in this war.” 


“By his foresight and ability, he 
not only saved this country 
millions of dollars, but by expedit- 
ipg production of critical weapons 
a has saved countless American 
lives,” Patterson said. 

Although he worked far from the 
battlefronts, he had a great part in 
all our victories. He laid the foun- 

ons for the huge growth in out- 
put of munitions that has amazed 
the world. And as master trouble 

bter on the biggest production 
job the world has ever seen, he 
salved problems which speeded up 


Maervery of munitions by months. 


“No record of this war would be 
aplete without an account of the 
major role played by Gen. Knudsen 
in_ building up our overwhelming 
' ht in weapons, planes and other 
war supplies which already has 
crushed Germany and is now con- 
rated upon Japan.” 
First as a civilian production 
aief and then as No. 1 “Trouble 
boter” and chief coordinator of 
Army production, Gen. Knudsen has 
d a hand in virtually every major 
fevelopment in the field of muni- 
tions since June 1, 1940, when he 
ame head of the Production divi- 
sion of the Advisory Commission to 
the Council for National Defense. 
this job and later as director 
general of the Office of Production 
fanagement, he helped lay the 
Se>undwork for the nation’s entire 
production program in the pre-Pearl 
arbor days. 
Shortly after Pearl Harbor he 


accepted a commission as lieu- 


mant general in the Army and 
fecame director of production in 
the Office of the Under Secretary 
War. Through the hectic days 
of rapidly expanding programs, 
he dealt with problems which 
ere staggering in their scope. 
During the past five years he has 
aveled tens of thousands of miles, 
Biting as many as 11 war plants 
in a single day, as many as 83 in 
ee weeks. 
(At the same time he served on 
many important committees and 
ards which formed production 


— BOlicy. He was a member of the 
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War Production Board and the Air- 
aft Production Board, and was 
Chairman of the Army Board for 
Production Awards, which selected 
ts to receive the Army-Navy 
Award. 
Since he entered the war produc- 
bn field in 1940, this country has 
produced 250,000 planes, 2,000,000 
cks, 77,000 tanks, 2,900,000 pieces 
artillery and 6,000,000,000 artil- 
lery shells. He played an important 
rt in this production. 


Sag” In July, 1944, at the request of 
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Gen. H. H. Arnold, he was assigned 
e task of consolidating the Mate- 
el command and the Air Service 
ommand of the Army Air Forces. 
his mission at Wright Field, Day- 
ton, O., was successfully completed 

May 1, 1945. 

It was for his ag =. this 
assignment that Gen. old rec- 
»mmended the Oak Leaf Cluster 
Which was presented to Gen. 
Knudsen by Patterson at a lun- 

heon attended by high War De- 
partment and other government 
officials. 

The citation said: 
“Lieut. Gen. William S. Knudsen, 
om July 1944 to April 1945, by the 
ercise of his unlimited fund of 
professional knowledge, plus his 
ear foresight and great executive 
bility, directed the amalgamation 
of the production, development and 
psign functions of the Army Air 


Forces with the agencies of tech- 
nical supply. 

“His genius, applied to these Air 
Forces problems effected huge sav- 
ings in manpower and money, and 
has increased the efficiency of pro- 
duction of all aircraft technical 
equipment. The improved techni- 
cal development and increased flow 
of B-29 aircraft to the 20th Air 
Force resulting from this effective 
consolidation of aircraft, engineer- 
ing and procurement facilities has 
played a major role in the success- 
ful prosecution of our war in the 
Pacific. 

“By the application of his astute 
judgment and wealth of experience, 
Gen. Knudsen has_ contributed 
greatly to the war efforts of the 
United States.” 

Gen. Knudsen came to the United 
States from Denmark in 1900, when 
he was 20 years old. He was Signius 
Wilhelm Paul Knudsen then. When 
he took over his first job in a New 
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A "FUTURE FILLED WITH FORDS"” is the anticipation of the Carolina 
Ford dealers planning committee as they meet with representatives of J. Walter 


Thompson Co., advertisin 
expansion of wartime service 0 
O. C. Osborns; S. J. Case, J.W.T.; C. 
branch, Ford Motor Co.; W. 
Matthews; T. R. Paulson, J.W.T.; 


York shipyard, he became “Bill” 
Knudsen. He worked in the shops 
of the Erie Railroad for 18 months, 
and in 1902 became stock room 
keeper of the John R. Keim Mills 
in Buffalo, New York, advancing to 
superintendent of that concern. He 
later joined the staff of the Ford 
Motor Co. in charge of building as- 
sembly plants. In 1921, he was ap- 
pointed general manager of Mat- 
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One hundred and thirty 
million Americans thrilled 


to the recent great news. 


The Hun is finished. The evil powers of German 
militarism and Nazism have gone down for the count. 
May they never rise again. 


So shall it be with the Japs. That war goes on ... the 
end not yet in sight. But we have seen the dawn of 
peace and with redoubled effort we at home can help 


it rise in glory. 


Meanwhile, we have another task to do . . . starting 
right now. Final victory in the field must not find us 
unprepared for economic victory at home. 


No magic words will switch*us overnight into the 
ordered channels of peace-time prosperity. To obtain 
it... to escape war’s possible aftermath of silent fac- 


rations. 
A. Burgdorf, branch manager, Charlott 
P. Ingram; Maj. J. E. Horne; E. L. Smith; 
D. W. Gavin; R. C. Pulliam; A. F. 
Norman Berry, J.W.T., and C. R. Curtis, J.W.T. 


agency, to discuss postwar merchandising and the 


Left to right, I. H. MacKenzie, J.W.T.; 


R. E. 
Kilby; 


thews and Ireland Mfg. Co. 

He was appointed vice-president 
of Chevrolet in 1922, and later be- 
came president of the Chevrolet 
Motor Co. Between 1933 and 1937 
he was executive vice-president of 
General Motors, with supervisory 
control of all General Motors auto- 
mobile and body manufacturing ac- 
tivities. He became president of 
General Motors in 1937. 


Se 
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Quebedeaux Heads 


Ariz. Assn.; Also 


Gets NADA Post 


PHOENIX, Ariz.—W. C. Quebe- 
deaux, of Phoenix, has been elected 
president of the Arizona Automobile 
Dealers Assn. and NADA state di- 
rector for a three-year term. 

Officers and directors were chosen 
for terms ending April 30, 1946. 
Quebedeaux’ NADA term. starts 
Sept. 1. 

Monte Mansfield, of Tucson, was 
named vice-president, and John Mc- 
Atee, of Phoenix, is secretary-treas- 
urer. 

Directors, one elected from each 
county, are John H. Chiano, of St. 
Johns; George E. Jackson, of Doug- 
las; Otto Morrow, of Flagstaff: C. 
W. Kirtland, of Safford; LaRue AIll- 
red, of Duncan; M. P. Carrow, of 
Globe; Read Mullan, of Phoenix. 

Also, Earl H. Duke, of Kingman: 
Glenn Heward, of Holbrook: Mans- 
field; Charles E. Goff, of Casa 
Grande; Roy V. Cheshire, of No- 
gales; Roxie L. Webb, of Prescott, 
and D. P. Folly, of Yuma. 

Eric N. Carson is secretary-man- 
ager of the association. 


tories, idle machines, discontent and bewilderment . . . 
we must plan carefully, wisely, promptly. 


The responsibility falls upon all of us . . . employers 
and employes .. . in industry, agriculture or profes- 
sional life . . . to map out a program of action. 


Plan the ways in which you can further the cause of 


full and useful employment. 


Plan so that you will have the means to carry out the 
program when the green light flashes on. 


The first, and best way is to buy more bonds, and 


to hold on to all you buy. 


Together, steadfast in purpose, we can work out a 


bright destiny. 


¥, 


NOW ... auc out ror te wisuty seventy 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 
Capital and Surplus more than $65,000,000 
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Surplus Disposal Seen 
Making Little Headway 


WASHINGTON.—The matter of 
disposing of surplus war property 
is actually making little headway, 
in the opinion of federal officials 
concerned with the problem, and it 
may be some time yet before these 
goods are available in quantities, 
they say. 

One of the principal reasons for 
the delay is that V-E Day has not 
meant the release of as much ex- 
cess aS many persons expected. 

Another, so it is said, is that the 
government’s complicated machin- 
ery is not quite ready to handle a 
big load. 

A basic fact to remember is this: 
If surpluses are not needed by war 
requirements or other urgent needs, 
federal agencies and state and local 
governments have first priorities 
for purchases. Priorities last for 30 
days. 

The list of disposal agencies and 
the property they will handle has 


been revised and now takes this 
form: 

Commerce Department, to dis- 
pose of consumer goods (including 
automotive, construction and agri- 
cultural equipment). 

Reconstruction Finance Corp., to 
dispose of aircraft, plants, raw and 
finished materials, machinery and 
other capital and producer goods. 

Maritime Commission, to dispose 
of merchant ships and maritime 
property. 

War Food Administration, to dis- 
pose of agricultural commodities 
and food. 

National Housing Agency, to dis- 
pose of housing projects and re- 
lated property. 

Agriculture Department, to dis- 
pose of real property SPB lists as 
farm or forest land. 

Interior Department, to dispose 
of real property classified by SPB 
as grazing or mineral land. 


Rubber Importing /|Featuring Know-How . . . 


Machinery Ready 


WASHINGTON.—Federal Loan 
Administrator John W. Snyder last 
week announced that the Rubber 
Reserve Co. is gearing its rubber 
procurement machinery to handle 
urgently needed imports of natural 
rubber from occupied areas in the 
Far East as rapidly as they are lib- 
erated. 

The company, an RFC subsidiary, 
has designated the Rubber Trade 
Assn. of New York as its distrib- 
uting agent, effective June 1. In this 
capacity, the association will take 
over from the Rubber Reserve Co. 
the physical handling and distribu- 
tion of crude rubber imports within 
the continental United States, sub- 
ject to the policy and jurisdiction 
of the company. 

“The purpose of this change,” 
Snyder stated, “is to augment pres- 
ent facilities for handling natural 
rubber imports which may be ex- 
pected to increase with reoccupa- 
tion and rehabilitation of Japanese 
held rubber producing areas. It will 
further provide for the reestablish- 
ment of trade channels for han- 
dling natural rubber imports after 
the war.” 


HARRY J. BURKETT, sole owner of Burkett Motors (Dvudge-Plymouth), in 
lans with factory officials in Detroit. Lett 
e factory staff, and John G. Graham, I 


Houston, Tex., discusses future 
right, Burkett; E. C. Quinn, of 
regional manager. 
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SALESMEN 


MAIN SHOP of Burkett Motors, on the second floor, has 24 mechanics’ stalls( 


This is the real McCoy 


Make no mistake about it—this is not a 
piece of promotional literature. It 
complete, up-to-date market data book of 
Philadelphia and the Philadelphia trading 
It shows the entire market divided 
into sales areas and routes—with the popu- 


area. 


is a 


all potential. 


lation of each. And this is further broken 
down into class of population—with factors 
to indicate class of buying power and over- 


And that’s not the half of it. The whole 
story’s yours on request. 


THE EVENING BULLETIN 


Philadelphia, Pa. 


employes’ locker room, paint room, body and trim repair department. Area © 


the second floor is 10,000 square feet. 


Burkett Features 
Service in 


Texas Dealership 


DETROIT.—“I’m featuring me- 
chanical know-how and modern fa- 
cilities in my newest venture,” says 
Harry J. Burkett, sole owner of 
Burkett Motors (Dodge-Plymouth) 
opened in Houston, Tex., last fall 

He was interviewed during his re- 
cent visit to the home office and 
plants in Detroit. 

Burkett had capped many years 
of successful operation in the auto- 
mobile business by 2% years of 
world travel as civilian industrial 
consultant to the chief of Ordnance. 

His work completed late last year, 
he decided to return to his native 
Houston and “enter business for 
myself after 25 years.” 

“I wanted a metropolitan opera- 
tion,” he says, “I acquired one of 
the largest buildings in the city, 
two blocks from the center of the 
business district. I modernized it 
and equipped it with complete serv- 
ice facilities and facilities for the 
sale of trucks and parts.” 

Pointing out that Houston is the 
eleventh city in truck sales volume 
in the United States, Burkett indi- 
cated that his headquarters with 
two service entrances, provides an 
exclusive truck service setup, with 
17 by 24 foot entrances, which can 
accommodate nine trucks at one 
time, and 12 units in an opposite 
storage area. In addition, a second- 
floor service shop can accommodate 
24 cars, having that number of me- 
chanics’ stalls, as well as employes’ 
locker room, paint room, body and 
trim repair department in its 10,00C 
square feet floor area. 


Portland Dealer Sued 
By Ex-Repair Man 
PORTLAND, Ore.—Clarence O. 
Todd has filed action in Circuit 
Court seeking damages of $15,000 
from the A. B. Smith Chevrolet Co. 
Todd alleges that his health be- 
came impaired when he inhaled 
monoxide gas over a period of two 
years while employed in the com- 
pany’s repair shop. 
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Opportunity 


for 
Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 


Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 


Require practically no _ service. 
Mustrated merchandising litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


Territories Granted 


Dairy Supply Co. 
881 Fourth Ave. 
New York City 
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.- « Saved Dollars and Lives’ 
‘Gen. Knudsen Retires 


With High Honors 


(Continued from Page 1) 


greatest production job in his- 
tory—the conversion of America’s 


_beacetime industry to the needs of 
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) and the building of hundreds 
of new plants required to destroy 
phbe Axis. 

fen. Knudsen reached the Army 
retirement age of 64 on March 25, 
but was asked to continue on 
active duty until the defeat of Ger- 
many to help meet the Army’s 
~eminting production requirements. 


Robert P. Patterson, Undersecre- 
of War, paying tribute to Gen. 
K#udsen for the magnificent job 
he has done, described him as one 
‘the foremost leaders of the na- 
in this war.” 


“By his foresight and ability, he 

8s not only saved this country 

millions of dollars, but by expedit- 

production of critical weapons 

fw has saved countless American 
lives,” Patterson said. 


Although he worked far from the 
battlefronts, he had a great part in 
all our victories. He laid the foun- 
ons for the huge growth in out- 
put of munitions that has amazed 
the world. And as master trouble 
oter on the biggest production 
job the world has ever seen, he 
saived problems which speeded up 
ferivery of munitions by months. 


“No record of this war would be 
plete without an account of the 
Ajor role played by Gen. Knudsen 
in_ building up our overwhelming 
tht in weapons, planes and other 
war supplies which already has 
crushed Germany and is now con- 
trated upon Japan.” 
First as a civilian production 
aief and then as No. 1 “Trouble 
Smooter” and chief coordinator of 
Army production, Gen. Knudsen has 
hg a hand in virtually every major 


a 


tid 


r—uevelopment in the field of muni- 


tions since June 1, 1940, when he 
ame head of the Production divi- 
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sion of the Advisory Commission to 
the Council for National Defense. 
this job and later as director 
general of the Office of Production 
Management, he helped lay the 
Swoundwork for the nation’s entire 
production program in the pre-Pearl 
rbor days. 
Shortly after Pearl Harbor he 
accepted a commission as lieu- 
nant general in the Army and 
pecame director of production in 
the Office of the Under Secretary 
War. Through the hectic days 
of rapidly expanding programs, 
dealt with problems which 
pre staggering in their scope. 
During the past five years he has 
aveled tens of thousands of miles, 
MBiting as many as 11 war plants 
in a single day, as many as 83 in 
ee weeks. 
‘At the same time he served on 
many important committees and 
ards which formed production 
policy. He was a member of the 
War Production Board and the Air- 
aft Production Board, and was 
chairman of the Army Board for 
Production Awards, which selected 
ants to receive the Army-Navy 
E Award. 
Since he entered the war produc- 
n field in 1940, this country has 
produced 250,000 planes, 2,000,000 
wicks, 77,000 tanks, 2,900,000 pieces 
wm artillery and 6,000,000,000 artil- 
lery shells. He played an important 
in this production. 
In July, 1944, at the request of 
Gen. H. H. Arnold, he was assigned 
task of consolidating the Mate- 
riel command and the Air Service 
ommand of the Army Air Forces. 
his mission at Wright Field, Day- 
ton, O., was successfully completed 
an May 1, 1945. 
It was for his work on this 
assignment that Gen. Arnold rec- 
mended the Oak Leaf Cluster 
hich was presented to Gen. 
Knudsen by Patterson at a lun- 
heon attended by high War De- 
partment and other government 
officials. 
The citation said: 
“Lieut. Gen. William S. Knudsen, 
om July 1944 to April 1945, by the 
ercise of his unlimited fund of 
professional knowledge, plus his 
ear foresight and great executive 
bility, directed the amalgamation 
of the production, development and 
esign functions of the Army Air 


Forces with the agencies of tech- 
nical supply. 

“His genius, applied to these Air 
Forces problems effected huge sav- 
ings in manpower and money, and 
has increased the efficiency of pro- 
duction of all aircraft technical 
equipment. The improved techni- 
cal development and increased flow 
of B-29 aircraft to the 20th Air 
Force resulting from this effective 
consolidation of aircraft, engineer- 
ing and procurement facilities has 
played a major role in the success- 
ful prosecution of our war in the 
Pacific. 

“By the application of his astute 
judgment and wealth of experience, 
Gen. Knudsen has_ contributed 
greatly to the war efforts of the 
United States.” 

Gen. Knudsen came to the United 
States from Denmark in 1900, when 
he was 20 years old. He was Signius 
Wilhelm Paul Knudsen then. When 
he took over his first job in a New 
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Quebedeaux Heads 


Ariz. Assn.; Also 
Gets NADA Post 


PHOENIX, Ariz.—W. C. Quebe- 
deaux, of Phoenix, has been elected 
president of the Arizona Automobile 
Dealers Assn. and NADA state di- 
rector for a three-year term. 


Officers and directors were chosen 
for terms ending April 30, 1946. 
Quebedeaux’ NADA term. starts 
Sept. 1. 


Monte Mansfield, of Tucson, was 
named vice-president, and John Mc- 


A "FUTURE FILLED WITH FORDS” is the anticipation of the Carolina | Atee, of Phoenix, is secretary-treas- 
Ford dealers planning committee as they meet with representatives of J. Walter | urer. 


Thompson Co., advertisin 


agency, to discuss postwar merchandising and the 


expansion of wartime service operations. Left to right, I. H. MacKenzie, J.W.T.; 


0. C. Osborns; S. J. Case, J 
branch, Ford Motor Co.; W. 


Norman Berry, J.W.T., and C. R. 


York shipyard, he became “Bill” 
Knudsen. He worked in the shops 
of the Erie Railroad for 18 months, 
and in 1902 became stock room 
keeper of the John R. Keim Mills 
in Buffalo, New York, advancing to 
superintendent of that concern. He 
later joined the staff of the Ford 
Motor Co. in charge of building as- 
sembly plants. In 1921, he was ap- 
pointed general manager of Mat- 


Orne hundred and thirty 
million Americans thrilled 


to the recent great news. 


The Hun is finished. The evil powers of German 
militarism and Nazism have gone down for the count. 
May they never rise again. 


So shall it be with the Japs. That war goes on... the 
end not yet in sight. But we have seen the dawn of 
peace and with redoubled effort we at home can help 


it rise in glory. 


Meanwhile, we have another task to do. . . starting 
right now. Final victory in the field must not find us 
unprepared for economic victory at home. 


No magic words will switch*us overnight into the 
ordered channels of peace-time prosperity. To obtain 


it 


+ « . to escape war’s possible aftermath of silent fac- 


Curtis, J.W.T 


-W.T.; C. A. Burgdorf, branch manager, Charlotte 
P. Ingram; Maj. J. : . 
Matthews; T. R. Paulson, J.W.T.; D. W 


E. Horne; E. L. Smi 


th; R 
. Gavin; R. C. Pulliam; A. F. 


» Ke 
Kilby; 


thews and Ireland Mfg. Co. 

He was appointed vice-president 
of Chevrolet in 1922, and later be- 
came president of the Chevrolet 
Motor Co. Between 1933 and 1937 
he was executive vice-president of 
General Motors, with supervisory 
control of all General Motors auto- 
mobile and body manufacturing ac- 
tivities. He became president of 
General Motors in 1937. 


e. > 
tye Att 
Bite a a TO ten 
. Baer 


Directors, one elected from each 
county, are John H. Chiano, of St. 
Johns; George E. Jackson, of Doug- 
las; Otto Morrow, of Flagstaff; C. 
W. Kirtland, of Safford; LaRue All- 
red, of Duncan; M. P. Carrow, of 
Globe; Read Mullan, of Phoenix. 

Also, Earl H. Duke, of Kingman; 
Glenn Heward, of Holbrook; Mans- 
field; Charles E. Goff, of Casa 
Grande; Roy V. Cheshire, of No- 
gales; Roxie L. Webb, of Prescott, 
and D. P. Folly, of Yuma. 

Eric N. Carson is secretary-man- 
ager of the association. 


tories, idle machines, discontent and bewilderment... 
we must plan carefully, wisely, promptly. 


The responsibility falls upon all of us. . 


and employes. . 


- employers 


. in industry, agriculture or profes- 


sional life . . . to map out a program of action. 


Plan the ways in which you can further the cause of 


full and useful employment. 


Plan so that you will have the means to carry out the 
program when the green light flashes on. 


The first, and best way is to buy more bonds, and 


to hold on to all you buy. 


Together, steadfast in purpose, we can work out a 


bright destiny. 


NOW .» ALL OUT FOR THE MIGHTY SEVENTH 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 
Capital and Surplus more than $65,000,000 
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Million Tractors a Year 
Foreseen by Ferguson 


DETROIT.—Plans to make De- 
troit the farm inplement capital of 
the world with a postwar produc- 
tion goal of one million tractors 
annually, were announced last week 
by Harry Ferguson, chairman of 
the board of Harry Ferguson, Inc., 
on the eve of his departure for 
England. 


In addition to the tractor goal, 
which is more than three times the 
prewar peak production of the en- 
tire American farm implement in- 
dustry, Ferguson announced that 
his company will expand implemept 
manufacture and produce a com- 
plete line of 160 farm implements 
for use with the Ford-Ferguson 
tractor. He pointed out that an 
average of 10 implements will be 
required for each farm tractor and 
on the basis of that average the 
annual implements production goal 
would be approximately 10 million. 

The magnitude of his company’s 
program was pointed out by Fergu- 
son, who declared that with its re- 
alization approximately 10,000 pro- 


cessing and manufacturing estab- 
lishments, employing hundreds of 
thousands of persons, would be re- 
quired to supply materials, parts, 
tools and implements for the Fer- 
guson System. 


The tractor will be manufactured 
by Ford Motor Co., Ferguson said. 


With quantity production to meet 
this demand, he stated that his 
company’s aim would be to produce 
a tractor to sell between $500 and 
$600 with implements priced low 
in keeping with the tractor price. 


Truckers to Meet 


In Chicago June 6 

CHICAGO.—With Lt. Col. John 
D. Ames, publisher of the Chicago 
Journal of Commerce, as the ban- 
quet speaker, the Central Motor 
Freight Assn. will hold its annual 
meeting Wednesday, June 6, at the 
Palmer House here. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


GREATER RESISTANCE to fatigue 
and corrosion is reported for aircraft 
engine connecting rods produced by a 
new manufacturing process at the 
ak oe Re ore. _ 
precisely shot peened in especially de- 
signed, in-line cabinets and then lac- 
quered. The peening, or treatment of 
metal by the repeated impact of fine 
shot pellets, strengthens exterior sur- 
faces. Lacquering closes over indenta- 
tions made by the shot. Above, a sub- 
assembly of master and articulated 
rods with the crankshaft is checked be- 
fore being sent to the final assembly 
line at Studebaker-South Bend. The 
rods are in striking maroon and golden 
red colors. 


“Jim, turn over and quit mumbling in your sleep ; 
that Solid Cincinnati reads The Cincinnati Enquirer!” 


Rationing of 


a 


Some 


— 
«Af 


US 


1946s He 


Too Much for OPA 


(Continued from Page 1) 


believed, since he could change his 
policies as quickly as the picture 
changed, while delays by OPA 
might cause more harm than good. 


For instance, there may be many 
reasons why those eligible to buy 
the first cars won’t want to buy 
them. In the first place, those with 
the highest essentiality rating will 
need the new cars the least. They 
have been in a favored position all 
through the war. They have the 
new tires; they can get the best 
service. 

And they may feel that the first 
cars will have bugs in them and 
that they can afford to wait for the 
third or fourth hundred thousand 
cars, when the bugs will be ex- 
‘terminated. 


So the dealer, bound by strict 
rationing rules, may be left hold- 
ing the bag of the few cars he is 


It’s something wide-awake space buyers are keeping in mind, today: The 
Enquirer is Cincinnati’s most interesting newspaper. Modern. Streamlined. 
Carries the nation’s top features. Constantly checked by reader surveys. 
The Enquirer is the newspaper that reflects— and appeals to—the solid, 
substantial, thinking people of Cincinnati you want to reach. As you would 
expect —The Enquirer carries more advertising linage than any other Cin- 


cinnati newspaper. 


The Cincinnati Enquirer is represented by Paul Block and Associates 


able to get at first. Naturally,We 
is going to scream. 

But then, by the time OPA 
heard his screams and changed 
policies, the picture again may have4 
changed. Those with new-car 
tificates may feel then that they 
have waited a month or two, anda 
that they can now buy with no > 

In addition, there is the price fac- 
tor. How will the buyers react, toce 
it? Nobody knows, but despi 
the publicity on higher prices, it 
may still come as a shock. 

Maybe the buyers will feel 
the price will go down soon. So § 
they may wait. Then when the - 
it is not going down, they may rush 
in to buy. Zs 

Nobody knows what the situg a 
will be, but you can bet your hat 
that OPA won't be able to keep up 
with it, however sincere its irjliee 
tions are. 

But OPA will try, and as 
does flip-flops trying at catch Hr 
swing, the production lines will 
be rolling faster and faster, be 
OPA will finally say, what We 
hell, and fold its automotive ra- 
tioning tent and steal away. a 

It would save OPA a lot of ‘Un- 
necessary sweat if it would simply % 
ask the dealer to give prefe ~~ 

whenever possible to essential users, 
and then leave the job up to the & 
dealer. : 


CATA to Hear 
Chamberlain ang 
Nelson June 11 


CHICAGO.—A report on newared 
production will be given by Henry 
P. Nelson, reconversion coordinggos: 
of WPB for the automotive indt 
try, when he addresses the forty- 
first annual Chicago Automoafiils 
Trade Assn. meeting June 11 at The 
Drake hotel. 

The other principal speaker 
the dinner-meeting will be Ray 
Chamberlain, executive vice-presi- 
dent of NADA. Chamberlain 
discuss the postwar outlook for 
dealers. 

Paul B. Smithson, president o 
association, said that advance res- 
ervations for the meeting have h 
heavy. He predicted a turnout fHat 
will fill the grand ballroom of the 
hotel to capacity. 

The business of the evening will 
include the election of five directors 3% 
and a report on activities of CAG, 
during the past year. 


L. A. Dealers 
Elect Waters 


LOS ANGELES. — James 
Waters, of the J. E. Waters 
(Dodge-Plymouth) has been elected 
president of the Los Angeles Moter 
Car Dealers Assn. at the first mé 
ing of the recently 
elected board of 
directors. 

Other new offi- 
cers are Al Stue- 
bing (Ford), vice- 
president; Spencer 
T. Honig (Nash), 
treasurer; and Le- 

Roy Spencer 

(Packard), secre- 

tary. Directors st 
= Kaiser 

Idsmobile), A. 

E. Nugent (Chev- ¢. = wy 
rolet), and Harry A. Mann, (Ch, 
rolet). Burt Roberts was re-electéd 
executive secretary and Dave F. 
Smith was returned as legal coun. 


U. C. Market Report 


Reelects Butler Head 
CHICAGO. — National Used G 
Market Report, Inc., publishers ¥ 
the Blue Book and Red Book ap- * 
praisal services, announced l@ 
week the reelection of E. W. Butlé 
as president; Charles E. Gambill as” 
vice-president; Henry Paulman , 
as secretary-treasurer, and George 
A. Leukhart as assistant treasurer. 
Leukhart also was reappointed 


a 


a 


general manager, a post he has 


held for 15 years. 





~ a 


a 


“OF posed to Compromise 


— i 
haVe taken spirited exception to a 
suggestion made by William L. Mal- 

=| president of NADA, that he 
might have to send a question- 

haire to all NADA members to ob- 
essential information for OPA 

so that the agency will be in a more 
zorable position to judge what a 
d.mer’s margin of profit should be. 
Opposition, crystallized at a re- 
efemt meeting of the Philadelphia 
omobile Trade Assn., centered 

on the implication in Mallon’ S sug- 
e@tion that dealers might even con- 
sider discussion of a change in 
dealers’ discounts. The issue was 

— ribed by indignant PATA mem- 

bers as one of the “most serious” 

facing dealers. 
etters have been sent to Mallon 
objecting to his position. Excerpts 
frg two of them, reflecting the 
r“rowming of the entire PATA mem- 

bership, follow: 

“Why waste time, personnel, 

&.? The answer (to your sug- 
gestion) of all dealers, and this 

ould be your thinking, is that 
fealer’s discounts are not to be in- 
terfered with. There should be no 

imation to OPA that there may 
be & compromise figure in the 
off 1g. 

= ast year we applauded Presi- 

dent. Kelly on the stand he took 

gen prices were being considered 
one and a half ton trucks. This 
was very good work. And inci- 

Camtally, he told us then that al- 

r~taough all of us were not inter- 

ested in trucks we should be inter- 

—f/eed in the results obtained be- 

c#use if OPA were successful then 
in cutting our discount, the same 

E juld apply to passenger cars when 

hey came out. 
“No, sir, we certainly do not want 

_ counts any different than they 

were before the war. And I cannot 
_Qmite understand why you, as presi- 
-aeent of NADA, have intimated that 
dealers may stand for a change. This 
jm the feeling of practically every 
r~ Gealer in the city of Philadelphia, 
and I trust that you as head of our 
a pociation, will see to it that dis- 
counts remain as they were.” 
Another letter written by a Phila- 
phia dealer has this to say: 
“We enclose herewith our check 


— 


— 


—_— 


ntidiversion Fight 
srewing in Wis. 
s Bill Is Vetoed 


MADISON, Wis.—As expected, 
e v. Goodland has vetoed the wide- 


ly supported highway fund segre-| 


pation bill passed by the legislature, 
us setting the stage for an execu- 
ve-legislative battle on the biggest 
ssue in the 1945 legislative session. 
he governor accompanied his 
negative action with a message to 
legislators, distributed widely 
roughout the state, in which he 
said that highway fund segregation 
puld not only interfere with the 
Astitutional building program 
which he has devised, but would 
0 imperil state financial solvency 
the future. 
He said that highway fund segre- 
jo jon would mean new taxes for 
the state. 
egislative champions of a post- 
egpepear highway building and improve- 
ment program began immediately 
9 plan for overriding Goodland’s 
pto, but prospects were uncertain. 
Gov. Goodland alleged that the 
gregation fight was based upon a 
synthetic” appeal fostered by sel- 
fish pressure groups. 


isher Receives 


New B-29 Orders 


» DETROIT.—Award of additional 
5-29 work to the Fisher Memphis 
Aircraft division has been an- 
punced by ‘George C. Paterson, 
general manufacturing manager 
and director of the aircraft section 
Fisher Body. 
Paterson said that the new con- 
acts call for the manufacture of 
bmb bay, main wheel and nose 
wheel doors for the Boeing Super- 
ortress. 
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2 ATA Attacks Mallon 


Yn Dealer Discounts 


ADELPHIA. — Dealers here; for membership dues for the year 


ending in May, 1946, but we do 
80 with some misgivings. More re- 
cently, it has become apparent 
that the NADA of 1942 which en- 
gineered the Murray-Patman Act 
is not the NADA of 1945. 

“We refer specifically to what ap- 
pears to have been gross bungling 
in the matter of new car discounts. 
As one member, we feel that dis- 
counts should be untouched by OPA 
just as they were under Kelly’s 
regime at the time new truck prices 

were announced. 

“We are greatly disturbed about 
the flat rate prices suddenly estab- 
lished by OPA on 56 separate serv- 
ice operations. This regulation came 
without warning and we feel that 
NADA should have been aware of 


LEADING INDIANA’S all-out rs ca in the National Brake Safety cam- 


paisn is Gov. = h L. Gates, 
eft to right) H 


William 


wn at a publicity conference with (standing, 
Ingram, manager of Ford Motor Co.’s Indianapolis branch; 
rown, commander of Indiana’s American Legion, and Col. A. R. 


Killian, superintendent of Indiana’s state police. 


Faulty Brakes Cut 
90 Pct. by Check 


SAN DIEGO, Calif.—The current 
brake check program has resulted 


the plans within OPA in time for 
opposition to this regulation to have 
been ST PO eR ise ca ae neta ntameenenitlnecee to OPA.” 


‘about Portland families... 


in reducing by 50 percent the num- 


129 PAGES 


of timely pertinent 
facts about 
Portland Families 


ber of unsafe brakes in the San 
Diego area, according to W. E.| quick results! 


Warner, police traffic division head. 

At the beginning of the cam- 
paign 15 percent of brakes tested 
were unsafe. Now 7 percent are in 
that category, Warner said. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
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‘Trailer Builders 


‘OK Continuance 


of Programming 


Ww ASHINGTON. Cote pro- 
gramming for the truck trailer in- 
dustry, so long as certain materials 
remain in limited supply, was ap- 
proved by the Truck Trailer Manu- 
facturers Advisory committee last 
week, according to WPB. 

Committee members agreed, it 
was stated, that preference rating 
assistance provided under program- 
ming would be necessary until 
materials are more available. As 
soon as possible, however, they de- 
clared unanimously, the industry 
would like to see all controls re- 
moved. ’ 

An addition of 8,696 commercial 
truck trailers to the 1946 program, 
2,000 of all types to go to the For- 
eign Economic administration for 
service in liberated areas in Europe, 
was announced to the committee by 
WPB officials. The present total 
commercial program for 1945 is 
22,232. 


You get the best results in our Classified 
Section, inside back cover. 


.».@ timely study with which you can better plan your advertising, merchandising, 
and sales efforts in Portland, Oregon... fourth largest Pacific Coast Market! 


The Oregon Journal can tell you pretty nearly every- 
thing about the buying habits of Portlanders. . . can 
give you intimate information that came straight from 
the women of Portland themselves! 

Here’s how! 

Trained interviewers of R. L. Polk & Co.’s research 
staff visited every twentieth home in Portland, securing 
information for a down-to-earth study of Portland 
consumers, 

It is the inside story of the buying habits of Portland 
families. It contains hundreds of thousands of exciting 
facts about the Portland Market . . . vital statistics 
their buying habits. . . their 
brand preferences . . . their postwar plans! It was made 
expressly for and is available exclusively through the 
Oregon Journal*, 

This study of the Portland Consumer Market is a 
yardstick by which you can better plan your advertis- 
ing, merchandising and sales efforts in Portland, Oregon. 
You can know in advance the potentials of this market 
for your type of product. 

And, with the Oregon Journal as your advertising 
medium, you get intensive coverage in important area. 
*A note on your business letterhead to the advertising director of 


The Journal, or Reynolds-Fitzgerald, Inc., will bring you informa- 
tion you desire about the Portland, Oregon Market, 


PORTRAIT OF A GOOD NEWSPAPER! 


What makes the Oregon Journal a good newspapere..@ 
newspaper the people of this community like to read? 


Just this! The Journal is human, made up by human beings. It is 
created fresh each day out of the hearts, the horse sense and 
headaches of the staff from publishers to pressmen, from 


compositors to carriers. 


No one person makes it a good newspaper. . .it is enthusiastic 
teamwork that makes The Journal Portland's favorite news- 
paper, today, as it has been for years. 


at 


J URNA 


PORTLAND, OREGON 


Afternoon and Sunday 


Member: Metropolitan and 
Pacific Parade Groups 


National Representatives 
REYNOLDS-FITZGERALD, Inc. 
New York « Chicago © Detroit 
San Francisco «Los Angeles 
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SAE to Discuss Cars, Bodies 
At Detroit Meeting Today 


DETROIT.—Detroit section of the 
Society of Automotive Engineers 
will hold a war materiel meeting 
at the Book-Cadillac hotel here to- 


Obituaries 


D. J. Hutchinson 


Dies on Coast 


SAN FRANCISCO.—Donald J. 
Hutchinson, 49, assistant treasurer 
of Chrysler Corp., died suddenly 
here last Thursday. He was visiting 
his son John, an ensign in the 
Navy. 

Hutchinson had been with Chrys- 
ler since 1935. Besides his work as 
assistant treasurer, Hutchinson di- 
rected the war bond selling through- 
out the entire Chrysler organiza- 
tion. He was a brother of B. E. 
Hutchinson, finance chairman of 
Chrysler Corp. 

* 





* * 


Cale Ivers, 55, Dies 


In San Antonio 

SAN ANTONIO, Tex.—Cale Ger- 
ald Ivers, 55, member of the firm 
of Jordan-Ivers Motor Co. (Ford), 
here, died suddenly at his home in 


the Gunter Hotel last week. 
+ . + 


Leland D. Blanchard 

BETHESDA, Md.—Lt. Commander Leland 
D. Blanchard, 42, district and zone man- 
ager for Pontiac at Louisville and In- 
dianapolis before the war, died May 20 in 
Ethesda Navy hospital. Mr. Blanchard 
entered the Navy shortly after the attack 
on Pearl Harbor. He was born in Can- 


ton, O 
* * a 


John W. Howell 
JASPER, Ga.—John W. Howell. 55, 
who served this area with the first 


automobile agency, died May 20 of a 
heart attack. 


day (June 4). Sessions are sched- 
uled to begin at 10 a. m. and con- 
clude with a dinner meeting at 
6:30 p.m. 

Clarence W. Avery, president, 
Murray Corp. of America, will be 
toastmaster at the dinner meeting. 
The meeting will be devoted to the 
subject of passenger car bodies. 


Edgar C. DeSmet, executive en- 
gineer, Willys-Overland Motors, will 
present a report on body standards, 
and Walter T. Fishleigh, consulting 
engineer, will give a report on a 
body engineering education project. 

Speakers at the evening session 
will include Charles L. McCuen, 
vice-president in charge of engi- 
neering of General Motors Corp., 
who will speak on “Wartime Devel- 
opments in Automotive Engineer- 
ing.” 

J. L. McCloud is chairman of the 
opening session which will deal 
with the subject of materials. 
Speakers will be W. T. Eveleth, of 
General Electric Co., and Robert D. 
Heidenreich, of Dow Chemical Co., 
Midland, Mich. 

The afternoon session, beginning 
at 2 p.m., will be headed by Col. J. 
M. Colby, leading a discussion on 
passenger cars. Speakers at this 
meeting will include Lt. Col. E. H. 
Holtzkemper, Maj. J. J. Robson, 
and Maj. A. E. Cleveland, all of the 
office, Chief of Ordnance, Detroit. 


Obituaries 


Alfred Marshall 


DETROIT.—Funeral services for Alfred 
Marshall, for many years employment 
manager of Chevrolet in Detroit and Flint, 
were held on May 19 at Tucson, Ariz., 
where he died on May 17, according to 
word received by friends here. 





WENDELL H. WELCH (in civilian clothes), Chrysler executive in charge of 
Detroit activities on the China service contract, bids goodbye to Col. Graham B. 


Trainer, general manager of the job, and the first group of or 
just before they left this country for China last week. Throughou 


technicians 
a vast area 


of Free China these men, augmented by many others, will set up service and 
repair bases for the thousands of Dodge cargo trucks hauling war supplies. In 
addition to Welch and Col. Trainer, others in the photo (left to right): Frank 


Ellis, Samuel Singer, Glen Stevens, Walter F. Thorpe, Gus 


Alfred Wilson, S. 


Bartley, Paul Burch, 


P. Simpson and Howard Hunt. 


Calif. Assembly Approves Bill 
To Curb Interest in Car Sale 


SACRAMENTO. — Amended once 
in the California Senate and four 
times in the assembly, AB466, intro- 
duced by Vincent Thomas, to limit 
interest and carrying charges of 
the time payment sales of new and 
used automobiles, has passed the 
assembly and is now in the Senate. 

The bill would place a maximum 
interest rate of 1 percent of the 
unpaid balance on deferred payment 
contracts. 

Assemblyman Thomas character- 
ized his bill as a curb for exhorbi- 
tant rates for financing automobiles 
which he said is “one of the great- 
est rackets in California.” 

In its amended form, the bill is 
believed to be acceptable to most 


Westinghouse 
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California new car dealers and 
dealer organizations. 


The bill provides that the sales 
contract be in writing and list these 
items: 


1. The cash price. 


2. The amount of the buyer’s 
down payment. 


3. The amount unpaid on the 
cash price. 

4. The cost to the buyer of any 
insurance, the premium for which 
is included in the contract balance. 

5. A description and itemization 
of amounts, if any, which will ac- 
tually be paid by the seller or his 
assignee to any public officer as fees 
in connection with the transaction. 

6. The amount of the unpaid bal- 
ance. 

7. The amount of the time price 
differential, if any, and, if the time 
price differential, or any part there- 
of, is expressed as interest on un- 
paid installments before they are 
due, the rate of interest thereon. 

8. The contract balance owed by 
the buyer to the seller. 

9. The number of installments 
required to pay the contract bal- 
ance, the amount of each install- 
ment, and the date for payment. 

If any charge for insurance is 
included, an insurance policy or 
policies or a certificate of insurance 
under a master policy shall be is- 
sued and the seller shall within 30 
days after the execution of the con- 
ditional sale contract send or cause 
to be sent to the buyer the original 
or an exact copy of such policy. 

“The amount of the time price 
differential in any conditional sale 
contract for the sale of a motor ve- 
hicle shall not exceed 1 percent of 
the unpaid balance multiplied by 
the number of months, including 
any excess fraction thereof as one 
month, elapsing between the date 
of such contract and the due date 
of the last installment, or twenty- 
five dollars, whichever is the 
greater, provided that such con- 
tract may provide for interest on 
any delinquent installment from 
and after the date of delinquency, 
and for reasonable collection costs 
and fees in the event of delinquency. 

“If the seller, except as the result 
of an accident and bona fide error 
in computation, shall violate any 
provisions of this sub-section, the 
conditional sale contract shall not 
be enforceable except by a pur- 
chaser for value, and the buyer 
may recover from the seller in a 
civil action three times the total 
amount paid on the contract bal- 


Studebaker Ends 
Air Engine Output 
At Three Plants 


SOUTH BEND. — Production of 
aircraft engine parts at Studebaker 
plants in Fort Wayne, Chicago and 
South Bend ended last week. 

The termination order from the 
Air Technical Service Command 
represented an advance from the 
original dates which called for ter- 
mination of the contract in July. 

All of the employes laid off by 
the development can be absorbed 
on other war jobs, the WMC said. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 
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Chrysler Sends 
| Truck Experts 














DETROIT.—Led by Col. Gra 
Trainer, the first group of 
Chrysler Export Corp. technical ang 
service experts has left for C 
to establish a network of truck 
repair and supply bases on th 
“road to Tokyo. 

This group will be augmented in 
China by a continual flow of c@g 
pany personnel that will eventueHr 
require about 500 
American engi- 
neers and me- 
chanics — plus 
more than 3,000 
Chinese — to staff 
the 15 repair 
shops that will 
service thousands 
of Dodge cargo 
trucks hauling 
war supplies 
throughout Free 
China. 

In addition to 
Col. Trainer, general manage =~ 
the China project, the first ment to 
leave the U. S. included C. B. Lu. 
cado, parts manager; Walte nnd 
Thorpe, assistant personnel man- 
ager; S. P. Simpson, assistant plan-_™ 
ning manager; Alfred Wilson, 4ita 
eral auditor; Paul R. Burch, store- 
keeper; Gus Bartley, service epg 
neer; Glen Stevens, mechanic; & 
uel H. Singer, chief clerk, and Frank 
Ellis, service engineer. From ]@33sm 
to 1942 Lucado was supervisor 
service for Chrysler in the Far 
East. a 

Wendell H. Welch, Chrysler €x- 
ecutive in charge of Detroit ac- 3 
tivities on the China service Sd 
tract, announced that many more 
men will leave for China within the 
next few weeks. He said the 
pany is continually hiring qualified 
technical men and mechanics for _™ 
this overseas service and that Wp<a 
plicants should apply at 5800 Cass 
Ave. - 

Before the men are sent overseas 
they are put through a special 
course in truck maintenance ae 
W. J. Teale, Dodge truck service 
executive for the past 12 years. 
This is to familiarize the new 1x 
with the many special features 
the heavy 3-ton truck designed 
run under extreme operating ¢ 
ditions in China. 

Men hired for work in China agg 
are given a preliminary courseWn 
Chinese and are instructed on Chi 
nese customs by Charles F. Crg¢ 
who for many years was the com- 
pany’s executive manager of the 
Far Eastern division. 


Chrysler Returnseeg 
Anniston Depot 


To Army Aug. 30. J 


ANNISTON, Ala.—Lt. Gen. L. Wa 
Campbell jr., chief of Army Ord- 
nance, last week complimenjmadg 
Chrysler Corp. on two years of ste- 
cessful operation of the Anniston 
Ordnance depot as the War 
partment announced that the maf. 
agement of the depot would be re- 
turned by the corporation to 
Ordnance department on Aug. 30. 

“The Army Ordnance department 
is deeply indebted to Chrysler Co 
and to the Army personnel at An-* 
niston for the hard work, organizge- 
tion, time and thought that tk 
have put into the operation of this 
depot,” Gen. Campbell stated. 

Concerning the return of the ¢ 
pot to Army Ordnance, K. T. Keller, 
president of Chrysler Corp., saj 

“This seems a logical time to turn 
the depot back to the Army Ord- 
nance department and free t 
Chrysler personnel working there 
for the reconversion job in Detroit,” 

Gen. Campbell pointed out ti 
the increased activity at the depot 
has resulted in increasing the o 
put per man per day from 13 
tons to 3.85 tons. ‘ 

“Since Chrysler Corp. began 
recting the depot operations,” Gen. 
Campbell went on, “more than 1,- 
230,000 tons of materials and equ 
ment have been handled there.” 
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Manning Joins Graham 

T. J. Manning, former controller of the 
Cincinnati plant of Wright Aeronauti 
Corp., has been appointed general cd 
troller of Graham-Paige Motors Corp. and 
its Ohio subsidiary, Warren City Mfg. Co., 
it is announced by Joseph W. Prazgm 
chairman of the auto concern. 










AUTOMOTIVE NEWS, JUNE 4, 1945 


PARTS FOR SALE 


> MIST — AUTOMOTIVE PRODUCTs— 
nowledge of sound-dampening, adhe- 
sives, saturated felts desirable. Must be 
apable of supervising group of automo- 
ive products chemists. Company has ex- 
cellent postwar future. Wonderful oppor- 
tunities for right man. Location—Metro- 
plitan New York Area. Send complete 
sume including draft status to Box 897. 
c/o Automotive News, Detroit 26. 


—wibLESMEN OR DISTRIBUTORS for a 
st-moving Ford accessory. Saves labor 

and parts for installing 68-11A distrib- 
utor on 21A29T motor. Saves changing 
camshaft, wiring, coil or distributor. 


oy G. Roush, 2502 Sherwood Road, 
Toledo 9. Ohio. 


eens 
LARGE CHEVROLET DEALERSHIP 
an opening for a service manager. 


Just received, sturdy screw type bumper 
jacks at only $2.95, lots of 50 at $2.75. 
1941 Chevrolet chrome painted Universal 
right or left running board mouldings $1.15. 
1942 Chevrolet chrome painted running 
board mouldings $1.50. Seat covers for all 
cars (fibre, leather trim), coaches and 
sedans $10.75, coupes $6.95. Fog lights. 
sealed beam, $3.75. Sealed beam adapter 
kits for all cars only $5.91 complete. less 
relays. Headlight relays $1.00. Chrome 
aerials, 66” 2-post. side cowl type, $3.25 
($2.85 in lots of 12 or more). 1941 Ford 
Deluxe grilles $6.75, 1940 Ford Deluxe 
$11.50 per pair, 1939 Deluxe 40 Standard 
Ford $9.75. 1941 Ford Deluxe fender grilles 
$7.25 per pair. 1940 Ford Standard center 
bar $4.25, 1937 Chevrolet passenger $6.50. 
1939-40 Chevrolet truck $7.50. Rubber pedal 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 
numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed ‘Box No......,in 
care of Automotive News, Detroit 26, Mich."’ add one Dollar ($1) per insertion for this address and extra service as replies are 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


DEALERSHIP WANTED 
WANT 100 CAR DEAL with General Mo- 


USED CARS FOR SALE BUSES FOR SALE 


USED CARS AVAILABLE at OPA as is ,BUSES—THREE 1942 FORDS, 36-passen- 


Must be young, experienced and agegres- 
ive. A liberal proposition to the right 


an. Box 943, c/o Automotive News, 
Detroit 26. 


ee 
PARTS MANAGER—We need an experi- 


ced Chevrolet parts man to take com- 
ete charge of our fast-growing parts de- 
partment; now showing sales of over $10,- 
000 monthly. Must be capable of using 
hevrolet monthly parts order pad, pur- 
asing, selling and proper displaying 
Parts and accessories. If you are an 
ssistant in a large dealership or a parts 
panager in a small dealership, our prop- 
Osition should interest you for postwar 
security. Our present parts manager is 
paving to enter business for himself. In 
plying, state age, experience, draft 
statQs and references. All replies confi- 
dential. THE BOBB CHEVROLET COM- 
ANY, 621 Parsons Ave., Columbus, O. 


WANTED—SERVICE MANAGER who can 


assume complete responsibility for run- 
ing Service Department in Chevrolet 
dealership in large upstate city in New 
York state. Must be experienced, aggres- 
ive, and pleasing personality. Top salary 
vill be paid. Excellent opportunity for 
bne who is qualified. Box 946, c/o Auto- 
motive News. Detroit 26. 


LES MANAGER—Exceptional opportun- 
ty is available in aviation for man thor- 
oughly experienced in automotive sales 
management and in developing and super- 
sing distributor-dealer organization to 
handle national sales program for long- 
established aircraft manufacturer. Give 

ll details, salary expected. Box 948, 
$/o Automotive News. Detroit 26. 


EXPERIENCED SERVICE MANAGER for 


rge dealer in city of 500,000. Must have 
Dutstanding record and best qualifica- 
tions. Attractive salary and bonus. Write 
Box 952, c/o Automotive News, Detroit 


GINEER WANTED. Cleveland manu- 
facturer of automotive parts and acces- 
sories is interested in securing services 
pf experienced and capable engineer to 
head up Engineering Department. Write 
Box 957, c/o Automotive News, Detroit 


ANCE-LOAN MAN—Must be experi- 
enced to open and operate branch office 
in Iowa town of 8,000. Good opportunity 

th old independent, progressive auto 

discount and small loan company. All in- 
quiries confidential. Can give plenty of 
otice. Write age. experience, salary and 
full details. W. H. Owen, President, Iowa 
Guarantee, Inc., Shops Building, Des 
Moines 8, Iowa. 


RTS MAN with experience in Chrysler 
corporation parts. Large Dodge dealer in 
Southern California. Opportunity for 
quick advancement, permanent, fine 
working conditions, must furnish surety 
bond. give full details in first letter. 
Strictly confidential. Box 950, c/o Auto- 
motive News, Detroit 26. 


RONT END MAN, mechanics, body men 


BIRMINGHAM, 


SEVEN PASSENGERS, 


tors or Studebaker franchise. Eastern 
states. Give full information. Box 949, 
c/o Automotive News, Detroit 26. 


ALABAMA, USED CAR 
DEALER wants new car franchise in 
Alabama. 20 years’ experience in both 
new and used car business, have perfect 
setup, long lease, financially able to han- 
die a new car dealership, good backing, 
well known in automobile circles both fi- 
nancially and as a successful operator, 
have ready cash and credit to start at 
any time. Write Box 951, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP FOR SALE 


WELL ESTABLISHED DEALERSHIP han- 


dling low price car in Midwest city of 
600,000, only dealer in city. 1,000-car 
contract doing large service and parts 
volume. Large two-story fireproof build- 
ing. Excellent location (automobile sec- 
tion). Building and business require 
$150,000 to handle. Write Box 953, c/o 
Automotive News, Detroit 26. 


GENERAL MOTORS DEALER, 50 years 


old, located in Michigan wants to sell 
one-third to one-half his business. Appli- 
cant must be aggressive, experienced man 
35 to 40 years old, capable of taking full 
charge of business. Deal sold over 500 
new cars in '41. Tailor-made opportunity 
for right man. Will require 25 to 40 thou- 
sand to handle. Box 955, c/o Automotive 
News, Detroit 26. 


THREE CAR DEALERSHIPS, 3 makes, 


service, gas station, recapping business; 
storage; good inventory equipment. Lo- 
cated center Southern city. Grossed $63,- 
000 1944 without car sales. Ill health re- 
quires sale at low price of $32.000 cash. 
Real opportunity. Ralph Deininger, Broker, 
12 East 41st, New York City. 


BUSINESS OPPORTUNITIES 


Prominent Concern 


IS INTRESTED IN ACQUIRING 
PARTICIPATION IN GOING MANU- 
FACTURING ESTABLISHMENT OF 
AUTOMOTIVE PRODUCTS SUITABLE 
FOR EXPORT 


Box 944, Automotive News, Detroit 


NEW CARS FOR SALE 


6 BRAND NEW CROSLEY two-door se- 


dans, heaters. Color blue and grey. Price, 
OPA ceiling, less 5%. Frank W. Diver. 
Inc., 2101-09 Pennsylvania Ave., Wil- 
mington. Del. 


USED CARS WANTED 


Umousines, 
fives; cars must be _ clean. 
reasonable. McCLINTOCK - CADILLAC 
Lansing, Mich. 


915 N. Ilinois St. 


WHY 


base price. 100 car stock. 1937 models 
and up, including 1942 models, ready for 
dealers’ inspection. Chrysler Pittsburgh 
Co., Inc., 5625 Baum Boulevard, Pitts- 
burgh 6, Pennsylvania. 


AUCTION 


Every Thursday—Dealers Only 
Dealers Buy ’"Em—Dealers Sell "Em 
The Great Midwest Auto Market 


The Schaefer Company 
Ph. Riley 0827 
INDIANAPOLIS, INDIANA 


WILL SELL AT BASE PRICE the follow- 


ing Army vehicles—’41 Dodge weapon 
carrier, '41 Dodge command car, ‘41 
Dodge carryall. Can arrange immediate 
rail shipment. Golnick Automobile Co., 
320 S. Blakely Street, Dunmore, Scran- 
ton, Pa. 


GO TO NEW YORK and pay big 
prices. Come to The Flying Dutchman, 
1701 Madison Avenue, Toledo, Ohio, and 
see ‘‘Doc’’ Greiner. 30 1941 and 1942 
cars to choose from. Also 2 1940 GMC 
%-ton panel trucks. 


USED CARS—Large selection—1937 to 1941 


models including convertibles. Ready for 
dealer’s inspection. Bogda Downtown 
Nash Sales Company, 1018 N. Meridian 
Street, Indianapolis, Indiana. RI. 


ATTENTION NASH DEALERS—1927 Nash 


Tudor series 320. 7,320 actual miles, this 
car next to new. Been in dead storage-— 
almost new tires. Dalton Motor Company, 
407 No. Walnut Street, Wichita, Kansas. 
Phone 4-5241. 


TRUCKS WANTED 


WANTED TO BUY 
All Makes and Models of New 
Trucks, 

Also New Bus Chassis. 


BEN FISHEL AUTO COMPANY, 
2114 Sycamore Street, Cairo, Mlinois 


G.M.C. TRUCK 
DEALER 


Will Buy Your Allotment Models 
CC303 and CC102, F.O.B. factory at 


list less 5%. 


Call, Write, or Wire 


SCHOOL BUSES FOR 


ger Wayne high head room bodies; rebuilt 
motors; good appearance; tires. Depend- 
able Motors, 2718 McGee, Kansas City 8, 
Missouri. 


SALE—1942 Reo. 
48 passenger, Wayne deluxe body, 7.50x20 
tires. 1941 Chevrolet, 48 passenger. 
Wayne deluxe body, 7.50x20 tires. 1941 
Ford, 42 passenger, Carpenter body, 
7.50x20 tires. 1940, D-35 International, 
56 passenger, Hicks body, 8.25x20 tires. 
Each unit in perfect mechanical condi- 
tion. Interior and exterior of body good 


as new. Ready to go and guaranteed to 


meet all Pennsylvania school bus require- 
ments. Ceiling prices. For further in- 
formation, phone, write or wire 
CHEVROLET CO., Thompsontown, 
Phone 137-R-4. 


BUSES FOR SALE—Ford, Chevrolet, 


Pa. 


In- 


ternational chassis complete with Blue 


Bird bus bodies. School and passenger. 
Immediate delivery. Blue Ridge Bus Com- 
pany. Erwin, Tenn. 


racer ieceememaamaiaareceaeaceimeaaasc icicle AaeI RS 
5 USED SCHOOL TYPE BUSES. Large 
All excellent condition. Base 


capacities. 
ceiling prices or less. Bryant Bus Line, 
Grove City, Pennsylvania. 


een EE 
ik INTERESTED IN USED BUSES, both 
school and adult type, we have them for 


immediate delivery. Advise your needs. 


BADGER BODY MFG. COMPANY, 2719 


Cuming St., Omaha, Nebraska. 


Bus Operators 
Notice 


FOR SALE 


TWIN COACH 
HERCULES MOTOR JX DT 
28 PASSENGER 


GEN. LEATHER ADULT SEATS 


EXCELLENT CONDITION 


PRICED $1200. BELOW CEILING 


ALSO 


LARGE SELECTION 
USED SCHOOL, CITY AND 
INTER-CITY BUSES. 


QUEEN CITY 


CHEVROLET COMPANY 
$12 East Sixth St. 
Cincinnati, Ohio 


AIRPLANES FOR SALE 


s&s 


MODEL 23R 


pads for Ford, Chevrolet, GM cars only 25¢ 
pair. Locking gas caps, fine quality, plastic 
$1.00, chrome $1.25 (A fits all cars but 
Ford, B fits Fords only). Outside rearview 
mirrors, chrome or plastic, round and ob- 
long, $1.85. 


* * 


Anchor Tire & Supply Co. 
8830 St. Clair Ave. Cleveland, O. 


ACCESSORIES WANTED 


WANTED - WANTED - WANTED 
NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars .. . 
price, quantity, makes, etc. 


MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, D.C. 


MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce St., Lynchburg, Virginia. 


Wanted 
New Products 


Well established manufacturer of 
automotive parts for new passen- 
ger automobiles wishes to acquire 
rights to produce new items in the 
postwar era. 


Initial offer should be reasonably 
comprehensive. 


Write Box 927, 
News, Detroit 26. 


c/o Automotive 


Wholesale Only 
WE HAVE 
BOXCARS! 


USED AIRPLANES, ALL MAKES, 
cluding small trainers; 
place Beech, Cessna and Waco. 
take cars or other airplanes in trade. Can 
finance, also train and check out. In- 
quiries invited. Babe Turner, Chief Pilot, 
3916 East Central. Wichita, Kansas. 
Phone 26717. Nordstrom-Mack Motor 
Company, Newton, Kansas, Mosby-Mack 
Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Company, Lawrence, 
Kansas. 


—year ’round employment—a real oppor- 
tunity for an ambitious man. Fastest 
growing town in U. S. You and your 
family will enjoy living in this land of 
Sunshine by the Sea. KING OLDSMO- 
BILE COMPANY, Ft. Lauderdale, Fla. 


EXCEPTIONAL POSTWAR OPPORTUNI- 
TIES for top-flight district sales man- 
agers, retail store designers, and archi- 
tectural draftsmen, with nationally 
known manufacturer of store-fronts, en- 
trance doors, and new postwar building 
materials sold through established dis- 
tributor organization and backed by ex- 
tensive national promotion program. Write 
in full confidence, giving details, educa- 
tion, business experience, etc. Address— 
PERSONNEL DIRECTOR, THE KAW- 
NEER COMPANY, NILES, MICHIGAN. 


POSITION WANTED 


AVAILABLE JULY 1ST, GENERAL MAN- 
AGER—Twenty-two years’ experience, 
twelve factory representative, ten as 
manager and owner of outstanding dis- 
tributorship of one of Big Three. Famil- 
iar with all phases of management, sales 
and service. Now employed as general 
manager large war plant. Best reference 
as to character, ability and profit-mak- 
ing. Box 945, c/o Automotive News, 
Detroit 26. 


ee ee ee eee Etscovitz Motor Company 


HOULTON, MAINE 
WHOLESALING 


100 thousand dollar stock of used cars, 50 
cars, all popular makes, 1940-41-42. Driven 
less than 20,000 miles. 100 cars at as is 
Hartford ceiling prices. These cars in aver- 
age condition, from 1936 to 1942. All pop- 
ular makes, models and types. Immediate 
freight shipment guaranteed. Ask for L. 
Snow, CAPITOL MOTORS, 368 Main St., 
Hartford, Conn. Phone 7-8144. 


Our buyers have just pur- 


WANTED—TRUCKS new and used, all chased the complete stock of 


sizes, also Caterpiliar Tractors, Bull- 
dozers, 25-passenger buses. Air mail full 
details. William Monroe Layton, Box 
1507, Laredo, Texas. 


WANTED IMMEDIATELY, DODGE 
TRUCKS, any model, located in Eastern 
area. Quote prices to Welborn Motor 
Company, Dodge Direct Dealer, Ander- 
son, S. C. 


TRUCKS FOR SALE 


1942 Studebaker 2%-ton 6x6 trucks, 
Dodge 1%-ton 4x4 trucks. Also other 
similar equipment. F.O.B. Indianapolis. 
Prices are right. Contact Mr. Becker or 
Mr. Munsell, c/o Becker Motors, 420 N. 
Capitol Avenue, Indianapolis 4, Indiana. 


FOR SALE — Snow Weasel — 1943 Stude- 
baker T-15 Cargo Carrier with enclosed 
top. Caterpillar tracks like new. Snow 
cleats never used. Machine driven only 
47 miles and like new throughout. Davis- 
Child Motor Company, Salina, Kansas. 


TRUCK EQUIPMENT FOR SALE 


BODIES, TRUCK PANEL. New 92 inches 
long, 60 inches high, 60 inches wide. 
Only five available at $90 each. Should 
retail quick at $225 each. Leo Rocca 
Inc., 4301 Connecticut Avenue, Washing- 
ton 8, D. C. 


one of the country’s finest 


dealers, 168 cars in all. These 
PARTS WANTED 


RADIATOR Grille for 1936 Buick Special. 
Write or wire Miss Rose Cawley, Stew- 
art-Warner Corporation, 1826 Diversey 
Parkway, Chicago. 

ONE LEFT VENTILATOR GLASS and 
frame—one left door moulding, for a 
1940 Pontiac 6 model 40 2-door sedan, 
also a left and right grille. Norfolk Mo- 
tors, Inc., East Weymouth 89, Mass. 


WATER PUMP, Generator, Radiator, Shell 
and Grille for 1937 Graham. Flatbush 
Auto, 2621 Bedford Avenue, Brooklyn 26, 
New York. 


PARTS FOR SALE 


Lxenv AULUMUBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


FOR SALE—One right front fender for 
1936 Roadmaster Buick, Eighty series, 
$22.50 f.o.b. Johnson City, Tennessee. 
Jack W. Cummins, Johnson City, Tenn. 


units are in good saleable con- 
dition and can be averaged at 
the New York base. 1937- 
1942 all makes and models. 


A telephone call will bring 


WHOLESALE IS OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Cail or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
ito] City Pontiac Co., Phone Lansing 
5-7212—-235 8. Grand Avenue, Lansing. 
Michigan. 


Used Cars 
For Sale 


— over 100 — 
all 1942 models 


LIAUCTION 
as * PLYMOUTHS 


BEN FISHEL AUTOMOBILE 
< * STUDEBAKERS 


AUCTION COMPANY 

at 10:30 a.m. 
| Every Tuesday — Rain or Shine * HUDSONS 
- Used Cars and Trucks On Hand 


At All Times 
ti FOR DEALERS ONLY 


you a sample car load. 
Call Mr. Horton at 
Trafalgar 4-2830. 


Reliance Motors 


i RRR ee eas 2040 Broadway at 70th St. 

PARTS FOR SALE-—We have an excep- 
tionally well balanced inventory of GM | New York 23, New York 

parts. For immediate delivery of those 

hard-to-get items, call, wire or write 

Ofgant Chevrolet Company, Harvard 

Square, Cambridge, Mass. | 


NEW TRUCK RIMS 


Mn cnnasiceaeanss 
DONE ésasvaes 


The U. S. Truck Equipment Company 


New England’s Largest Selection 
1750 E. 55th St. Cleveland, Ohio 


USED CARS—WHOLESALE 


CHOICE OF 1,000 CARS—ALL MAKES—ALL MODELS—1936-1942 


New Ford Trucks for Sale Also 
24-HOUR SHIPMENT—CALL—WRITE—PHONE 


O’MEARA MOTOR CO. 


“New England’s Largest Ford Dealer” 
658 CONN. BOULEVARD, EAST HARTFORD, CONN.—Tel. 8-2176 


Although these cars have been used in the 
cab business, they have about 50,000 miles 
on them and are in excellent condition. 


Immediate shipment is now available via 
rail, trailer-transport, or drive-away. 


BEN MEDOW & CO. 


7151 S. Michigan St., Phone 3-3154 
South Bend 18, Indiana 


TRAILERS FOR SALE 


ONE 3,100-Gallon Columbia steel three- 
compartment gasoline trailer, A-1 shape. 
One 2,700-gallon, three-compartment 
Fruehanf Trailer, A-1 condition. One 26- 
foot Van Trailer, fuel refrigerated, A-1 
endition. Two side doors. Mr. Van 
Frazier, Springfield Body & Trailer Co., 
Springfield, Missouri. 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


STATION WAGONS FOR SALE 


FOR SALE — 1940 Oldsmobile, Series 60 
station wagon chassis. Good rubber. Me- 
chanically good. Price $595. Fred Mor- 
ganstern Chevrolet Co., 436 Center Ave., 
Reading, Pa. 


1942 Buicks, De Sotos, Chevrolets, Plym- 
ouths, Nash. Also 6 Ford Deluxe Sedans 
with Pre-war new tires. Bogda Downtown 
Nash Sales Co., 1018 N. Meridian St., 
Indianapolis, Indiana. RI. 5596. 





“My first job at 18 
was helping in a 
shoe store. That was in 1900. 
With this modest start, I saved and 
planned to get ahead. I knew that 
the way to succeed was to 
keep working at it. 


aw. we! CLF 


“Dealing in livestock I found 

I could cover ground faster in a 

car and do more trading. I bought one. 
A farmer-customer liked it and traded 
me some cattle for it. I sold the cattle 
and bought another car. 


“Within a few years I 

had a shoe store of my 

own. I married and my wife helped me 
carry on the business. That gave me time 
to branch out and better myself. An 
opportunity soon came along. 


Pec er aw 
rit tr 4 


“In 1918 I bought my 

first Dodge automobile, 

and about that time realized that 
more and more people were buying 
cars. I continued in the shoe business 
and livestock trading; but I also began 
selling cars for a local dealer along with 
farm macbinery. 


* * * * 


3f 


“One day I bought a horse; 

sold it at a profit and bought another. 
This business thrived and before long 
I acquired a livery stable as horse and 
cattle trading took me over the 


countryside. 


“These various interests occupied me 
until 1927 when I became a Dodge dealer 
and devoted my entire time to this. I still 
operate this business along with a branch 
in a nearby town. Before the war, with 
nearly 100 employees, my automobile 
sales exceeded $1,250,000 in a year.” 


Early in life Mike recognized and followed the tra- 
ditional American formula for individual progress. 


He knew that with freedom of opportunity 
to compete with others in serving the public, the 
best economical security anyone could have is ini- 
tiative, energy and industriousness. He was con- 
fident that under the American way . . . with the 
public free to choose . . . he would reap rewards 
in proportion to the success of his efforts. That 
was all the incentive Mike needed. 


This dealer whom we call “Mike” is the owner 
of a successful business today. His progress is 


typical of the opportunities that exist in free 
competitive business. 

With the return of peace this should again be 
true of the automobile business which has thrived 
by anticipating public needs and supplying them. 
Every branch of this industry should offer a 
bright future to alert, ambitious men. 


CHRYSLER CORPORATION 
PLYMOUTH * DODGE * DESOTO 
CHRYSLER x« DODGE Job-Rated TRUCKS 


You'll Enjoy “The Music of Morton Gould’’ Thursdays, 9 P. M., E.W.T., CBS 
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